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Sparks 


State of the naffon’s economy: 


\ Ip 

Heavy Conastgéction—Awards to- 
taling $235,105,000, as compared 
with $228,500,000 the preceding 
week, were reported. 

Stee. —Ingot output for first 
quarter was nearly 1.5 million 
tons over the same period of 
1951, and March production of 
9,383,000 tons set a high for 1952. 
First quarter tonnage aggregated 
27,176,327. 

Canapa Exports— For the sixth 
straight month, exports were above 
imports in February, with domestic 
exports rising to $309,700,000, from 
$233,900,000 the same month in 
1951, and foreign exports to $3,- 
700,000 from $2,900,000. 

Hovusinae Starts— These totaled 
98,000 units in March, up 27 percent 
from the preceding month. The Bu- 
reau of Labor Statistics said that 
the nonfarm dwelling starts in 
March were the highest for any 
March, with the exception of 1950. 
Private starts for the first quarter 
tallied almost 225,000. 

BroapcasTtinc— The $695,000,000 
revenue in 1951 set a new record 
for the broadcasting industry, ac- 
cording to the Federal Communica- 
tions Commission. This covered TV, 
radio and FM radio stations. 
* * + 


Down 


CarLoapINGs—For the week end- 
ing Apr. 12 loadings of rail freight 
receded to 690,960 cars from the 
preceding week’s total of 707,142, 
or down 2.3 percent. The total 
was 11.2 percent under the same 
week of 1951. 

N. Y. Times Inpicator — Ending 
the week of Apr. 12, business 
slumped to 160.3 from 174.4 a week 
earlier. It compared with 174.5 in 
the same week of 1951. 

a ” = 


General 


INnpivipuaAL Savincs—The Securities 
and Exchange Commission reported 
that Americans stashed away $13 
billion more into banks, securities 
and other holdings in 1951 than the 
previous year. This was the highest 
since the alltime record in 1945. 
Other “savings,” such as for new 
homes, cars, television and the like, 
stacked up to $38.3 billion. Total 
savings in 1951 hit $340 billion. 








Makers Striving 
For April Goal 
Of 521,000 Units 


Week’s Total Increases 
To 123,132 as Big 3 
Add to Output Share 


By Bernie Thomas 
Associate Editor 
RODUCTION of both cars and 
trucks moved up slightly last 
week, as U. S. plants sought a 
firmer grip on an April goal of 
411,000 cars and 110,000 trucks. 

Turned out last week in this 
country were an estimated 97,252 
cars and 25,880 trucks for a total 
of 123,132 vehicles, according to 
Automotive News tabulations. 

Featuring overtime in Ford 
plants, the previous week’s build 
of 121,794 units was made up of 
96,100 cars and 25,694 trucks. 

April now seems certain to see 
more cars built than in any previ- 
ous month since last October. How- 
ever, this month’s 411,000-car po- 
tential compares with an actual 
turnout of 506,253 cars in April, 
1951. 

* +. * 
4 = past week’s production con- 
tinued a trend whereby the Big 
Three firms — General Motors, 
Chrysler and Ford—have recently 
been building an increasingly big- 
ger share of total car production. 

In the first quarter of this year, 
the Big Three accounted for 86.03 
percent of total car output in U. S. 
plants as follows: GM, 42.88 per- 
cent; Chrysler, 23.07 percent, and 
Ford, 20.08 percent; leaving 13.97 
percent for the independents. 

This month, however, the Big 

Three have been accounting for 
86.59 percent of total car output 
as follows: GM, 42.40 percent; 
Chrysler, 22.07 percent, and Ford, 
22.12 percent; leaving 13.41 per- 
cent for the independents. 

Under percentages - of - industry 
assigned to individual car produc- 
ers by the National Production Au- 
thority, the Big Three is supposed 
to get but 83.43 percent of total 

(Continued on Page 30, Col. 1) 


NADA Insists on 24 Months... 





Makers Join ‘W’ Fight 








Production 


Automotive News Estimates, 
8. Cars, Trucks 


153,934 
123,132 121,794 
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Last 1951 
Week Week Week 


For complete production totals 
by makes, see table, page 30. 
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By William Ullman 
Washington Correspondent 
ASHINGTON. — Auto makers 
finally went on record last 
week in support of dealers in their 
drive for elimination of credit Jte- 
trictions on car 


stand in a letter 
to Congress and 
FRB as J. Saxton 
Lloyd, NADA 
president, flatly 
asserted in a fifth 
conference with 
FRB officials that 
a rumored com- 
promise of ex- ; 

tending the credit 4 S#xton Lieyd 
time period from 18 to 21 months 





20,000 Dealers to Open 
Safety Drive Thursday 


By Sam Sampson 
Staff Writer 

ORE than 25 million direct-mail 
pieces are being sent to car 
owners, urging that they have their 
autos checked for safety during the 
May Safety-Check Program which 
opens this week, according to M. R. 
Darlington, managing director of 
the Inter-Industry Highway Safety 

committee. 

As the May deadline drew near 
last week, Darlington told Auto- 
motive News that more than 20,- 
000 dealers will participate in the 
program by identifying their 
businesses with the activity 
through use of display materials, 
safety-check sheets, distribution 
of the personal safety check leaf- 
lets and in their regular adver- 
tising. 

The highway safety organization 
said that leading radio and tele- 
vision programs will support the 
movement. Plugs for the “Check 
Car—Check Accidents” campaign 
will be made on at least 10 major 
programs. 

= — 
HE list includes Voice of Fire- 
stone, sponsored by Firestone; 
Groucho Marx (DeSoto); News- 





; Dealers Throng OPS Hearing on CPR 83 Complaints— 

Shown above is part of the crowd of more than 100 new-car dealers who turned out when a special three-man OPS panel 
iistened to verbal presentations by agency attorneys and dealer representatives. The panel has taken under advisement dealer 
petitions attacking markup restrictions in CPR 83, and a report to OPS is expected after the first of May. 





casts by Studebaker; the Paul 
Whiteman TV Teen Club (Nash); 
Celebrity Time (B. F. Goodrich); 
Doug Edwards Newscast (Oldsmo- 
bile); Henry J. Taylor (General 
Motors); the Ford Festival; Toast 
of the Town (Lincoln-Mercury); 
Show of Shows (Kaiser-Frazer), 
and U. S. Royal Showcase (U. S. 
Rubber). 

Additional support was received 
last week, Darlington said, from the 
State and Local Officials’ National 
Highway Safety Committee, an or- 
ganization of public officials inter- 

(Continued on Page 25, Col. 1) 





would be wholly unacceptable to 
dealers and would not materially 
help car buyers. 

Lloyd made it plain to Gov. R. 
M. Evans, of the FRB, that dealers 
were for the elimination of Regula- 
tion W on cars, but would accept 
a 24-month time payment period as 
the minimum needed to help deal- 
ers and the car-buying public, 

* * * 


LOYD told Automotive News that 

he left the FRB conference with 
the conviction that action would be 
taken in a very short time. 

AMA’s support was acknowledged 
by Lloyd with gratification. 

In a letter signed by George W. 
Mason, AMA president, and sent to 
Senator Maybank, head of the Sen- 
ate Banking committee which is 
writing the amended Defense Pro- 
duction Act, AMA asserted: 

“Regulation W is now an un- 
necessary and artificial restraint 
on the marketing of cars. 

“Already, for most makes and 
models, market conditions, with one 
major exception, have returned to 
what was generally regarded as 
normal before the war. That is, 
the customer can take his choice 
of a wide selection of makes and 
models of new cars.” 

. . o 

— directors of AMA, who voted 

opposition to Regulation W last 
Monday, said the major exception 
in the general picture of nearly 
normal market conditions on cars 
is Regulation W as administered 
by FRB. 

“The severity of credit terms,” 
AMA said, “effectively bars mil- 

(Continued on Page 26, Col. 2) 





Ford Blasted on Quotas 


Nine Car, Truck Makers 


Attack Output Proposal; 


GM, Studebaker Mum; Hearing May 6 


ASHINGTON. — More car and 

truck makers last week joined 
the parade of bitter assailants 
against a Ford proposal that the 
National Production Authority re- 
vise current output quotas. 

They were: Chrysler, Nash, 
Hudson, Willys-Overland, Inter- 
national Harvester, Reo and 
Four-Wheel Drive. 

Ford seeks to have materials 
shifted from smaller makers to 
Ford, Chrysler, General Motors and 
Studebaker. Under Ford’s plan, 
however, Ford would replace Chrys- 

ler on NPA’s quota system as the 
industry’s second biggest car pro- 
ducer. 

NPA’s appeals board will hold 
hearings on the matter May 6. 
Packard and Kaiser-Frazer entered 
protests to the Ford plan two weeks 
ago, while GM and Studebaker ap- 
parently have chosen’ observer 
roles for themselves. 

* * = 

LL makers will be permitted to 

expand their protests to the 
Ford plan with oral arguments 
when NPA’s appeals board opens 
hearings on the issue. A bitter ses- 
sion is anticipated. 

However, observers think, 
there is little likelihood that 
NPA will make any changes in 
its percentage-of-industry as- 
signments. 

Instead, it is believed that there 
is growing sentiment in NPA to lift 
automobile production controls al- 
together, in which case Ford’s re- 
quest for more production would 
become meaningless until such time 





as a critical materials situation 
might recur. 
* aa a 
(CHE Taian last week charged 
Ford with trying to create “for 
itself, under government controls, 
a standing in the industry that its 
own efforts have not brought it in 
any of the past 17 years.” 
Further, Chrysler said, material 
(Continued on Page 27, Col. 1) 





Top Cars 


New-car registrations for one 
month, plus 48 states for Febru- 
ary and 12 states in March: 

1952 Pos. Make 1951 Pos. 
1—144,420 Chev. 221,752— 1 
2— 90,606 Ford 164,910— 2 
3— 80,473 Plym. 94,968— 3 
4— 52,150 Buick 82,918— 4 
5— 43,338 Pontiac 71,206— 5 
6— 37,098 Dodge 54,555— 6 
7— 35,735 Olds. 51,1384— 7 
8— 33,153 Stude. 40,187— 9 
9— 26,858 Mercury 47,731— 8 

10— 20,797 Nash 23,752—11 

11— 20,517 Chrysler 26,915—10 

12— 14,604 DeSoto 21,025—13 

13— 12,356 Hudson 22,348—12 

14— 12,041 Cadillac 19,346—14 

15— 9,881 Packard 14,590—15 

16— 6,136 Kaiser 12,414—16 

17— 4,680 HenryJ 10,428—17 

18— 4,348 Willys 5,025—19 

19— 2,482 Lincoln 5,629—18 

4 827 Austin 759—21 

21— 596 Brit. Ford 552—22 

22— 571 Crosley 1,118—20 

23— 203 Allstate 

Total All Makes 
656,907 995,744 

For further details see page 

22, today’s issue. 
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Richfield Oil Appeal Rejected .. . 
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Exclusive Dealer Ties 
Hit by Highest Court 


ASHINGTON.—The U. S. Su-| 

preme Court last week reaf- 
firmed its stand against the prin- 
ciple of exclusiveness in retail 
merchandising. 

By a vote of 7 to 0, the highest 
tribunal once again slapped down 
product-binding agreements as a 
violation of the antitrust laws. 

Although the latest decision in- 

volved Richfield Oil, auto observ- 
ers see an application in the case 
of auto dealer franchises. 

The court, in a cursory one-para- 
graph rejection of Richfield’s ap- 
peal from a district judge’s opinion 
at Los Angeles, declared merely 
that “the issues raised by this ap- 
peal are substantially the same” as 
those decided three years ago in 
the Standard Oil of California case. 

s * o 


i i~ court majority in the Cali- 
fornia Standard Oil case held 
that the company could not com- 
pel its outlets to handle Standard 
products exclusively. Standard’s 
contracts with West Coast gas sta- 
tions were judged in violation of 
the antitrust statutes. 

An antitrust suit was filed 
against Richfield subsequently 
on the ground that Richfield’s re- 
tailer agreements, although re- 
vised after the Standard Oil deci- 
sion, also had the same coercive 
effect as the Standard contracts. 
U. S. Judge Leon R. Yankwich 
upheld the justice department’s 
view and Richfield appealed. 

Federal attorneys charged that 
Richfield was seeking to evade the 
consequences of the Standard deci- 
sion through a 24-hour termination 
clause in the company’s agree- 
ments. 

+ * * 
ge peagammnased argued that the sta- 
tion operators who lease from 
Richfield should be considered as 
salesmen for the company, rather 
than independent businessmen, 
from an antitrust viewpoint. 

“We had urged,” a Richfield 
spokesman commented last week, 
“that the relationship that Rich- 
field had with the operators of 
the service stations owned or 
leased by it differed from what 
was involved in the Standard 
case. Apparently, we were unable 
to convince the court.” 

Involved in the Richfield decision 


Policy Expanded 
By Safety Group; 
Hufstader Elected 


DETROIT. — The Inter-Industry 
Highway Safety Committee last 
week broadened its policy to in- 
clude promotion of adequate roads 
and parking facilities. Previously it 
had confined its activities solely to 
highway safety. 

The committee indorsed the new 
PAR (Project Adequate Roads) 
program, spearheaded by Albert 
Bradley, General Motors executive 
vice-president. 

The group also elected W. F. 
Hufstader, GM sales vice-president, 
to be chairman. He succeeds J. J. 
Newman, Goodrich vice-president, 
who had headed the committee 
since December, 1947. 
| Newman remains on the 12-mem- 
ber board, which is composed of 
top representatives from the auto 
factories, tire firms and _ auto 
dealer groups. It was voted to ro- 
tate the chairmanship at least once 
every two years. 

NADA President J. Saxton Lloyd 
announced that he plans to push 
the appointment of safety commit- 
tee chairmen by state and local 
dealer associations, 

Bud Darlington, managing direc- 
tor of the Inter-Irdustry commit- 
tee, pointed out that the group’s 
broadened policy will seek “ade- 
quate facilities for movement of 
traffic and traffic at rest.” 


Firm Changes Name 
Supplementary letters patent 
have been issued by the secretary 
of state to Ross Baker Motors, 
Ltd. Ottawa, for changing the 
name of the company to Wolfe 
Chevrolet-Oldsmobile, Ltd. 











are more than 2,900 gasoline sta- | 
tions in California, Oregon, Wash- 
ington, Nevada, Utah, Idaho and 
Arizona. The justice department 
told the Supreme Court that Rich- 
field in 1950 distributed some $43,- 
000,000 worth of petroleum products 
and auto accessories and parts. 


Justices Clark and Frankfurter 
took no part in the decision. 
* + * 

a: THE 1949 case, the high court 

barred Standard from enforcing 
or entering into exclusive supply 
contracts with independent dealers 
in petroleum products and automo- 
bile accessories. 

The vote in the Standard Oil 
case was 5 to 4, Justice Frank- 
furter wrote the majority opinion, 
and the dissenters were Chief 
Justice Vinson and Justices Doug- 
las, Jackson and Burton. 

In the Richfield case, it was 
noted that Vinson and the three 
other dissenters in the Standard 
Oil case were adhering to their 
views but at the same time were 
joining in upholding Judge Yank- 
wich in the Richfield case. 


Used-Car Sales 
Put at 2-Year 


Low in Texas 


HOUSTON. — The used-car busi- 
ness in Texas is worse now than 
it has been at any time since the 
beginning of the Korean war two 
years ago, Walter Wilson, past 
president of the National Used Car 
Dealers Assn., said here last week. 


At the spring party of the Hous- 
ton Independent Automobile Deal- 
ers Assn., Wilson blamed credit 
restrictions and high cost of living 
for a 20 percent slump that Texas 
lots have experienced since March 
15, when a momentary sales spurt 
took place. 

“There is a ready market for 
used cars if we can meet the buy- 
er’s price range,” Wilson said, “but 
today, with all of his other ex- 
penses, the average salaried man 
cannot buy a car.” 

It was pointed out that Wilson’s 
opinion was based on a poll con- 
ducted regularly among 5,000 Texas 
auto dealers. 

Wilson made no predictions on 
how long the slump would last, 
noting that the Federal Reserve 
Board was ready to relax credit 
controls a short time ago, but held 
off because of the steel crisis. 

O. H. Brady, owner of Brady 
Auto Sales, Houston, was master of 
ceremonies at the spring meeting 
which more than 160 dealers and 
guests attended. Boyd Mullen, J. 
M. Vickers and Percy Henry han- 
dled arrangements. 








Private Industr 
Scheduled to Run 


Detroit Arsenal 


DETROIT.—The ordnance corps 
has been directed to secure a con- 
tractor from private industry to 
perform production duties of the 
Detroit Arsenal, it was announced 
last week by Glenn C. Wilhide to 
5,000 employes of the arsenal in the 
main manufacturing building. 

He emphasized that there would 
be no reduction in work under the 
contractor and that the number 
of people required to perform that 
work would be essentially the 
same. 

Arsenal workers, led by AFL 
officials, staged a stormy mass pro- 
test meeting later in the week. 
They contended that the arsenal’s 
production record is excellent and 
opposed the plan to transfer its 
operation to private industry. 





At the End of the Gruelling Economy Run 


Winner's Row at Sun Valley— 





Ten of the 11 winners of the Mobilgas Economy Run from Los Angeles to Sun Valley, Id., are lined up at the resort. The ri 
is sponsored by General Petroleum. Cars are in order, starting with Class A at left. Class B winner, a Kaiser Deluxe, is not in tt 


picture. (Table on official results of the run is on page 23.) 


* ® * 


Best Mileage 30.8558 Miles Per Gallon— 





A Henry J Corsair 4 chalked up the highest total of miles per gallon as winner in 
the special four-cylinder lightweight class. Left to right: Henry Kaiser jr., Woodward S. 
Bell, driver, and Clarence S. Beesemyer. Studebaker had the best mileage among the 
autos competing in the regular price class, with 27.8220 miles per gallon. 


* * * 


* * * 


Reclassification Suggested 
For Economy Run 


By Jack Weed 


UN VALLEY, Id.—How can 
‘7 the annual Mobilgas Economy 
Run increase its scope and useful- 
ness to the automotive industry, to 
auto dealers—and to the buying 
public, which must be the ultimate 
beneficiary? 

This Atutomotive News observer, 
having covered the entire 1,415-mile 
course of the 1952 run in an offi- 
cial car, offers a few suggestions. 

The 1952 run was handled mag- 
nificently; details were carried 
out by General Petroleum Corp., 
West Coast affiliate of Socony 


Hudson Reports 
$2,101,603 Profit 


DETROIT. — Hudson last week 
reported consolidated net income 
for the three months ended March 
31 of $2,101,603.26, equal to $1.10 per 
share, after all charges, including 
depreciation, interest and provision 
for federal, state and foreign in- 
come taxes. 

In the corresponding period of 
1951 the company had a net income 
of $2,514,367.87, equivalent to $1.32 
per share. The foregoing figures 
are subject to audit and year-end 
adjustments, the company said. 








"52 Almanac 


vehicle manufacturers. 








The 1952 Automotive News Almanac, largest in history, is included 
as Section Two of today’s issue of Automotive News. 

Besides the regular features covering industry statistics, this year’s 
Almanac presents @ special study, “The State of the Nation’s Private 
Car Pool,” as well as a breakdown of defense orders held by motor 


Out Today 











Vacuum Oil Co., and the AAA 
Contest Board without criticism. 

But this observer believes the 
annual run can be made even more 
valuable to every one concerned, 
with adoption of a few changes as 
follows: 


*~ > . 
1 SINCE makers offering auto- 

* matic transmissions sell 60 to 
95 percent of their production in 
this category, sponsors of the run 
should add a new class composed 
solely of cars equipped with auto- 
matic transmissions. 

2. A class for overdrive cars 
should be established, since dealers 
in the “wide open spaces” sell about 
25 percent of their cars equipped 
with overdrive. 

3. The so-called luxury cars, 
whose buyers are little interested 
in economy of operation, should 
not be included in the same 
classes with the low and medium- 
priced products. They should be 
given a class run of their own, 
fashioned around the features 
which the buyers of the large, 
“higher-priced units consider when 
purchasing. 

The weight and price groupings 
should be broadened, so that the 
present 11 classifications can be 
greatly reduced in number. 

4. The rules, under which the 
run is conducted, should be spelled 
out in detail so that there can be 
no question in anyone’s mind. Espe- 
cially is this true as to the defini- 
tion of a four-door model of stand- 
ard make. The word “standard” 
should be given both production 
and registration limits, so as to ex- 
clude any model of any make 
which has not been produced and 

(See RUN, Page 26, Col. 4) 
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Plans for 15th 
Soap Box Derby 


DETROIT. — This year the Soa) 
Box Derby, Chevrolet - sponsore: 
event, celebrates its 15th 
year of activity for American boys 

The 1952 Derby will be run ii 
156 communities, and the All-Amer 
ican Soap Box Derby will be Aug 
10 at Derby Downs, Akron. Chevro 
let dealers co-sponsor the loca 
races, and the All-American even 
is sponsored by Chevrolet. 

The Soap Box Derby is reported 
developing more and more into ¢ 
community event of great impor- 
tance. A wide variety of organiza- 
tions and men in all walks of life 
are joining everywhere to _ helr 
Chevrolet dealers with the Derby 
promotion, realizing the importance 
of this event as a character builder 
among boys, Chevrolet stated. 

Judges, athletic coaches, bankers, 
school officials, corporation execu- 
tives and insurance salesmen are 
the occupations of but a few of the 
men who have enlisted their serv- 
ices as “derby directors” in their 
home communities. 

These men, in turn, working with 
Chevrolet dealers and co-sponsor- 
ing newspapers, are securing coop- 
eration from civic clubs, veterans’ 
organizations, fraternal groups and 
chambers of commerce. 

In most localities Derby pro- 
grams were launched early in the 
year. Some newspapers started 
their promotion in January, while 
many others started in February 
and March. Early registrations 
were heavy and indications are 
that the 1952 race will be the big- 
gest in history, Chevrolet said. 


Keller Honored 
High Masonic Honor Goes 


To Chrysler Chairman 


DETROIT.—K. T. Keller, chair- 
man of Chrysler Corp. and director 
of guided missiles for the Depart- 
ment of Defense, was awarded the 
highest honorary decoration of the 
Masonic Order’s Scottish rite, the 
Gourgas medal, at a special cere- 
mony in Detroit last week. 

The award was presented to 
Keller by Dr. Melvin M. Johnson, 
sovereign supreme commander of 
the supreme council. Some 2,000 
members of the Scottish Rite of 
Freemasonry were presented at the 
ceremony. 

Only three other Freemasons be- 
fore Keller have been awarded the 
Gourgas medal since it was created 
in 1938 to honor “notably distin- 
guished service in the cause of 
Freemasonry, humanity and coun- 
try.” They are the late King Gus- 
tav V, President Truman and Dr. 
Johnson, who was awarded the 
medal for his contributions in the 
field of mental hygiene and to 
Masonry. 

Keller is the first industrialist to 
be so honored, “not only for his 
well-known achievements in indus- 
try, but also for his outstanding 
service to the country in many 
capacities during war and peace,” 
it was stated, 
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Today I give you as guest 
columnist, M. O. Anderson 
Buick), of Seattle. His first ex- 
perience in this business was as 
1 salesman in 1916, but he has 
had the Buick contract since 
1936. 


Andy has brought fame to him- 
self as well as his city, having 
served as president of both the 
state and the national automobile 
dealers associations. 


Anderson looks forward to the 
future with all it holds. 


I am sure you will be interested 
in his following discussion of the 
necessity of this trade taking a 
greater interest in safety. 

* * + 


| ipo a pleasure to act as guest 
conductor of John Munn’s col- 
umn, thereby contributing to his 
well-earned vacation in California. 


After attending the NADA con- 
vention in New York, I came home 
with a somewhat perplexed mind, 
as I reflected back on the large 
volume of work that must be done 
if we dealers and the automobile 
industry as a whole are to keep 
faith with our responsibilities. 

It may be a dream—but I don’t 
think it is—when some of us 
visualize how much more we 
could accomplish in the way of 
solving these problems, if the 
industry as a whole could work 
together. 

You read much, and hear more, 
about how we are slipping, but not 
nearly enough effort is being given 
to finding the right sand and put- 
ting it in the right places. 

* * 


Must Be Enlarged 

ATTENDED the Inter-Industry 

Highway committee meeting. 
This group’s doing a grand job 
along the line of industry coopera- 
tive effort. Unfortunately, this im- 
portant activity is not getting the 
overall industry support that is 
needed. Their fine work with our 
overall problem of making the au- 
tomobile driver more conscious of 
the importance of highway safety 
—and the need to drive more care- 
fully—should have the support of 
everyone. And our industry, in all 
its component parts, should lead. 

The program is good, and a good 
job is being done. But it could be 
enlarged—and more workers could 
be brought in to accomplish an 
even better job. 

I am somewhat concerned over 
this constant emphasis on how 
many people are maimed and 
killed by our automobiles. It is 
necessary, but I am thinking that 
we could use other programs with 
a new freshness—and who knows 
—the results might be very grati- 
fying. 

There was a time when we 
thought of the automobile only in 
terms of pleasure and enjoyment. 

Unfortunately, nowadays some 
drivers seem to feel that the auto- 
mobile is more of a madman’s tool. 
Can we change this? I can’t say 
yes, but we all know that it’s a big 
job—and most important. 

* ” * 


‘Behind-Wheel Courtesy’ 
HAVE an idea, but I’m afraid 
it’s too simple to be recognized 

as a good one. I would try—through 
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Sealers tell me 


By John O. Munn 








a full-fledged cooperative industry 
campaign—to change this “Behind- 
the-Wheel Madman” to a courteous, 
pleasant gentleman. 

I would like to see our industry 
set aside one week each year and 
put all its sales promotional power 
into a campaign called, “BEHIND- 
THE-WHEEL COURTESY” — or 
any other title that would portray 
this need most emphatically. 

There is an enjoyment derived 
from being courtesous, It is a 
pleasant feeling. Your mind is re- 
laxed, you are more alert, and in 
the right frame of mind neces- 
sary to good driving. 

Contrast that with being dis- 
courteous, The driver is irritable— 
nervous — under tension—and in 
many instances; so upset, he be- 
comes a madman, utterly incompe- 
tent, because of his mental and 
physical condition. 

I am convinced that progress in 
Behind-the-Wheel Courtesy would 
result in a comparable reduction in 
automobile accidents. 

* * * 


Outlines Program 

UR industry is doing a wonder- 

ful job in helping our schools 

to teach our young people how to 
drive safely and carefully. Maybe 
our industry could give more em- 
phasis to Behind-the-Wheel Cour- 
tesy. Many of our young people 
need such help. 

Those who know behind-the- 
wheel courtesy are amply compen- 
sated. They feel better—they enjoy 
life. It contributes to good health 
and to a general sense of well- 
being. And they feel, and look like 
gentlemen, or ladies. 

I can visualize a large full-page 
ad, with a replica of a medicine 
bottle, labeled, “BEHIND-THE- 
WHEEL COURTESY—Cures bad 
nerves, headaches, sour stom- 
achs—and bad dispositions!” 

And in the same paper that same 
week, another full-page ad, urging 
every driver to see his Car, Truck, 
Tire, or Gasoline Dealer—to receive 
his “Behind -the- Wheel Courtesy 
League emblem, for which he 
makes a pledge to use the same 
courtesy behind the wheel—as he 
does in his own home. 

This is not a cure-all, but a big 
step to help reduce the mounting 
accident toll—and restore the 
motor vehicle to its rightful posi- 
tion as.a medium of pleasure, 
enjoyment, and safe, reliable trans- 
portation. 





Michigan Parley 
To Open Today; 
Doyle Added 


GRAND RAPIDS, Mich—J. C. 
Doyle, consultant of NPA’s auto- 
motive section on leave as Ford 
regional sales manager, has been 
added to the list of speakers for 
the annual convention of the Mich- 
igan Automobile Dealers. Assn., 
opening today (Apr. 28) at the 
Pantlind hotel. Doyle’s topic will 
be “Washington and Sales.” 

Other principal speakers at the 
two-day meeting will be J. Saxton 
Lloyd, president of NADA, and 
Kenneth McFarland, General Mo- 
tors educational consultant. 

Also scheduled to give talks at 
the parley are Joseph Myerson, 
legal consultant for Universal 
C.LT. Credit Corp.; Joseph O’Dan- 
iel, member of NADA’s Public Re- 
lations committee; Merrill D. Gra- 
ham, retired GM executive and 
leading authority on sales train- 
ing, and Martin H. Cochran, of 
Stokes Tax Controls. 

On Tuesday MADA will hold its 
annual old timers’ honorary break- 
fast for dealers enfranchised for 
25 years or more, along with an 
inter-industry highway safety com- 
mittee meeting. 


Cook Heads Local Group 

Raleigh D. Cook, Danville (Ky.) 
auto dealer, has been elected presi- 
dent of the local chamber of com- 
merce, 








Assn. Regrets Strife in Union Drive... 





Milwaukee Drops Closing Plan 


HE Milwaukee County Automo- 

bile Dealers Assn. shelved its 
voluntary night-closing program 
last week in an attempt to halt the 
salesmen’s strife which the plan 
had caused. 

Implicit in an association state- 
ment announcing the action was 
regret at the failure of the plan 
to meet 100 percent acceptance 
from Milwaukee new-car dealer- 
ships. 

“As association policy is definite- 
ly against entering into any union 
activity, either for or against, and 
as your association does not rep- 
resent employers either individually 
or as a group on any labor rela- 
tions matter,” members were told, 





“we will abstain from any further 
activity on our voluntary closing 
program, lest it be further misin- 
terpreted.” 

o + * 
RGANIZERS for Local 174 of 
the United Automobile Sales- 

men-CIO had seized upon the pro- 
gram to buttress their demands 
against Milwaukee dealers. Inci- 
dents in the CIO drive included the 
beating of a Nash dealer and dem- 
onstrations at the used-car lot of 
Humphrey Chevrolet, which re- 
fused to go along with Tuesday 
and Thursday night closings. 
Humphrey’s insistence on re- 
maining open, although MCADA 
members had endorsed the night 








Missouri Assn. Honors Past Officers— 


Thirteen past presidents and the former secretary and treasurer were honored at 
the recent annual convention of the Missouri Automobile Dealers Assn. in Kansas City. 
All were presented with gift brief cases. Pictured are (left to right): Joseph A. Schlecht, 
secretary from 1937 to 1949; George M. Berry, treasurer for the same period. Past 
presidents, down the line, are: Paul Johnson, 1951; Sidney Weber, 1950; R. S. Arma- 
cost, 1949; Harry Gooch, 1948; E. C. Bagby, 1947; W. J. Rasmussen, 1946; N. S. 
O'Neill, 1945; Don F. Riley, 1943-44; Fred A. Groves, 1942; Roland H. Record, 1941; 
J. E. Travis jr., 1940; J. M. Allton, 1939, and D. E. Castles, 1938. Mr. Schlecht died 


after photo was taken. 





Salt Lake Dealers Accuse 
OPS of Persecution 


By Jack Weed 


SALT LAKE CITY.—Auto dealers 
in this area assert that local OPS 
activities have reached the point of 
persecution. 

Several dealers, it is charged, 
have been cited and served sum- 
monses by the U.S. marshal for 
alleged violations without having 
been given compliance hearings. 

Meanwhile, dealers say that 
they are being hit hard by terms 
of Regulation W. They assert 
that higher freight charges and 
preparation and delivery costs 
place them under a terrific han- 
dicap on car sales, due to the 
18-month credit restrictions. 

Adding to the sales problem, they 
say, is the fact that until a few 
weeks ago the factories had been 
sending through a high percentage 
of convertibles and station wagons. 

Dealers in some lines assert that 
credit terms are making it prac- 
tically impossible to move their 
late model used cars. Hardest hit, 
they say, are 48s and ’49s. 

Some dealers trace the persecu- 
tion to politics. They see as a 
factor in this the victory in the 
last election of Wallace Bennett, 
a Ford dealer and Republican, 
over Sen. Thomas, a Democrat. 

It is claimed that Drew Pearson, 


Sunday Ban Clips 
St. Louis Seller 


ST. LOUIS.—A warrant charging 
Jack Norder, salesman for Hudson- 
Lindell at Grand, Inc., with selling 
a used car on Sunday has been 
issued here by the prosecuting at- 
torney’s office. 

Used-car dealers along Natural 
Bridge Ave., fast becoming an auto- 
mobile row in St. Louis, claim that 
one police district, in which part 
of the row is located, vigorously 
enforce the state law, while across 
the street, in another police dis- 
trict, sales are being made, 





newspaper columnist and_ radio 
commentator, was on the air with 
a story that Sen. Bennett had been 
found guilty of over-charging his 
customers even before Sen. Bennett 
had been notified that he had been 
cited by OPS. 

One dealer, a veteran, in a small 
town near Salt Lake City, wrote 
his congresswoman, Mrs. Reva 
Beck Basone, protesting the way 
in which the local OPS office was 
constantly taking up his time, yet 
would not tell him wherein he was 
in variance with the regulations. 

Mrs, Basone, it is claimed, sent 
the letter on to the local OPS 
enforcement officer. The result 
was a summons to the dealer by 
the U. S. marshal. This dealer, it 
was claimed, was given no chance 
for a compliance hearing and was 
smeared in newspaper accounts 

(Continued on Page 27, Col. 3) 





closings by a substantial majority, 
underscored the “voluntary” as- 
pect of the program. 

Competitors of the large 
Chevrolet dealership found it 
competitively difficult to shut- 
down while Humphrey conducted 
business. Pressure put on Hum- 
phrey by the CIO demonstrations, 
which resulted in some damage 
to cars, only reinforced his posi- 
tion against the closings. 

Used-car dealers, acting through 
the Badger State Automobile Deal- 
ers Assn., reportedly followed the 
closing program “to a man.” The 
new-car association expressed its 
gratitude for the cooperation of 
the Badger group, declaring that all 
dealers “combined in a unified ac- 
tion can go a long way towards 
making our community a good 
place to live.” 

* * +. 
PrRANCHISED dealers in Milwau- 
kee emphasized that they bore 
no grudge against Humphrey. 

“The plan was strictly voluntary, 
and it was his privilege to ignore 
it,” one dealer commented. “We 
thought it would be a good labor- 
relations idea to provide two week- 
nights off, but I guess this was a 
poor time to suggest such a pro- 
gram.” 


In East St. Louis, IL, Broad- 
head Motors Co. (Ford) was 
struck by six AFL Teamster 
salesmen demanding higher base 
salaries. Broadhead was forced 
to close the service department 
when 44 AFL Machinists employ- 
es refused to cross the picket tine. 


John Broadhead, company presi- 
dent, said the salesmen have been 
earning between $7,000 and $10,000 
a year in base pay and commis- 
sions and were demanding a 50 
percent boost in base salary rates. 
The strike did not close the parts, 
new-car or used-car departments, 
he reported. 

* +. * 

‘x National Labor Relations 

Board reported in its weekly 
roundup that UAW-CIO local un- 
ions had withdrawn representation 
petitions at Houston Motors, Inc., 
New York, and Mason Motor Sales, 
Inc., and Thumb Motor & Equip- 
ment Co., both of Bad Axe, Mich. 


NLRB Trial Examiner Horace A. 
Ruckel recommended that McCar- 
thy-Bernhardt Buick, Inc. New 
York, be ordered to cease and de- 
sist “from discouraging member- 
ship” in the UAW and to reinstate 
three employes with back pay and 
provide back pay to two others. 

An election among service de- 

partment employes was ordered 
at Steel City Oldsmobile Co., 
Birmingham, Ala., pursuant to a 
petition by the Machinists union. 

A Machinists bid for representa- 
tion lost by one vote at the B. W. 
Rude dealership in Harrisburg, IIl. 
With the service manager voting, 
the count against the Machinists 
was 4 to 3. 

Meanwhile, because of “budget- 
ary limitations,” the Detroit office 
of the Office of Salary Stabiliza- 
tion was closed temporarily. De- 
troit employers were urged to deal 
directly with Washington or refer 
matters to the Cleveland office. 

—Mac Gorpvon 








On the House . 





Board. 





Wemhoff 


which illustrates the fact that 


Lives, Sell Safety. 





From a sales psychology standpoint, the industry is about where it 
was two years ago just before outbreak of the Korean war. Dealers 
and the factories are talking about how they’ll have to really start 
selling, but few are doing anything concrete about 
it. The public is bargain-hunting in all lines of 
merchandise, but still can’t meet Regulation W 
terms even if overallowances are given. What’s 
needed now is a little rolling up of our sleeves—and 
some immediate help from the Federal Reserve 


Death of Joe Schlecht, manager of the Missouri 
and St. Louis dealers associations for many years, 
leaves a big void in the managers’ ranks .. . 
Walter A. Deal (Buick) succeeds E. G. Thomas 
as a North Carolina association director .. . 
NADA is enlisting cooperation of local news- 
papers in printing cartoon on Regulation W, 


Ralph Rodgers (Pontiac), Dayton, former president of Ohio asso- 
ciation, dropped in for chat the other day with his son, Bud... 
Another visitor was John Shiner (DeSoto), Palo Alto, Calif. ... Save 


control creates “class buying.” 


—PetTe WeMHuorr, Editor, 
Automotive News 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 

and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
™ the dealers on every used vehicle accepted in partial payment for a new 
- car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. § 4. The 
elimination of government and bureaucratic controls over this industry. 
75. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Capsule Comment 


U. S. Chamber of Commerce’s analysis of taxation burden 
on transportation comes up with suggestions that (1) high- 
way federal aid be held to $400 million per year, instead of 
proposed $550 million, (2) airport federal aid be restricted, 
and (3) costly river and harbor projects be abandoned. 


Sounds like the C. of C. is following the railroad line. 
* 7 * 
Auto makers have asked NPA to permit production of 
1,250,000 cars in each of the last two quarters of this year. 
And if Regulation W is eased sufficiently, these cars 
probably can be sold. 
* . * 
A special investigating committee in Ohio has recom- 


mended that, with only a few exceptions, the state govern- 
ment should purchase cars of the light type. 


The few exceptions, we presume, are for the bigger- 
shot politicians. 
* * * 

Several auto makers have entered protests to NPA on 
Ford’s proposal to give the larger producers greater pro- 
duction quotas. 

It looks like next week’s NPA hearing will hear a lot 
of hot words. 
* * * 

“New U. S. Price Index to Be More Stable,” says headline 
over AUTOMOTIVE NEWS story. 

We hope prices will be more stable, too. 
* o e 


Families in the U. S. had an average income of $3,300 in 
1950, or $200 higher than in 1949, reports the Bureau of 
the Census. 

Under Regulation W terms, that extra income was 
more than consumed by steeper payments on autos, etc. 
eo + * 

Sponsoring groups must build up a strong “sales organ- 

ization” if they are to establish an efficient periodic vehicle 


inspection law in their state, says Earl F. Campbell, director 
of the field organization of the National Safety Council. 


A “must” for the whole safety movement, too, 








| 


Auto 
Forum 


Heard a fellow say the other 
day that ministers should 
never buy a used car — they 
don’t have the vocabulary to 
operate it.—LitTtLe Biaze Says, 
in The Richmond (Ky.) Daily 
Register. 


* * * 
Fruitful Spending 
“There is no more praise- 


worthy activity than to spend 
time and effort and money to 
strengthen and guide our most 
priceless national asset—our 
young people.”—L. L. Colbert, 
president, Chrysler Corp. 


* bal * 


Oh, Smorgasbord! 


Tage Erlander, premier of 
Sweden, on returning home from 
the United States cities: 

“It was very interesting to 
see how the average American 
lives. Their living standard 
appeared to be as high as 
ours.” 

+ * * 
Capital Saga 

“First I was fired. Then 
McGrath was fired. No explana- 
tions. No reasons. Just Wash- 
ington."—Newbold Morris, 
would-be investigator of cor- 
ruption in the federal govern- 
ment. 

a * * 


Fighting for Peace 


“It is apparent that the 
prime threat to human wel- 
fare today is the danger of 
war and the attendant sense 
of strain throughout the 
world.” — Henry Ford II, ex- 
plaining why the Ford Foun- 
dation appropriated more than 
$22,000,000 for projects to ad- 
vance education and peace. 

* x * 


Huckster Hangover 

One research man estimates 
that 2,000 television stations 
would take ten billion adver- 
tising dollars a year to operate 
profitably. That’s far more 
money than is spent in all 
forms of advertising—Co.um- 
NIST JOHN CrosBy. 

* * * 


Summing Things Up 

“I deserted the technological 
field for the slippery path of 
public life. Some people think 
my most gigantic invention 
was the great worldwide de- 
pression.”—Herbert Hoover, 
only living former U. S. presi- 
dent. 

* * ~ 


There Is No Escape 


The Sunshine Press Agency, 
a trade journal, estimated 
that the number of organized 
nudists in Great Britain has 
declined 20 percent to a bare 
50,000 and blamed the drop on 
rising costs which have hiked 
membership fees 10 to 15 per- 


cent. 
* * 2 


Spiritually Dead? 

“These days I see graft and 
corruption reach high into 
government. These days I see 
people afraid to speak their 
minds because someone will 
think they are unorthodox and 
therefore disloyal. These days 
I see America identified more 
and more with material things, 
less and less with spiritual 
standards.”—Associate Justice 
William O. Douglas of the 
U. S. Supreme court. 
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‘Across the Border ... . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 














(1950) issue featured an informa- 
tive article on the subject. 
* * * 


Likes Canadian News 

A Canadian dealer would like to 
express appreciation for the in- 
creasing number of Canadian trade 
news items, which frequently ap- 
pear in your paper. It makes us 
feel that your little neighbor to the 
north is growing up. 

Even during my three months in 


Leasing Hazards 

The article, “Truck Leasing Re- 
mains Tough,” published in your 
Apr. 7 issue, refers to “Hazards” of 
truck leasing, which appeared in 
the July 24 (1950) issue. Can you 
: supply us with a co of the later? 
Florida, I received my copy of ae "alec (GMC trucks) 
Automotive News regularly, and Ij Scranton, Pa. 
feel I am better posted on current * * 


automotive activities this year than eats Gon Copy 


formerly. ‘ i. 
Congratulations on this forward bis ow an pon » 
step and the general fine character oe at Gos ates po moe Beg 
of your publication which certainly | ,onq Avromotive News to my home, 
keeps a dealer well informed.—|and this way I can read my copy 
A. D. Crews, Crews Chevrolet-Olds,|coming in on the train and then 
Ltd., St. Catherines, Ont. share it here at the office——Henry 
* * «¢ PAULMAN Jr., Winnetka, IIl. 
7 x - 


Stabilizer 

It’s my understanding that the 
winning auto of last year’s Indian- 
apolis 500-mile race was equipped 
with a device know as the gyro- 
stabilizer. 

I would appreciate the mailing 
address of the manufacturer or 


U.C. Operations 

We would like specific data on 
the successful operation of a used- 
car business. Any source you can 
suggest will be greatly appreciated. 
—Fine’s Auto Sates, Inc. (Used 
cars) Albany, N. Y. 


Eprror’s Note: Our April 8 











10 Years Ago... 





The Big Story 


Automotive News reprinted a portion of a letter from Leon Hender- 
son, chief of the OPA in which he stated that it was “not unpatriotic 


distributor for this piece of equip- 
ment.—Cuar es C. Fiske, San Fran- 
cisco. 

Epitor’s Note: Winner Lee Wal- 
lard did NOT have the gyro-sta- 
bilizer on his car. The device is 
manufactured by Baron’s Eng. 
Co., 4916 Venice Blvd., Los An- 
geles. 


to buy a new car.” It was suggested that the message, which occupied >. ¢ 8 


a full page, be clipped out by dealers and hung in the showroom 
. A new-type tire, using “ersatz” rubber, is being used on 
Washington taxi-cabs to check durability . .. A measure to draft 
industry leaders into government service received support from the 
Senate Defense Investigating committee, through its chairman, Sen. 


window .. 


Harry S. Truman. 


Auction List 

Do you have a complete listing 
for the used-car auto auctions held 
throughout the country?—Tow Bar 
Sates Co., Chicago. 

Eprror’s Norte: List ran in Apr, 
7 issue, page 49, 


From the files of Automotive News. 
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New Automotive Attitude? 


OPS Heeds 





Industry 


In Used-Parts Order 


By Mac Gordon 
Associate Editor 
par sare by complaints that 
industry advisory committees 
get the cold shoulder, OPS finally 
may be paying attention to the 
automotive counselling groups. 

A tailored ceiling-price regula- 
tion was announced by OPS Wed- 
nesday for rebuilders and resell- 
ers of rebuilt automotive engines 
and parts and sellers of used 
automotive parts. The new regu- 
lation, CPR 139, takes effect to- 
day (Apr. 28). 

Advisory committees for the va- 
rious parts industries have long 
sought tailored regulations sepa- 
rating original equipment, replace- 
ment and used parts from blanket 
regulations covering a vast number 
of unrelated products. 

CPR 139, divorcing used and re- 
built parts from the General Ceiling 


Ceilings Posted 
For Used GM 


Suburban Cars 


WASHINGTON.—Dollars - and - 
cents ceiling prices for certain Sub- 
urban models in used Chevrolet 
and GMC passenger-car lines were 
established last week by OPS, ef- 
fective as of Apr. 22, under Amend- 
ment 3 to CPR 94, Appendix A. 

Similar ceilings for some models 
of other makes of cars were cor- 
rected at the same time. These 
covered certain models of the Eng- 
lish Austin, Chrysler, Lincoln, 
Nash, Plymouth and Hillman Minx. 

Appendix A lists dollars-and- 
cents ceilings for all makes and 
models of used cars. The Chevrolet 
and GMC suburban models were 
not previously listed in Appendix 
A, it was stated. 


Packard Reelects 


Directors, Officers 


DETROIT. — Packard sharehold- 
ers reelected all eight of the previ- 
ous directorate at their annual 
meeting last week. All officers were 
reelected. 

Directors reelected include: Hugh 
J. Ferry, president and treasurer; 
Col. J. G. Vincent, vice-president 
and engineering consultant; James 
McMillan, Henry E. Bogle and W. 
Tom ZurSchmiede, all of Detroit; 
Edwin Foster Blair and Homer A. 
Vilas, of New York, and Earle C. 
Anthony, Los Angeles. 

Perry and Vincent were reelected 
to their respective offices, as was 
E. C. Hoelzle, secretary. Hoelzle was 
also reappointed to the office of 
vice-president and comptroller. 

Others reappointed: LeRoy Spen- 
cer, executive vice-president; W. 
H. Graves, vice-president of engi- 
neering; G. C. Reifel, vice-presi- 
dent of manufacturing; Milton 
Tibbetts, vice-president and patent 
counsel; G. H. Brodie, vice-presi- 
dent in charge of coordinating op- 
erations; C. E. Briggs, general 
sales manager; W. B. Hoge, assis- 
tant comptroller and assistant sec- 
retary; R. S. Marx, assistant secre- 
tary and assistant treasurer, and B. 
C. Budd, vice-president in charge 
of the export division. 











Correction 

A story on the Chevrolet-Ford 
battle for postwar sales suprem- 
acy in Automotive News (Apr. 
21, page 6) inadvertently con- 
tained some errors in “weighing- 
in” the contestants. 

For example, Ford’s six-year 
postwar sales average should 
have read 696,925 cars, instead 
of 802,592. And Ford’s percentage 
share of total postwar sales 
should have been 16.92 percent 
instead of 16.82. Also, instead of 
the reported 18.90 percentage 
share of prewar sales, Ford got 
18.86 percent. 

Further, Chevrolet dealers 
point out, Chevrolet has ac- 
counted for 21.04 percent of all 
1946-1951 car sales, instead of 
the 20.60 percentage noted in 
the report. 





Price Regulation, reflected OPS 
recognition of the industry’s pref- 
erence in this field, at least. 

+ * * 


By-itkein gy representing re- 
placement parts and original 
equipment factories and jobbers 
have also asked for tailored con- 
trols. These items are now em- 
braced by CPR.30, a general indus- 
trial regulation which also covers 
new trucks. 

Charges that OPS ignored the 
recommendations of the Retail Mo- 
tor Vehicle Industry Advisory Com- 
mittee are prominent in the CPR 83 
evidence now being considered by 
a special three-man OPA panel. 

After conducting an oral hear- 
ing in Washington Apr. 3, the 
CPR 83 investigators gave new- 
car dealers two more weeks to 
submit statements and then took 
proposals for a _ relaxation of 
markup and delivery-charge re- 
strictions under advisement. The 
panel’s findings, of course, will 
not be binding on OPS. 

Among the supplementary affi- 
davits submitted to the OPS panel 
was one by a member of the new- 
car dealer advisory committee, 
Fred L. Haller (Hudson), Washing- 
ton, a former president of NADA. 

CPR 83, Haller said, did not in- 
corporate the “important recom- 
mendations” of either the full com- 
mittee or a subcommittee. Sugges- 
tions for clarification of the regu- 
lation have been spurned, he said. 
Haller called CPR 83 “ambiguous, 
confusing and inequitable.” 

2 - = 


ed DETROIT, meantime, reports 
persisted that several other new- 
car manufacturers were in a price- 
cutting frame of mind on the heels 
of the Henry J and Cadillac reduc- 
tions. 

Auto executives were believed 
to be balancing the sluggish 
spring market against the unre- 
solved steel wage-price situation. 
There were indications that OPS 
might make additional conver- 
sion-steel rollback announcements 
before the end of the month. 

Conversion-steel savings and an 
accidental overcharge combined to 
lower Cadillac retail prices from 
$45 to $71 two weeks ago, while 
Kaiser-Frazer slashed Henry J re- 
tail prices from $100 to $168. 

Public reaction to the Henry J 

(See PRICES, Page 27, Col. 3) 








They Guide Course of Southern Calif. Dealers— 

Here are the new officers elected at the annual meeting of the Motor Car Dealers Assn. of Southern Calif. Seated (left to 
right): Lee Froman, secretary; Marvin K. Brown, vice-president; Roy S. Carrington, president; Frank Bradford, treasurer, and Spen- 
cer T. Honig, retiring president. Directors (standing, left to right): Frank Swift, “x Fogel, Bill Bryant, Sid Nicols, Earl Wash- 


burn, Kenneth M. Sopp, Charles H. Elmendorf (executive secretary), Ted Wessen, WwW. 


. Buffington, Shelton B. Washburn, R. H. 


Eubanks and Bert Kelley. Absent when the photo was taken were Ed Price, Art Menatite and F. H. Mitchell. 





Sales Improving in Some Areas... 





New-Car Retail Still Spotty 


By Sam Sampson 
Staff Writer 
HILE new-car sales continued 
spotty last week, reports from 
the field indicated an upswing in 
some areas coincident with unsea- 
sonably warm weather. 

In most areas, sales are im- 
proving, but dealers say there is 
yet no indications of a real spring 
surge. It seemed evident that 
dealers are carrying on a day-to- 
day business. 

The reasons for low April sales 
are the same as for March—credit 
restrictions and high prices. Few 
dealers reported a shortage of new 
cars. 

* * * 
| pd A few cases, dealers reported 

a shortage of models and body 
styles, but refrained from saying 
the condition was seriously ham- 
pering new-car sales. 

Akron reported a slight gain in 
new-car sales for the week ended 
Apr. 12, listing 332 transactions 
compared to the previous week’s 
272. Figures for the same week a 
year ago showed 400 cars sold. 
New York City titled 7,859 cars 

in the week of Apr. 12, which was 
stated to be 25.9 percent lower 
than the similar period of 1951. 
Dealers in Roanoke, Va., said that 
credit restrictions alone were cut- 
ting new-car sales considerably 








Used-Car Bulletin from Detroit .. . 





Apr. 23 
(Bidding very fast. Sold 62 units 
out of 91 offerings.) 

BUICK—’51 RM 4-dr., $2,050*, $1,950. 
‘49 Super 2-dr., 
4-dr., $1.070. '47 RM 4-dr., L 

CADILLAC—’50 (62) 4-dr., $2, 775°. "49 
(69) 4-dr.. $2,025*. 

CHEVROLET — ‘51 SL 4-dr., 
$1,250. ‘50 SL Special 2-dr., $1,305; 
FL Deluxe 2-dr., $1,090, $1,075; 
4-dr., $1,170. °49 conv., $1,060. °48 
FL aerosedan, $850, $805. ‘46 SM 
4-dr., $500. 

DODGE — ’50 Wayfarer 2- e.. $1,050, 
$1,065. ‘48 Custom 4-dr., 
2-dr., $765. °47 Deluxe 4- bo 

FORD—'51 Custom (6) 2-dr., 
"50 Custom (8) 4-dr., $875: ’ 
$850; club coupe, $1,210, $1.035. °49 
Custom (8) 4-dr., $825, $860, $940; 
2-dr., $815; club coupe, $825. '47 SD 
(8) station =. $430. '41 SD (8) 
club coupe, $115 

= "49 Commodore (6) 4-dr., 


$81 
KAISER—'S1 2-dr., $1,285. 
LINCOLN—'51 club coupe, 
MERCURY — '51 4-dr., $1, 775°. °50 
4-dr., $1,225. °49 conv., $950; 4-dr., 
=. 000, $1,100; club coupe, $1,110, 
1,000. 


NASH” 50 Statesman 4-dr., $1,010. '46 

(600) 4-dr., $380. 
OLDSMOBILE—’50 (76) 4-dr., $1,200. 
‘49 (98) 4-dr., $1,200. °48 (98) 4-dr., 
$725. °'46 (66) 


$910. °47 (76) conv., 
PLYMOUTH—’52 Cranbrook 4-dr., $1,- 


$1,455, 


$2.050. 


club coupe, $425. 


795. ‘51 Cambridge club coupe, §$1,- 
275. ‘47 SD 4-dr.. $560, $530. 
PONTIAC — ‘48 Chieftain (8) 2-dr., 


$960; SL (6) club coupe, $760. ‘47 
SL (8) 4-dr., $600. 


Apr. 16 
(Market very soft. Looks like prices 
are down to stay. Sold 73 units out 
of 117 offerings.) 
BUICK—’51 Special 2-dr., $1,600. °50 





Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday) 





*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 20-21 


Super 4-dr., $1,410; Special 4-dr., 
$1,010. °49 Super 4-dr., $1,135, $1,- 
100. °48 Super conv., $955. 


CADILLAC—’51 (62) 4-dr., $3,400*. 
CHEVROLET — ’'50 SL Deluxe 4-dr., 
$1,190; 2-dr., $1,180, $1,050, $1.000*. 
"49 SL Deluxe 4- dr., $1.020; FL Spe- 
cial 4-dr., "48 ru 4-dr., $745. 
- , $600. "46 
SM club coupe, 


CHRYSLER—’47 NY 4-dr., $735. 


DODGE—'50 Meadowbrook 4-dr., $1,- 
200; Wayfarer 2-dr.. $1,100. °48 De- 
luxe 4-dr., $730, $725. °47 Custom 
2-dr., $675; 4-dr., $635. °46 Deluxe 
4-dr., $510. 

FORD—'51 Deluxe (8) 2-dr., $1,340, 2 
at $1, 310; 4-dr., $1.285. °50 Custom 


. aa 180, $1,175, $1,165, $1,- 
., $1.170; Deluxe (8) 2-dr., 
$1. 100, 2 at $1,025; 4-dr., $1,060. "49 
Deluxe (8) 2-dr., $800. ‘48 SD (8) 
business coupe. $725. ‘46 Deluxe (8) 
2-dr.. $500. °41 SD (8) 2-dr., $300. 
HUDSON—’50 Super (6) 4-dr., $940. 
’49 Commodore (8) 2-dr., $815. ‘48 
Super (6) 4-dr., $700. 
KAISER—’49 4-dr., $500. 
LINCOLN—'49 4-dr., $1,050. 


— 49 4-dr., $940. °48 4-dr., 

NASH — '51 Statesman 4-dr., $1,450*. 
"49 (600) 2-dr., $745. 48 (600) 
4-dr., $575; 2-dr., $585. 

OLDSMOBILE—'50 (88) 2-dr., $1,450. 
"49 (88) 4-dr., $1,265*, $1,250*; (98) 
4-dr.. $1,260*. 

a 48 4-dr., $615. ‘47 4-dr., 


PLYMOUTH — "51 Cambridge club 
coupe, $1,400. °50 Deluxe 4-dr., $1.- 
180. °'48 SD 2-dr., $700. ‘47 SD 
4-dr., $640, $615, $595. °41 SD 2-dr., 
$200. 


. $1,- 
$1,125°. ‘47 
club coupe, $675*, 


PONTIAC—’51 Chieftain (8) 4-dr. 
650. ‘49 SL (8) 2-dr., 
(8) conv., $685; 
$600. 











lower than last year’s figure. 

For the week ended Apr. 19, 
Cleveland reported that sales had 
dropped to 1,072, but that the fig,- 
ure was still above this year’s aver- 
age weekly total. Sales for the 
previous week were 1,154. 

* + +. 

N TALKS with Detroit dealers 

last week, such phrases as “spot- 
ty sales,” “poor floor play,” “beat- 
ing the bushes,” “high prices,” and 
“credit restrictions” painted a pic- 
ture of sales falling short of ex- 
pectations. However, several deal- 
ers said that business so far in 
April showed that the month will 
be far better than March, and that 
“the sunshine the last few days 
has helped considerably.” 

Detroit dealers say there is a 
lack of new-car shoppers this 
spring as well as new-car buyers. 
A few dealers said they were 


Odlum Weighing 
Auto Outlook in 
K-F Merger Talks 


SAN DIEGO, Calif—Floyd B. 
Odlum, president of Atlas Corp. and 
chairman of Consolidated Vultee, 
said last week that discussions 
dealing with the merger of Con- 
solidated Vultee Aircraft Corp., 
Kaiser-Frazer and Atlas Corp. are 
primarily designed from Convair’s 
viewpoint to see if it can find some- 
thing in the automotive field for 
peacetime. 

Odlum told the annual Convair 
stockholders’ meeting that “if there 
isn’t a good future in the automo- 
tive possibilities for a merger with 
Kaiser-Frazer, the merger will not 
be recommended.” 

Odlum disclosed that a study is 
being made of the proposed mer- 
ger. He said a Convair committee 
of directors has been appointed “to 
consider the facts and analyses 
when they are ready for submis- 
sion,” but that the committee has 
not yet received any data. 

“It is expected that the analyses 
will be on hand within the next 
two weeks,” said Odlum, and he 
indicated that he might make a 
statement on the merger possibility 
at that time. 

A subject being explored, Odlum 
said is: Can Kaiser-Frazer hold or 
increase its percentage of the auto 
market? He said K-F accounted for 
2.1 percent of all car sales last 
year. 

Another question being explored, 
he said, is: “How many autos 
would have to be made as a result 
of the merger to make auto pro- 
duction profitable?” 








Warning 


An organization, now operat- 
ing in Florida and carrying 
false credentials, is reported to 
be soliciting Automotive News 
subscriptions. 

As stated several times in the 
past, Automotive News does not 
employ subscription salesmen, 
but accepts subscriptions direct 
by mail only. 








getting more cars this month, 

but that factory quotas are inade- 

quate, 

One dealer said that there are 
three reasons why customers are 
not buying new cars. In addition to 
high prices and credit restrictions, 
he said the uncertain political fu- 
ture has been added. “Customers,” 
he said, “are keeping their money 
in their pants” until after the elec- 
tion picture cleared. 

* * ®@ 

CCORDING to R. L. Polk and 
+4 Co., new-car sales for Feb- 
ruary totaled 295,479 in 48 states 
and the District of Columbia. This 
figure was compared with 430,797 
in the same month last year. 

New-truck registrations, Polk 
said, were 59,285 for February, as 
compared with 78,581 for the same 
month in ’'51. Total sales through 
February were 118,946 for ’'52, as 
against 166,639 for a year earlier. 

Totals for March sales were re- 
ceived from several areas, and as a 
whole, showed gains over February 
figures, but were far below March 
of last year, due of course to lower 
output. 

Detroit (Wayne county) listed 
11,433 new cars sold in March, as 
against 18,400 in March last year. 
Cincinnati sold 1,866 cars in 
March, as compared with 3,227 
in last year’s similar period. To- 
ledo listed 1,223 in March, as 
against 2,024 in 1951. 

March new-car sales in Flint 
dropped to almost a third of what 
they were last year. A total of 646 
cars were sold there last month, 
while last vear, March sales were 
listed at 1,891. 

Sales in the last two weeks of 
March in Columbus, O., pushed the 
month’s total well over February’s, 
it was reported. In the latter pe- 
riod, 792 sales were recorded as 
against 611 in the earlier two-week 
veriod. nm 

Ficures for the District of Co- 
lumbia showed that 2.174 new cars 

were titled in March, as against 
2.743 a year earlier. 


N.Y. Dealers. 
To Hear Klingler 
At May 6 Dinner 


NEW YORK.—Harry J. Klingler, 
vice-president in charge of GM’s 
ear and truck divisions, will be the 
guest speaker May 6 at the 44th 
anniversary dinner of the Automo- 
bile Merchants Assn. of New York, 
Inc., at the Waldorf-Astoria hotel. 

Following the dinner and Klin- 
gler’s speech a variety show is be- 
ing planned, officials said. Head- 
liners from television and other 
fields of the entertainment world 
will be on hand. 

Attendance at the affair, which 
will be composed of automobile 
dealers and their friends, is ex- 
pected to hit 1,100, the association 
reported 


Reelected to Chamber 
S. I Bryant, Cleveland (Tenn.) 
auto dealer, has been reelected 
president of the Cleveland chamber 
of commerce for another year. 
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Business Seen on Uptrend 


' Commerce Department Notes Easing of Materials 
Stepping Up Consumer Goods Output 


WASHINGTON. Business ac- 
ivity continued to advance slowly 
n March, the U. S, Department of 
‘ommerce reported. 

The recent easing of material 
shortages has made possible an 
xpansion in most types of con- 
struction, and larger allocations for 
he production of consumer durable 
zoods in coming months, according 
to an analysis of the business situ- | 
ition in the April issue of the| 
Survey of Current Business, official | 
magazine of the Office of Business | 
Economics. 

Seasonally adjusted sales by 
manufacturers, wholesalers and 
retailers, which had been easing 
off toward the end of 1951, have 
moved up moderately so far this 
year. Industrial output showed 
no change in March, and employ- 
ment was steady except for sea- 
sonal changes. 

Shifts in the strength of demand 
in the various sectors of the 
economy, the department pointed 
out, did not disturb the relative 
stability in average prices which 
has prevailed in recent months. 

The generally stable pattern of 
total production continued to be 
accompanied by a level rate of per- 

sonal income. With recent slight 
increases in non-agricultural in- 
come cancelled by the effect of eas- 
ing farm prices, personal income 
has shown only small and irregular 
changes since last October, the de- 
partment said. | 

The stimulus to economic activity | 








| 
| 


Dealer’s Firm 
Develops New 


Industrial Motor 


DETROIT. —A new fractional 
horsepower motor which is said to 
have licked the problem of two- 
cycle engines to carbon up quickly 
was announced last week by K. B. 
Brown, head of Plan-O-Mill Corp. . 

Brown is also a Detroit Dodge- 
Plymouth dealer. 

It was said that in the industrial 
engine field the new engine has 
many advantages, including mini- 
mum weight, compactness and in- 
expensive manufacture. 

Thomas A. Demetry, engineering 
consultant who guided develop- 
ment of the engine from original 
patents issued to L. E. Fowler, said 
that it could be produced so in- 
expensively that a worn unit could 
be replaced for as little as it would | 
take for labor and material to over- | 
haul it. | 

The engine has no carburetor, | 
utilizing a fuel ejection system. 

Vaporization of the fuel occurs in 
the crankcase, aided by the moving 
parts. It was stated that vaporiza- 
tion is so complete as to eliminate 
complaints usually made about 
two-cycle engines. 

Weight of the engine, which has 
an indicated horsepower of 1%, or 
% brake horsepower at 12,000 feet, 
is 10 pounds in cast iron and can 
be 7 pounds in die cast. 

Plan-O-Mill is negotiating for the 
manufacture of the engine. 

o * * 











Throw-Away Engine?— 

This fractional horsepower engine, de- 
veloped by Plan-O-Mill Corp., which is 
headed by K. B. Brown, a Detroit Dodge 
dealer, reportedly can be built so inex- 


pensively that it can be replaced as 
cheaply as it can be overhauled. It is said 
to have many advantages over similar 


| last year, it is reported. 


provided by business outlays for 
new plant and equipment in the 
past was again present in the first 
quarter, though such expenditures 
are now leveling off. Managements 
plan to spend about 4 percent more | 
for new fixed capital in 1952 than | 
Expenditures for national de- | 
fense, the other strongly expan- 
sionary force in 1951, moved up | 





Buick Plans 30% Boost 
In Hardtop Production 

FLINT.—Buick plans a 30 per- 
cent hike in the production of 
hardtop convertibles in the sec- 
ond quarter, Ivan L. Wiles, gen- 
eral manager, reported last 
week. Present plans call for 
more than 26,000 hardtops in the 
second quarter, compared to 20,- 
194 in the first three months of 
this year. 








by an annual rate of nearly $4 
billion in the first quarter, The 
expansion in this area continues 
a dominant factor in the produc- 
tion picture. Increases in defense 
output were again concentrated 

in “hard goods”—planes, tanks, 
weapons, etc.—and were up more 
than one-third from the final 

quarter of 1951. 

Consumer buying continued cau- 
tious, with the saving rate remain- 
ing high. As the result of small 
increases in each of the three last 
quarters, personal consumption ex- 
penditures are now about equal to 
the high point reached in early 
1951 when the second post-Korean 
buying wave was under way, but 
volume is less, the department said. 

Retail sales, seasonally adjusted, 
are currently about 3 _ percent 
above the fourth quarter rate and 
less than 3 percent below the first 
quarter high of 1951. The advances 
occurred primarily among the dura- 
bles where earlier declines had 
been sharp — automotive, building 
materials and hardware products. 

New construction activity in the 
initial months of 1952 reversed the 
trend under way during 1951, and 
in rising 8 percent from the fourth 
quarter, moved back to the quar- 
terly peak of a year ago. 








Engineers Tour Packard Proving Grounds— 


Members of the Society of Automotive Engineers visting Packard's proving grounds 
at Utica, Mich., show deep interest in a compression indicator on the dynamometer 
test. L. H. Frailing (right), assistant manager of the proving grounds, points out the 
mechanism to (left to right): R. Smith, Chrysler engineering; W. Coleman, General 
Motors research; H. Mantey, Cadillac engineering and R. Green, Eaton Mfg. Co. 
Nearly 450 SAE regular, junior and student members turned out for the field trip 
through the company's proving grounds and test facilities. 








two-cycle engines. 


NEW...for '52 





POLK MARKET VALUATION INDEX 





TOTAL CAR 
AND TRUCK 
REGISTRATIONS 


BY STATE 
BY COUNTY 
AND CITY 





YOUR LAST 
YEAR’S SALES 


PERCENT 
OF TOTAL 





NUMBER 
OF YOUR 
OUTLETS 


ADVERTISING 
APPROPRIATION 








Here is the most important automotive 


sales tool developed in years! Detailed 


car and truck registrations for each state, 


by county and city, as of December 31, 
1951—provided on forms which permit 


writing in you 


r own sales information to 


compare with actual performance figures! 


Now you can measure your last year’s 


sales against total car registrations for 


every sales area in the country . . . can set 


your year’s quotas .. . can determine sales 
potentials . . . can establish advertising 
appropriations . . . determine the number 
of sales outlets you will need .. . the 
number of salesmen . .. or any other 
source data you require in order to pin- 
point your sales attack. In one book you 


can chart your entire sales picture. 


Write, wire, or telephone for detailed 
information on this important new service. 


* * * Serving the Automotive Industry and its Dealers Since 1923 « * « 


Ro Ub, IP 


BRANCHES: New York Philadelphia Cleveland Chicago St. Louis 


OME & CG 


MOTOR STATISTICAL DIVISION 
Q 431 Howard Street - Detroit 31, Michigan 


Cincinnati 


Planned Direct Mail Promotions...Consumer Research...City Directories... Automo- 
tive Statistics ... Polk Bankers’ Encyclopedia... Mailing Lists ... Contest Management 
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DeSoto Dealers Told of 'Five-Mile Trial’ — 


Detroit-area DeSoto-Plymouth dealers attended a luncheon last week to hear details 
of DeSoto's national car demonstration plan, called the “Five-Mile Trial.'' The Detroit 
meeting was the first of 56 informal gatherings to be held in 49 cities until May 19. 
Left to right are: Conrad K. Sarason, Van Dyke; William W. Knickerbocker, Hillsdale; 
C. H. Harrison, Detroit; C. J. Skelly, DeSoto assistant service director; Gene Wallace, 
Detroit; Glenn Walker, Detroit; John McKee and A. J. Weinrich, of Batten, Barton, 


Durstine & Osborn, DeSoto ad agency, and William J. Hosack, Van Dyke. 





Wondering how new-car and truck production and sales are making out? 


AUTOMO- 


TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 


automotive industry, every week throughout the year. 






































ou’re looking at... 





}amount of natural 


Decontrol Seen Failing to Alter Use of Synthetic .. . 





All-Natural Rubber Tires Unlikely 


By Joseph Kuebler 

Staff Correspondent 
KRON. — Removal 
ber was announced last week by| 
the National Production Authority. 


No reduction in the usage of syn-| 


; | thetic rubber was foreseen, how- | 
,| ever, 


because of the lower price 
and improved quality of the man- 
made product. 

The government has kept its foot 
in the door, however, by disclosing 
that it will clamp down quickly if 
the natural rubber stockpile should 
fall dangerously low or prices start 
soaring. Synthetic rubber is also 
uncontrolled. 

The far-reaching decision to 
decontrol rubber was hailed by 
manufacturers as a “step in the 
right direction. 

Rubber, which was the first in- 
dustry to be controlled—Sept. 1, 
1950—thus became the first to be 
decontrolled. 

Tire makers now can use any 





or synthetic 











rubber in their products that they 


|see fit. Previously the tree rubber} 
of virtually| content of smaller passenger tires | 
all restrictions on natural rub-|was limited to 17 percent, and | 


percent. 


larger tires to 25 
* * * 


FTER the war and until Korea, 

the restrictions were in the 
other direction, specifying that a 
certain amount of synthetic must 
be in every tire. These specification 
controls, which had been in effect 
for about 10 years, are now re- 
moved. 

A provision also was made to 
keep the Government-owned syn- 
thetic plants humming so there 
will be ample supplies of this ma- 
terial in the event of any more 
emergencies. 

In other words, now that it is 
taking all the wraps off natural 
rubber, NPA wants to make sure 
that industry doesn’t quit using 
synthetic. , 

Because of the marked im- 
provement in the material in the 
last few years, there is little 





THE WORLDS MOST TRIED 
AND TRUSTED 


AIR BRAKES | 





the World’s Toughest Proving Ground 





driving . . 


for any Braking System! 


That's right—the bus industry, due to the very nature of day after day city 
. requiring a truly terrific number of braking applica- 
tions per mile . . . is recognized as the world's toughest test for any 
braking system. And over the years the men who build and operate the 
nation's buses have made Bendix-Westinghouse Air Brakes first choice for 
this rough and rugged braking chore. But what does this mean to you? 
It means when you specify Bendix-Westinghouse Air Brakes for your trucks 
as well as your buses, you specify a completely proven braking 
system ready to deliver full power and performance under any and all 


driving situations. What's more, it means you specify the world’s finest 


compressor—built on the same proven reciprocating piston principle 


as the engines in your vehicles—with a demonstrated ability to maintain 


THE BENDIX-WESTINGHOUSE COMPRESSOR 


—heart of the air brake system—perform- 


full air pressure under even the most gruel- 
ling conditions—for longest service life 


at lowest maintenance cost! Take ad- 


ance proven over more miles on more 
installations than any other compressor 


available! 


vantage of it—specify Bendix-Westinghouse, 
the world's most tried and trusted air brakes! 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 


ELYRIA, OHIO 


BERKELEY, CALIF. 





| chance of that, tire producers 
point out. The fact that syn- 
thetic is still selling substantially 
below tree rubber also makes it 
economically popular. 

| The NPA directive specifies that 
| annual consumption of GR-S tir« 
| rubber should not fall below 450,000 
long tons nor butyl below 60,00( 
long tons. Butyl is the inner tube 
rubber. 

Since current useage of GR-S is 
running above 700,000 tons a year 
and butyl above 80,000 tons, there 
seems to be little likelihood that 
consumption will drop under the 
minimum levels. 

* + . 

PA also directed the Reconstruc- 

tion Finance Corp. (RFC) which 
operates the synthetic plants, to 
produce not less than 600,000 tons 
of GR-S annually until there is a 
Government stockpile of at least 
75,000 tons above all normal re- 
quirements. 

After that, the output may be 
dropped to an annual rate of 450,- 
000 tons provided the stockpile is 
boosted to 122,000 tons. 

NPA’s action was generally in 
line with industry recommenda- 
tions and to some extent, it even 
exceeded its hopes. Manufacturers 
have been contending that there is 
no necessity for restrictions because 
the nation’s rubber stockpile goal 
has been achieved, and synthetic 
production is at an alltime rate. 

The only restrictions remaining 
on natural rubber covers pale 
and sole crepe which remain in 
short supply. They are types of 
rubber produced from latex and 
used in tires, shoe soles, welting 
and wrappers. 

The ban on free trading in nat- 
ural rubber latex remains in effect 
under the amended rubber order 
but expires in June. After that the 
buying and importing of rubber 
will be returned to private industry. 

Government took over rubber 
purchasing Dec. 29, 1950, because of 
the wild scramble for tree rubber 
on world markets and the lack of 
rubber in the U. S. stockpile. The 
price also had soared to a 25-year 
high. From a peak of 90 cents, the 
tree product is now selling around 
38 cents. 

* x * 
EFORE the outbreak of the 
Korean hostilities, World War 
II rubber controls had been re- 
tained, Henry H. Fowler NPA ad- 
ministrator, pointed out. They 
merely insured a market for syn- 
thetic rubber produced by Govern- 
ment plants for “security reasons.” 
These controls specified that indus- 
try use a minimum of 222,000 tons 

of synthetic annually. 

“Since the Korean outbreak,” 
Fowler explained, “rubber controls 
have operated as limitations on con- 
sumption of natural rubber. The 
objective has been to conserve the 
supply in order to build up the 
natural rubber stockpile.” 

Fowler believes useage of syn- 
thetic rubbers will be maintained 
by industry without mandatory 
controls. However, the Government 
retains standby specifications or- 
dering consumption of the man- 
made material if the use falls be- 
low levels set by the new order. 

Among other things, NPA’s 
action ends the allocation of 
butyl, the 60-day inventory limit 
on natural rubber and the 30-day 
limit on butyl 

Regulations remaining in effect 
include: 

Purchases of cold rubber by con- 
sumers cannot exceed 50 percent 
of all dry GR-S. 

Use of high tenacity rayon in 
rubber products is limited to 120 
percent of the amount consumed in 
the three month period ending 
June 30, 1951. 


GM Scrap Drive 
Tops 50,000 Tons 


DETROIT.—With 8,211,994 pounds 
reported in March, General Motors 
plants, dealers and suppliers have 
collected a total of 119,762,630 
pounds or more than 53,465 gross 
tons of non-production scrap metal 
since July 1, the corporation says. 

The total tonnage, it was pointed 
out, is the weight equivalent of 
the steel and iron in 37,696 aver- 








age-weight automobiles. 
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.¥ Chevrolet, 14; Ford, 13; Plymouth,|the same period of 1951 they sol 
Auto Market Page a 12; Pontiac, 12; Studebaker, 8;| 4,592 new cars. Two hundred an 
Mercury, 7; Buick, 6; Dodge, 2;|ninety new trucks were sold by 
= Chrysler, 2; DeSoto, 2; Oldsmobile,| local dealers in the first thre 
2; Cadillac, 1; Nash, 1; Lincoln, 1;| months of 1952 as against 709 i: 

CVE an a eS L Willys, 1, and MG, i. the same period last year. 
Used-car sales took a decided New-car sales in Denver during 
slump under February when only March by makes were: Ford, 165; 
s F | 953 units, compared with 810 in | the corresponding period of last | 241 units were sold in March, | Chevrolet, 125; Plymouth, 80; 
poy ny auieaary and nid in March of | year. compared to 315 the previous | Buick, 53; Mercury, 47; Dodge, 
Declining car and truck sales| last year. Sales by individual makes for| month. ; 47; Oldsmobile, 44; Nash, 30; Pon- 
were recorded in the Greater Cleve-| Sales by makes in March were: | March were: Chevrolet, 188; Ford,| New-truck sales were slightly| tiac, 29; Hudson, 28; Chrysler, 22; 
land area for the seven-day period | Allstate, 10; Buick, 60; Cadillac,|182; Plymouth, 106; Pontiac, 76; under February’s total, There were | Cadillac, 21; Studebaker, 20; Lin- 
Gilles hoe. <2. j 17: Chevrolet, 211; Chrysler, 22:|Buick, 55; Dodge, 53; DeSoto, 52; | 12 new trucks sold in March, and coln, 17; DeSoto, 16; Kaiser, 7; 
Sales of new cars fell to 1,072 Crosley, 2; DeSoto, 17; Dodge, 50; | Studebaker, 48; Mercury, 43; Nash, |15 in February. Sales by makes in Henry d, 5&3 Packard, 4; Willys, 

invest in three weeks while used- |Ford, 217; Henry J, 13; Hudson, | 34; Oldsmobile, 31; Chrysler, 20; | March: Chevrolet, 4; Dodge, 2;| 4; MG, 3, and Hillman, 2. 
car turnover slipped to 2,495, low- | 18; Kaiser, 15; Lincoln, 9; Mercury, | Packard, 15; Cadillac, 14; Kaiser, | Ford, 3; Studebaker, 1; Interna-| For the three-month period of 
st point in at least six weeks. | 32; Nash, 15; Oldsmobile, 55; Pack- | 11; Hudson, 8; Lincoln, 6; Henry J, | tional, 1, and GMC, 1. 1952, new cars were sold in Denver 
es 1 ‘lard, 8; Plymouth, 80; Pontiac, 52;|5; Austin, 4; Renault, 2; Willys, 2; Used-truck sales held about | by make as follows: Chevrolet, 450; 





Dealers continue to blame Regula- | 
tion W for the downward trend. | 


Truck sales, too, were off. New | 
truck turnover at 134 was slightly 
above the previous seven-day pe- 
riod, but well below the two pre- 
ceding weeks. Used-truck turnover 
dropped to 155, lowest in six weeks. 

a * * 


Birmingham, Ala. 


Sales of new automobiles in 
Birmingham, Ala., showed a gain 
in March over February but were 
still considerably below the same 
month a year ago. 

New-car sales in March totaled 








GOT 


Something 


Every time we run a 


ad in our ‘‘Valvoline Motor 
Album”’ series, we get a 
taller stack of mail from 
enthusiastic Saturday 
Evening Post readers. 
The old cars, the new ones, 


the foreign jobs, and 


customs... they catch the 
eye of just about every- 
body who ever sat behind a 
wheel—or bought a quart 


of oil. And while we’ve 


the reader stopped, we make 

sure he gets the story of 
tough, sludge-chasing 
Valvoline and how it 


protects his engine. 
There are nearly 10 


Studebaker, 28; Willys, 15, and mis- 
cellaneous, 3.—(Stuart Riddle.) 
- * * 


New Orleans 

With March new-car registrations 
in Orleans Parish totaling 948 
through authorized dealers and 27 
through unauthorized outlets, it 
marked the highest individual 
month in point of sales thus far 
this year. The March figure was 
113 units higher than February and 
15 better than January. 

For the first three months of 
this year, new-car sales totaled 





| Jaguar, 1; Crosley, 2, and MG, 1. | Steady. There were 38 used trucks} Ford, 404; Plymouth, 272; Buick, 
Sales by individual makes through | S0ld in March to 40 in February.— | 226; Mercury, 114; Dodge, 112; 
| unauthorized dealers were: Chev- | ‘George M. Hunholz.) | Oldsmobile, 144; Pontiac, 106; Nash, 
|rolet, 7; Dodge, 5; Ford, 2; Olds- | 3 ee = 104; Chrysler, 85; Studebaker, 78; 
|mobile, 3; Pontiac, 3; Chrysler, 2; | Hudson, 75; DeSoto, 54; Cadillac, 
DeSoto, 2, and Plymouth, 2.—(Gor- | 48; Lincoln, 23; Willys, 23; Pack- 
don Hebert.) ard, 20; Kaiser, 12; Henry J, 18; 
Crosley, 4; MG, 4; Hillman, 4; 
Jaguar, 2; Allard, 1, and Simca, 1. 
New-truck sales in Denver in 
March according to make were: 
Chevrolet, 27; Ford,: 26; Interna- 
tional, 12; Dodge, 5; Divco, 5; GMC, 
4; White, 3; Fruehauf, 2; Stude- 
baker, 1, and Willys, 1. 
New-truck sales during the first 


Denver 
New-car and truck sales in the 
| Denver market continue to lag be- 
|hind the same period last year. 
|During March local dealers sold 
According to the treasurer of | 769 new cars and 86 new trucks, 
Riley county (Manhattan), Kans.,| compared to 1,507 new cars in the 
there were 85 new-car registrations |same month of 1951 and 265 new 
in the area in March. This was 20|trucks during March, 1951. 
more than were sold during the| During the first quarter of this 
previous month. year, Denver new-car dealerships 
Sales by makes in March were: ! have sold‘ 2,376 new cars, while in 


* * * 


Manhattan, Kans. 











2,797, as compared with 4,016 for 
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million Post readers— 


hundreds of them right 


in your own trading area. 


So ...CASH IN on 


powerful advertising by T 
keeping that Valvoline sign 
right out front where it 
can’t be missed. If you 
haven’t a sign, get in touch 


with your nearest 
Valvoline branch TOD 


there 


this 
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Fi] F REEDOM-VALVOLINE OIL COMPANY — FREEDOM, PENNSYLVANIA 


Old Car—Courtesy Floyd Clymer's Historical Scrapbook 





quarter of this year by make were: 
|Chevrolet, 103; Ford, 71; Interna- 
jtional, 42; Dodge, 31; GMC, 20; 
| Diveo, 6; Studebaker, 5; White, 5; 
|Crosley, 2; Fruehauf, 2; Willys, 2, 
land Reo, 1. 

| Reasons given by local dealers 
for the falling off of sales this year 
|over last are: Regulation W, fewer 
|cars on the market, high income 
| taxes—both federal and state —-and 
the high cost of living. 

| The outlook is that there will be 
|}a slight increase during the coming 
| spring and summer months barring 
(Ira R. Alex- 


| unforeseen setbacks.- 


ander.) 
* 


Pittsburgh 


| New-car sales in the Pittsburgh 
| district declined “counter - season- 
| ally” in the week ended Apr. 12, it 
|is reported by the University of 

Pittsburgh’s bureau of business re- 
| search. 

The bureau’s weekly business in- *s 
dex tumbled from 192.1 percent of 
ithe 1935-39 average in the Apr. 5 
week to 148.2 percent in the Apr. 
{12 week. 


* * 


OLD...A 3-passenger 2-wheeler with retractable “landing 
gear,”’ 1912 Bi-Autogo cost $25,000, flopped. But Valvoline, 
already proved on U.S. highways, stayed at the top. 








Wondering how new-car and truck pro- 
. : | duction and sales are making out? AUTO- 
CUSTOM... Oda parts for this unique body assembly job | MOTIVE NEWS gives you the entire story 
cathe from 7 modern cars with proud old names. Years older every week throughout the year. 


than any of them is Valvoline, ‘‘World’s First Motor Oil.” 











FOREIGN . . . You can get 24 miles per gallon with Eng- 
land’s jaunty A. C. Six. You get longer mileage from any car 
by using Valvoline—made from the world’s best crude oil. 








YOUR CAR... Modern Valvoline is specially engineered to 
stop the grinding, rasping action of sludge deposits on engine 
parts. Get better performance—save on repair bills—by 
changing now to tough, sludge-chasing Valvoline. Let the 
famous film of protection guard your car every mile! 








2 . 


NO DRIBBLE 
NO OVERSHOOTING 


See Page 25 
ee ae 





if your cor 
heavy duty oil, use Valvoline HPO 


ALVOLIN 


The World’s First 
MOTOR OIL 





An Affiliate of Ashland Oil & Refining Company 








Custom Cor—Courtesy Motor Trend Magazine 





. 


AUTOMOTIVE NEWS, APRIL 28, 1952 


11 


























N THE most thoughtful talk be- 
fore some 300 top advertising 
agency executives and members, at 
the annual meeting of the 4-As, at 
White Sulphur Springs, Charles L. 
Whittier, vice-president and plans 
board chairman of that very suc- 
cessful advertising agency, Young 
& Rubicam, challenged his audience 
with the question... “Are We For- 
getting What Business We Are In?” 
He put the whole IDEA in 45 
words when he said: “The agency’s 
job is to provide an effective sales 
impact upon the consuming public 
. the IMPACT of IDEAS, ex- 


ing powder or Lydia Pinkham. 
They couldn’t wait for Mrs. Jones 
to tell all the Mrs. Smiths about it. 
Her selling radius was too limited. 


product ... Then thousands... 
and later on millions could 
learn how good it was. After the 


advertisement he found he had to 
write the copy . 
he probably hired ministers and 
school teachers to write, because 
they could spell. I suppose some of 
the early sponsors had money but 
|they had to rely upon the old sig- 
nature (X). 

From that primitive beginning 
sprang the creative side of the 
business and a very limited group 
of able men learned to write copy 
that would sell merchandise . . . 
They were supplemented by art- 
ists who learned how to illustrate 
the ads so as to increase the 
sales IMPACT. 

Behind every successful business 
there must be an IDEA and that 
business grows as that IDEA is 
honestly conveyed to the mass of 
readers, listeners and lookers. 

One good IDEA followed another, 
as advertising increased the sales 
and the agencies became powerful 
because they had the “talent” to 
properly present each IDEA. Their 





So they decided to advertise the) 


space broker had the order for the} i 


. . Busy as he was, | 





Chevrolet Shell Line in St. Louis— 


While continuing a steady production of cars and trucks, Chevrolet is also using 
every one of the 15 plants in its nationwide network for re-armament. Above are 2,000 
Chevrolet-built shells in a St. Louis Ordnance district plant awaiting the last of 44 
distinct inspections. In addition to an important volume of artillery ammunition, the 
company reports substantial progress on large aircraft engine contracts, and is now 
producing gear assemblies for light tanks, final drive units for medium tanks, and 


many components for 6 by 6 military trucks. 





compensation was fixed by the pub- 
lisher who sold the space. 
* * * 


Psychology and Advertising 
A* THE years went by it became 


fashionable for boys and girls 








pressed in words and pictures, ani- 
mate and inanimate ... read and 
listened to . . . IDEAS that per- | 
suade consumers to want and to 
buy and keep on buying advertised 
products.” 

He thought the agencies might 
be losing a sense of balance 
about the different services they 
offer and overstress the import- 
ance of supplementary services 
... “This,” he said, “causes us to 
under -emphasize our greatest 
value to business and our fore- 
most contribution to the Ameri- 
can economy.” 

Whittier recognized that the 
agency business has become one of 
multiple services. “That’s good,” he 
said, “provided these services do 
not emerge as_ separate things. 
They must always converge toward 
a single objective; to restore, main- 
tain and improve the sales of ad- 
vertised products by inducing con- 
sumers to purchase them. Translat- 
ing consumer selling strategems 
into effective advertisements is 
the only service we offer . . . with 
this service alone we have a busi- 
ness ... without it all the other 
services we offer, do not constitute 
a business.” 

“Every time creative effort is 
sold short we jeopardize our own 
position because the respect our 
clients have for our greatest skill 
will be no greater than we our- 
selves give it...B . if top 
agency management treats it casu- 
ally we will inspire only casual 
creative work. For, believe me, the 
zeal and sweat and effort needed to 
produce outstanding advertising 
will never catch fire unless lighted 
from the top!! 

” * * 


He Hails From Maine 


HARLES L. WHITTIER is one 

of the ablest men in the busi- 
ness and every intelligent advertis- 
ing man knows exactly what that 
gentleman was talking about. That 
lad is from Maine where people 
learn to THINK in terms of funda- 
mentals. 

It is not difficult to trace the 
progress of advertising since the 
early days of N. W. Ayer, one of 
the first buyers of space, and Cyrus 
Curtis, one of the first sellers. 

Some bright person got an IDEA 

. it might have been Royal bak- 














leading automobile dealers all over the 
United States recognize the value of dealer 
identification. Their preference for Ben- 
matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manu- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 





to have a college education. Grad- 
ually the mysteries of Psychology, 
Psychiatry, Pschoneurosis and Psy- 
chosis crept into the consciousness 
of the intellectual advertising men 
and women. They all read Freud, 


| with his wife. , 





Marcel Proust, and many began to 
talk like a seminar in advanced 
Schizophrenia . , . Not all... of 
course ... but enough to keep a 
copy writer or a contact man from 
going out and ringing doorbells... 
if only to find out what made 
ordinary people buy things. 

In those halcyon days someone 
Suggested the IDEA of having a 
SURVEY ... yuh know ... going 
out and interviewing a few people 
out of 150,000,000 to find out what 
kind of advertising would appeal to 
the masses ... or telephoning some 
guy who is snoozing in front of the 
fire ...a little mad after a fight 
. and asking him 
what “rating” he would give the 
program he had just listened to. 


I got a KICK out of Charles 
Whittier’s talk. He sounds as if 
he might be thinking straight... 
IDEAS ... IDEAS... IDEAS, 
and some guys around who know 
how to make those IDEAS sing 
- . » THAT'S the business of ad- 
vertising. 

It’s a great mistake to tell an ad- 
vertiser that you can design a new 
car... fashion a new package... 
er give his wife a psychiatric treat- 
ment... ALL... to be included 
in your commission. 





For assembly-line or 








service-jack speed... 


THOMPSON’Ss new Ball Joint Suspension makes 
front suspension installation one of the 

fastest and simplest jobs on the assembly line. Its 
compact design and parts reduction 

cuts production from 12 to 3 operations. And 

the same “stop watch” speed carries over to the 
service jack. 
rebushing job can be performed in half an hour. 


The equivalent of a complete 


In addition to high speed in assembly and 
service, Thompson’s Ball Joint 

Suspension cuts lubrication; eliminates front 
suspension bind; gives extra under-the- 

hood space for wider engines. And in road life, 
steering and handling is easier, service prolonged. 


Let the “STEERING ENGINEERS” at Thompson’s 
Detroit Division help you solve your 

Steering problems. Our research, experience and 
manufacturing facilities are always 

at the disposal of a// automobile manufacturers. 


Call us at WA 1-5010. 


Thompson o Products, Inc. 
DETROIT DIVISION 


7881 Conant Avenue, Detroit, Michigan 






Only three simple operations are required to assemble or 
remove the compact service package from the suspension. 
Normal realignment of wheels is unnecessary. 





Ball Joint Suspension eliminates nine of the operations shown 
above, including reaming and fitting of the king pin, disas- 
sembly of brakes and complete bleeding of the braking system 
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| mold. Two halves of the mold are 
‘ , fastened together, usually in an up- 
There is a HERMAN BODY designed for FOR FACTORY right position. Hot metal is then + 


poured through openings or “gates” 


(FO TTT rrr, eter Customers’ ° into the cavity of the mold. 
ff : DAVIS bs Specific Needs! Ford Six Parts Cast Gas escapes very readily through 
/ A LRG 









































































































}the porous shell. The surface of 
o | the as-cast metal is remarkably 
be @ a 7 smooth and anywhere from 25 to 
la Ww. O Ine 75 percent of the machining usually 
| required is eliminated. Sand han- 
: r |dling in the foundry may be re- 
ji crankshaft and camshaft of the new Ford six-cylinder | guced as much as 90 percent. 
engine are “precision cast,” using a process developed| At the recent convention of the 
from the so-called Cron‘ng or shell mold process. The new | Society of Tool Engineers at Chi- 
method was first described by one of the U.S. technical | po 9 > an dean te y seco 
groups which visited Germany following World War II. | Herold of Borden Co., which fur- 
a <7 €. Because of an unpredicta-* yon ; g | nishes resin for the shell molding 
The HERMAN “FORWARD CONTROL” Delivery Body ble patent situation, plus a valves. Shis Ford ,cepartment, | process. 
ith “ » interior.” Use seoeee highly competitive technical ‘cidentally, Is closed to visitors. | ty his report, Herold said there 
Trim, modern, with “room to spare interior.”” Used wherever shorter gniy p GM is using shell molding in| 2 “pir 
wheelbase and larger capacity is paramount. Herman builds many race between Ford and General | d ti f sil ti } are now at least 23 U.S. foundries 
special interiors for these bodies—bookmobiles, display rooms, hatchery Motors, little is officially known Proc uction or ee ot operations producing castings by the shell 
bodies, lunchwagons, etc. WRITE, WIRE, OR PHONE COLLECT | about Ford’s and GM’s processing | t Its ar ad te anteae ties tere mold process. In addition to the 
|methods. However, broad details | (NG. and at Is Saginaw “ray tron | replacement of fabricated, forged 
HERMAN BODY COMP Y 51. Louls 10, mo. | of the process are known; the only division. Other GM divisions are | and conventionally cast auto parts, 
missing data are a few process|interested in the process as is/ shell molding is being used to pro- 
—$_—__ —$$$__________—_- ———_—— ——— developments, particularly the pres- Chrysler and several of the inde-|quce railroad castings, boiler sec- } 
ent amount of mechanization of | Pendent auto producers. tions, plumbing fittings, aviation b 
the process. Pp W | parts, water pumps, diesel castings, ad 
Order Extra Copies of the 1952 Almanac Ford is producing precision | How Process Works | marine castings, hand tools and 
= > castings at the Dearborn Special- os SHELL molding, sand contain- | electric motor housings. 
Now—Only $2.50 Each. ties Foundry, including crank- ing resin is poured over a heated | a ls 
shafts, camshafts and exhaust | metal pattern to form a thin shell| Close Tolerances 
% ate ; | (*ASTINGS with a tolerance of 
4 0.002 to 0.003 inch per inch are 
ét..° e e | claimed for this method. A cam- 
|shaft is now being made that is 
since installing ov | Shell cast to within 0.012 inch of 
|length specification, Herold re- 
© * ? i ® ported. 
our lubrication usiness as é | The new method can be em- 
| Ployed to cast many metals, in- 
| cluding aluminum; gray, malle- 
able and ductile iron, and high 
alloy steel. Castings in excess of 
200 pounds have been poured suc- 
cessfully. 

As mentioned earlier, production 
details are the most closely guarded 
technical secret in the auto indus- 
try but it is now known that some 
| of the earlier methods such as the 
|use of steel shot for backing up 
|the molds has been eliminated 
from some very light castings. 
| Other refinements of the original 
casting method have also been 
| made. 

While there is considerable vari- 
ation of opinion about the place > 
shell molding will ultimately find 
in automobile production, its adop- 
tion on a broad scale seems virtu- 
ally certain. Crankshafts, which 
require a relatively high rate of 
metal removal, appear to be a 
“natural” for the new process. The 
economic advantage of a camshaft 
| produced by precision casting is 
|not yet established. 

The. extent to which precision 
| casting will be adopted by the 
| automobile industry is unpredicta- 
|ble until the patent situation is 
| cleared and comparative cost fac- 

“In 1951 we modernized with nine Lincoln Overhead Reels, placing six units |tors are established. 7 
(two chassis, two motor oil, one gear oil, one air) in our Lube Department, 121 Pints in One Day 
and one chassis reel in each of three mechanics’ stalls. LOS ANGELES.—A joint drive 
f Rae : |for blood contributions for the 
“Our lubrication business has jumped from 225 chassis jobs per month in |armed forces by Ford and the Z 
1945 to over 1000 per month in 1951, and we sell over 1000 gallons | UAW-CIO at the company’s Lin- 
: “ae : , coln-Mercury plant here resulted 
of oil per month through your oil dispensing and metering system. in a first-day total of 121 pints, it 4 
“Most important to us, however, is the fact that this increase in lubrication nh by E. J. Bond, plant ’ 
has been directly responsible for corresponding increases in sales of ———_$_——_— : a 
our other services, parts and accessories. 
“We wish to compliment you on the excellent merchandising value 
of your lubricating equipment.” 
Wm. Graham, Service Supt. 
Hodges Auto Sales, Inc. 
Ferndale, Michigan 
INSPECTIONS THAT BUILD SERVICE AND PARTS PROFIT WITH EVERY LUBRICATION JOB iy 
a modern L7nco/n 
G nec 
YW 
INCREASES YOUR VOLUME AND PROFITS IN EVERY DEPARTMENT 
*Tradename Registered 
For more information on Lincoln ¢ e @ PIONEER BUILDERS . Salesman Cited— 
Business Building Lubricating = 3 act I | Michael Brigante received a bronze 
: o ask Lincol - | plaque from Eugene Malice, president of 
apts de ag aa sawes YW ant | Mid-County Buick, Brooklyn. The award 
a ee LUBRICATING EQUIPMENT @ e - | was made to Brigante for his outstanding > 


| sales record in the 20 months of operation 


LINCOLN ENGINEERING COMPANY, of Mid-County. In this period he sold 468 
5709 Natural Bridge Avenue, St. Louis 20, Missouri new Buicks. 
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Highways & Safety... 





Pedestrian Deaths Off, 
‘OL Analysis Shows 


By Sam Sampson 
Staff Writer 

TWO recent reports on the U.S. 

traffic accident situation, one by 
the Traveler’s Insurance Co., Hart- | 
ford, Conn., and another by the! 
Assn. of Casualty 
and Surety Com- 
panies, New York, 
present an overall 
view of the traffic 
accident record 
that is thorough- | 
ly unflattering to | 
U.S. drivers. 

The Traveler’s 
report contains a| 
breakdown of the 
number of persons killed in vari- 
ous-type accidents, and states that 
37,100 persons were killed, and 
1,962,600 more injured, in traffic ac- 
cidents in 1951. 

The association report pointed 
out that the traffic fatality rec- 
ord since 1900 now totals more 
than the military deaths of all 
the wars that the U. S. has par- 
ticipated in. 

Including the latest figures from 
the Department of Defense, the 
association said that the nation’s 
war dead now stands at about 
1,005,000 since the Battle of Lexing- 
ton in 1775. In comparison, the 
highway accident death toll since 
1900 is now approximately 1,012,000, 
the report pointed out. 

+. + - 


Traffic Totals Surge 
T= 177th anniversary of the! 
Battle of Lexington was noted | 
on Apr. 19. Since that date a year | 
ago, battle deaths have been listed | 
at about 8,500 by the Department 
of Defense, the association said. 
During the same period, more than 
37,000 persons have been killed on 
U.S. highways. 

Traveler’s has published a book- 
let, “Lucky You,” which is a story 
of U.S. traffic accidents in 1951. 
It is pointed out that speed was 
“far the most dangerous mistake 
in driving.” 

More than 13,000 persons were 
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|dents” was the drop in pedestrian 


| parison with the 1950 figures shows 
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killed and 570,000 injured last year | 
by drivers who were exceeding the | 
speed limit, according to the| 
booklet. 


* ? * 


Pedestrian Deaths Down 
“AN ISLAND of encouragement 
in last year’s ocean of acci- 


deaths, the booklet says. A com- 


Northeastern Ford Aides Map ‘52 Plans— 


The northeastern regional sales staff of Ford division and district and assistant dis- 
trict sales managers from within the region met in New York recently to discuss 
| objectives for 1952. C. J. Seyffer, regional sales manager, opened the meeting, which 
was conducted by C. E. Pierson, assistant regional sales manager. 


that pedestrian deaths were re-| 
duced by 9,000. 

“Lucky You” says that more 
than 11,000 drivers under 25 years 
of age were involved in fatal 
accidents, and 416,000 more in 





Waldo Pool Motor 
East Motor Co., Studebaker deal- 
ership in Arkadelphia, Ark., has 


ing the hour of 6 to 7 p.m. than at | 
any other hour; that 38 percent of | 
personal injury accidents. last year’s fatal accidents occurred | 

Other information pointed out|on the open highway, and that been sold by Charles East to Waldo 
that Saturday is the most danger- | there were 92 percent more fatal! pool, of Hot Springs. The new own- 
ous day of the week to drive; that | accidents on icy roads last year|er will operate as Waldo Pool 
more persons lost their lives dur-| than in 1950. | Motor Co. 








The Old Sage is correct as usual. In the automobile 
business, when one customer tells another of his satis- 
faction, an automobile dealer is successful. His business 


thrives. So it is with Associates: 





vad 
One dealer tells another. aA 


More and more dealers are becoming Associates =—4) 


customers on the recommendation of other dealerss~ 





They know how Associates helps build their sales and 
profits with a complete, sound financing and insuranc 
service. 

As a result of this expanding dealer con 


Associates’ growth and expansion has been co 





Maybe it’s because Associates specializesm—ante-——¥ 











mobile financing. Maybe it’s because Asséciates—pays—— N eS 
personal and helpful attention to every dealer’s prob- s-“ 7 
lems. Maybe it’s because of Associates*satesbuitting — —— on 








Insured Payment Plan... ao 








There are plenty of reasons w : 


Lee nn ~ 





dealers are turning to Associates. Ask your dealer friends’ ~~ --—— 








about it, and then call on Associates for full information 


and cooperation. 


Associates 


Associates Investment Company 
Associates Discount Corporation 


Emmco Insurance Company 
South Bend, Indiana 
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Fords ‘Nominated’ 


200 of ’em to Transport 


Convention Delegates 

CHICAGO.— Official ccurtesy cars 
for the 1952 Republican and Demo- 
cratic national conventions in Chi- 
cago next July will be Fords, Lin- 
colns and Mercurys, it was an- 
nounced last week. 

The fleet, to be provided by Chi- 
cago Ford and Lincoln-Mercury 
dealers, will include 150 Fords, 40 
Mercurys and 10 Lincolns. All the 
cars will be four-door sedans. They 
will be assigned to elder statesmen 
of the two parties, senators, gover- 
nors and national committee mem- 
bers, the company said. 


Morton Rosen, of Jackson Mo- 
tors, Inc., 655 W. Diversey, is 
chairman of the Lincoln-Mercury 
dealers’ convention car committee, 
and C. H. Jaap, of J. A. Lavery 
Motor Co., 6127 S. Cottage Grove 
Ave., heads the committee of the 
Metropolitan Chicago Ford Dealers 
Assn. 


The dealer groups are continuing 
a custom which was established in 
1948 at Philadelphia, when Ford 
products were used exclusively as 
official convention cars. 


COMMON SENSE BUILDS BUSINESS 
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AUTOMOTIVE WASHINGTON 








By Willia 


Surplus Labor Areas 





Get Defense Priority 


m Ullman 


Washington Correspondent 


men shaw labor areas will h 


ave first crack at procurement 


contracts under a new purchasing procedure announced 
by the General Services Administration. GSA buys common 


items for the use of civilian 
ernment. 

In describing the new pro- 
cedure, GSA Administrator 
Jess Larson said that its goal 
is “the efficient use of manpower 
in the interest of defense mobiliza- 
tion.” This is the primary purpose 








NEW 


a 


agencies of the federal gov- 


| of Defense Manpower Policy No. 4, | 
| which establishes a preferential po- | 


ment contracts for areas where a 
labor surplus is current or immi- 
nent. 

“By its design, the new system 


[ment in the awarding of govern- 








1952 _ 








| will maintain and encourage com- 
petition among suppliers,” Larson 
| said. “This spirit of competition is 
|essential if we are to obtain the 
most advantage- 
cus buys for the 
government and 
carry out our 
obligation under 
law to procure 
supplies and serv- 
ices in the most 
efficient and eco- 
nomical manner.” 
Government 
buyers in GSA’s 
- 10 regional of- 
William Ullman fices will carry 
out the new procedure in two 
major steps. It applies only to 
government contracts for $25,000 
| Or more, 


Buyers will determine what or- 
ders can be filled by utilizing man- 





| 
| 


power skills and facilities in areas | 


| where they are currently in excess 


Ralph Horgan, President of Ralph Horgan, Inc., New York, N. Y., Ford 


Distributor, one of America’s largest automobile sales-service dealers, and 


Vice-President of the New York Automobile Merchants Association, says: 


“As an old hand around automobiles, I feel a great sense of kinship with 


those motorists whose car’s sleek appearance—outside and inside—reflects 
the sound care they’ve been given. And since a car’s upholstery is one of 
the vital wearing points, whenever I see a fine-looking, well cared for car, 


I just naturally have come to expect that that car will be fitted with 


sturdy, smart looking seat covers. Because seat covers made of Certified 
Fibre Fabric so happily combine good looks and neat fit with long wear, 
1 recommend them to my customers as one of the most important acces- 
sories they can buy—one which will aid them to keep their car’s appear- 


ance new and inviting and its market value high.” 


of labor requirements. At present, 
there are 28 such areas. 
Invitations will be issued to bid 
on those contracts which appear 
suitable for channeling into those 
areas. Prospective suppliers will be 
required “to state specifically -the 


Trans port Theme 


At Chamber Parley 


WASHINGTON. Secretary of 
Commerce Charles Sawyer and 
Charles H. Beard, general traffic 
manager of Union Carbide and 
Carbon Corp., will talk on “Our 
Role in Transportation,” at the 40th 
annual meeting of the U. S. Cham- 
ber of Commerce in Washington, 
Apr. 28-30. 

Problems created by government 
regulation and other government 
activities that touch on transporta- 
tion will be discussed at the lunch- 
eon session, Apr. 29. 





BEAUTY FOR THE SMARTEST CARS ON THE ROAD 





WITH 


It’s the 


SEAT 


seal of tested quality 
that spotlights the 
difference! 


COVERS OF 





America’s car owners, long trained through other lead- 
ing symbols and marks of manufacturing integrity, 


have responded with eager enthusiasm to the CFF seal. 


The CFF seal on car seat covers and on original 
goods in the piece has come to mean the answer for 
those who want “seat cover mileage.” And who doesn’t? 


Now, there are new millions of dollars of profit 
ahead for all to share through the symbol that “spot- 
lights the difference.” It’s the symbol that means the 
material of new beauty, new smartness, color brilliance 
and new, refreshing designs. It’s the fabric that’s 


stronger in weight and weave; pleasant winter or sum- 
mer; the fabric that won’t bag, wrinkle. shear furs or 
snag nylons; cuts and tailors like a dream. 


What it means to you in dollars and cents is this: 
for fractions of pennies (¢) extra in cost. you get 
dollars ($) extra in extra mark-up, extra sales. 


That’s your big reason for choosing the fabrics with 
the CFF seal and for displaying the CFF seal on every 
product that has the right to use it. 

Insist on and specify CFF — guaranteed by the 
reputation of America’s leading producers of Fibre 
Fabric for car seat covers, for original car upholstery. 


trunk mats, headings. The Fibre Fabric Industry, 12 
East 42 Street, New York 17, N. Y. 


extent to which production or serv- 
ices will occur in each area of cur- 
rent labor surplus.” 

a * + 


Consumers Ask Voice 
Cana groups on Capitol 

4 Hill last week urged the ap- 
pointment of a special Senate com- 
mittee to represent them before 
Congress. Mrs. Leslie Roudinot 
Wright, who said she spoke for the 
General Federation of Women’s 
clubs with more than “5,500,000 
women with a voting membership 
of 800,000,” protested that “consum- 
ers need a committee to watch over 
their interests.” 

Such a group is needed, she 
said, “to combat the well-organ- 
ized lobbies representing special 
interests who have so success- 
fully worked for manufacturers’ 
groups, farmers, business inter- 
ests of all kinds, labor, etc.” 

“When consumer groups do ap- 
pear,” she said, “they frequently 
receive a cool reception.” 

Sen. Wayne Morse, Oregon Re- 
publican, declared that too many 
congressional committees “pigeon- 
hole” the interests of consumers, 
and adopt measures “devised and 
|passed to carry out the will of 
| pressure groups.” 
| He declared that a special con- 
|}sumers committee “could put the 
| heat on senators and the regular 
standing committees.” 

° * * 





Copper Still Tight 


C-. continues in tight sup- 
ply but more of the metal 
should be available at the end of 
this year, primary copper produc- 
ers predicted in a meeting with the 
National Production Authority here 
last week. 

NPA officials asked the indus- 
try representatives to suggest 
ways to improve forecasts of fu- 
ture copper supply as an aid in 
deciding allocations of the metal 
in months ahead. This, the in- 
dustry men thought, would be 
impossible due to uncertain fac- 
tors, including the amount of 
scrap available, the amount of 
copper that will be imported 
from foreign sources at current 
ceiling prices and the possibility 
of work stoppages. 

They said they believed no fur- 
ther measures can be taken under 
current economic conditions and 
prices to hasten betterment of the 
supply picture. 

It was agreed, however, that sup- 
ply is gradually improving, as evi- 
denced by greater quantities of 
scrap becoming available, and a 
softening of the world price. 

* * * 





Mercury Supply Better 

HE U. S. supply of mercury, in- 

cluding both the national stock- 
pile and stocks in consumers’ 
plants, is now believed adequate 
to take care of foreseeable domes- 
tic and military requirements, ac- 
cording to Larson. 

While the U. S. 
pendent upon imports, mainly 
from Spain and Italy, for a 
major portion of domestic mer- 
cury supplies, Larson pointed out 
that domestic production has 
shown some increase during the 
past two years. 

Consumption of mercury, which 
has many uses in the civilian 
economy, is at the rate of about 
60,000 flasks annually, it was point- 
ed out. A flask contains 76 pounds 
of mercury. 


is largely de- 


. = 


Preserving Values 
AID Telford Taylor, head of the 
Small Defense Plants Adminis- 
| tration, in a recent statement: 

“One of the chief values which 
we are trying to preserve, and 
which our mobilization program 
is intended to protect, is freedom 
of enterprise, and a balanced, 
varied, national economy. 

“It would be tragic indeed if the 
mobilization program itself should 
tend to stamp out individual initia- 
tive and competition, lessen the 
incentive for the individual busi- 
nessman, and prevent the develop- 
ment of new strong businesses 
which must, perforce, commence as 
| Small ones.” 








Truck Depot Outside Chicago 
CHICAGO.—Allied Van Lines, 
Inc., has opened a new terminal at 
suburban Broadview as a move to 
bypass Chicago for cross-country 
trips. James E. Hawthorne, general 
manager, said the new site will en- 
able “faster, more efficient servic- 
ing of shipments” and avoid the 
heavy traffic of Chicago streets. 
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GRILLE GUARDS—Erie fender-to-fender | 


Kargards for 1952 Willys and Nash cars 
have been announced by J & H Sales Co., 
75 —. Wacker Dr., Chicago 1. It is claimed 
that the Erie Kargard is the only fender- 
to-fender brace-type grille guard that fits 
the new Willys. The firm says the heavy 
gauge steel uprights fit over original 
equipment bumperettes and curve under 
the front or rear bumper to bolt directly 
to the frame. End rails give additional 
protection to fenders and lights both in 
front and back of each car, the company 
states. 








LUBRICANT ADDITIVE—The producers of 
Hyperoil, Destiny Products, 8427 Mack, 
Detroit 14, characterize their product as a 
mild, detergent-disperant material with 
controlled pressure factor and engine acid 
inhibitors. It is devoid of graphite, mica, 
talc or other calcium fillers, or colloids; 
is chemical in nature and is claimed to be 
extremely stable and definitely non-cor- 
rosive. Also can be used as a fuel addi- 
tive, the company states. 


* ” * 





A SIX-POUND GARAGE—An aid to car 
owners who do not own garages or 
who are caught away from shelter in bad 
weather, is a transparent garage weighing 
only six pounds. Can be folded away and 
kept in the car's trunk compartment when 
it is not in use, according to American 
Agency, 799 Broadway, New York 3. 
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LAMP FOR PAINTING—Arco Co., Cleve- | 
announces a color shading and | 
matching lamp for use when refinishing 
| cars. The lamp is rolled up to car, ad- 
|justed to direct northlight on section to 





be matched. Three-way locking cont.ol 
provides easy focusing of bright natural 


no-glare light with up-and-down, back- 
ward and forward movement, the  firin 
states. 





AP MUFFLER—''Fenced-in” silencing 
| the main feature of the replacement muffler 
now in production, AP Parts Corp., Toledo, 


1s 


has announced. The fluted-shell type i: 
original equipment on the 1952 Lincoln, 
Mercury and Hudson, and is produced by 
Oldberg Mfg., subsidiary of AP Parts. Engi- 
neered especially for silencing modern 
high-compression engine the muffler is a 
result of more than five years of planning 
and testing, the firm states. Is designed to 
let ‘‘fenced-in" air insulate against noise 
much the same way as storm windows insu- 
late against cold. The outer shell, as shown 
in the illustrated cut-away, is ribbed to 
allow air spaces between the shells. 


| 


Giinr Nee, 
" veed By, 


YOU EVER 





| 3-DIMENSIONAL DISPLAY — Features 

bright orange arrow which stands oui 
| from background and points to an actual 
Fram oil filter cartridge, which dealer 
easily inserts. Entire display can be as- 
sembled in 25 seconds. Is designed to be 
used in windows, on counters, and on 
shelves. Vivid orange, yellow, and black 
design makes it stand out and command 
attention, according to Fram Corp., Provi- 
dence. 

* + * 


Warner’s New ‘Calculator’ 


Checks Brake, Clutch Data 
A new electric brake and clutch 
specification “calculator” has re- 
cently been made available by the 
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Warner Electric Brake & Clutch 
Co., Beloit, Wis. 

Company officials said that the 
device was designed to determine 
the size and _ specifications of 
electric brakes and clutches 
needed for all types of industrial 
machinery. Included in the data 
| furnished by the calculator are: 
| Stopping and starting time; 
| mounting specifications; perform- 
| ance curves and formulas; torque 
ratings, and heat calculations. 


* ne * 





PLUG CABLE SETS — Waterproof spark 
plug cable sets featuring a one-piece 
moulded cable and boot of neoprene rub- 
ber have been announced by Illinois Ac- 
cessories Co., 1827 S. Michigan, Chicago 
16. Sets come completely assembled, ready 
for quick installation. Nine numbers will 
fii nearly all car makes or models, the 
firm adds. 




















Hit 
Production 


Schedules 
on the Nose 


IEE IN 












"If you expect me to put radios 
in those cars out there, we'd 
better get a supplier who can 
get sets here on schedule." 


"0. K. Let's talk to Bendix. 
They've got the fastest pro- 
duction line in the industry." 
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AUTOMOBILE “GREATS” ADVERTISED IN NEWSWEEK DURING 19951 


= 



































{ 
purek | CHRYSLER | ora | WUDSON | Law 
Kdllee | DESOTO | Giorons’ | JAGUAR | MERCURY 
| emgiey | pope | HeyF | Kaiser | Waar! 





AUTOMOTIVE NEWS, APRIL 28. 1952 en | inn 





f 


———e 

_—— — J 

——F a 
a a 
eal = 
— ,—— 
——— ad 
ee —— 
——— ;}——J 
————# f-—--4 


PIN 
Wp 


7 
Mi 














Nowadays a paycheck must be king-size to take on the tax 
collector and the deflated dollar — and still come up with the 
spending money for a new car. 
And customers with king-size incomes are the kind NEWSWEEK 
steers through your doors. 


PROOF?... 


77.5% of NEWSWEEK’s families have average incomes of over 
$5,000 a year. This puts them in the top 20% of the families that 
accounted for 54% of all new car sales in 1950. 








94.6% of NEWSWEEK’s readers are people of influence and de- 
cision in business, industry, the professions and government... 
They’re the people who are used to driving Detroit’s late models. 


AND GET THIS: DURING 1952, ACCORDING TO A RECENT SURVEY, 
ONE OUT OF EVERY THREE NEWSWEEK FAMILIES WILL BUY A 
‘CAR. THAT’S 216,000 NEW CAR SALES JUST THIS YEAR! 


No matter how you look at it—-NEWSWEEK does a powerful job 
for the makes you sell. And that means—a powerful job for you! 


>| with the Spending Money... 
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Merchandising 


Memos to Dealers 





By Bob Finlay 











ANY dealers report that car 
sales are slow. An interesting 
point about this is that when car 
sales are slow for dealers, it is a 
good time for people to buy cars. 
But, long-time dealers know 
potential customers are inclined 
not to buy when it is a good time 
to buy. 


They are like the amateur gam- | 


blers who bet heavily to recoup 
when they are losing, and lose 
more as a consequence, while when 
they are in a winning streak they 
bet cautiously. 


Dealers know that potential cus- | 


tomers will wait until everybody 
wants cars and then try to squeeze 





THE UPHOLSTERY LEATHER GROUP - Tanners’ Council of America + 141 E. 44th St., N. Y.17 


American leather Manufacturing Co., Newark, N. J. ¢ The Ashtabula H 





into line, instead of buying when 
they can get a better deal. 


* * * 
|Can Be Activated 
§ eae the ‘average situation. | 


But many people who are in-| 
clined to wait can be turned into| 
immediate customers if they are 
handled properly. 

A salesman who makes enough | 
contacts will find many who will | 
spurn good advice, but there are | 
some, too, who will act on it, if it 
is presented in the right manner. 


A situation presented badly— | 
| the dealers are stuck with a lot of 
cars and will make good deals 
to get rid of them—will repel 
many people. They don’t want to 
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buy something someone else is 
trying to get rid of. They want 
something that is prized, in high 
demand. 

But if the deal were presented in 
another manner they might be at- 


tracted. For instance, if the sales- | 


man presented the cars as highly | # 
many /§@ 


desired products’ which 
sought, but due to a lull which 
would soon end (caused by tem- 
porary high production or credit 
restrictions) they were obtainable 
on an attractive basis, the poten- 
tial customer could be turned into 
an active one. 


The salesman, of course, would | 


be playing on the prospect’s van-| 


ity, since he was one of the privi- | * 


leged few who could take advan- 
tage of the situation, and prodding 
him on the impending end of the 
lull. 


* * x 


Two Sides 


bby prospective easing of Regu- | 


lation W can be a factor in- 


but it can be turned into an action 
factor too, since those who can buy 


|now would be better off to do so 


rather than wait for a rush when 
good deals will be less likely. 


A lot of salesmen let statistics 








access .. 





Your best customers. . . 


possession that it confers. And your cars. . 


life and lift to your showing . . 


who buy your better cars. . 






San Diego Chevrolet Officers Named— 


Newly elected officers of the San Diego County (Calif.) Chevrolet Dealers Assn. 
recently held an organizational meeting to plan activities for their coming term. 
Left to right: Lou Reneau, Chula Vista, vice-president; Lou Kornik, Guaranty Chevrolet, 
president, and Art Coltrain, La Jolla, secretary-treasurer. Activities of the association 
during the past year have included sponsoring the $10,000 San Diego open golf 
tournament for the benefit of crippled children and a 52 week continuous hour-and-o- 


| half television program. 
ducing many customers to wait, | 


GENUINE : 
UPHOLSTERY 
LEATHER 


is a 

salesman itself 
to your customers 
who seek luxury 
long wear 

sound value 


leather-upholstered models. They like the fashion-right colors in which Genuine 
Leather comes in wide variety. They like the texture . . 
. the durability of leather that eliminates the purchase of slip-covers. They 
like the simple care that keeps leather looking its best . . . even improving in appearance 


with normal wear. They like the sound value of Genuine Leather and the pride of 


. serve you as an extra “salesman’”’ at no extra cost. 


te & leather Co., Ashtabula, Ohio « Blanchard Bro. & Lane, Newark, N. J. « Eagle-Ottawa 
Garden State Tanning Inc., Pine Grove, Pa. « The Lackawanna leather Co., Hackettstown, N. J « Radel Leather Manufacturing Co., Newark, N. J. 





scare them. Some dealers figure | 
that under present credit restric- | 


must have a good income, but 
what he buys depends on the 


|tions a prospect must be earning| strength of his desires, 


$150 a week to buy a new car. And, from the dealer’s side, the 


worse he feels about the market, 
the more cheerful and confidence- 
|inspiring he should be among his 
| sales staff. 

| Depression is more contagious 
than measles, but not more so than 
|cheerfulness and an energetic ap- 
proach to a problem. Looked at 
from different viewpoints, a prob- 
lem can be a source of gloom, or 
a challenge spurring men on to 
overcome it. 


But some making less buy air- 
planes. No doubt a car buyer 





Binks Announces 
Dates for Spray 


Painting Classes 


CHICAGO.—Binks Mfg. Co., 3122 
Carroll Ave., has announced sched- 
ules through June for its spray 
painting school. 

Classes will be held Monday 
through Friday on the weeks of 
May 7-11 and June 4-7. 

“Many dealers and shop owners 
|have found the school a real help 
in uncovering ways to do higher 
quality painting at a lower cost,” 
the company said. “The school ac- 
quaints key people like the shop 
proprietor, service manager, sales 
manager and others with up-to- 
date methods and equipment.” 





. respond to the luxury of your 


. the “‘slide”’ that permits easy 


NOTHING 
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See Page 25 
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leather Co., Grand Haven, Michigan 
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In the Hopper 





No one under 18 years of age 
ill be permitted to own a motor 
-hicle in New. Jersey under 
‘rms of a bill given final pas- 
sage by the state legislature and 
ent to the governor for signa- 
ure, 

The measure will require own- 
ers of motor vehicles to state 
their ages in applications for a 
registration permit. 

* * * 


Speed Law Proposals 
Advance in Alabama 


Alabama’s state legislative coun- | 


cil has recommended that Gov. Per- 
sons’ executive order for speed 
limits of 60 and 50 miles per hour 
be enacted into law. 

The governor’s order does not 
cover all highways in the state, but 
applies to all U. S. highways and 
certain designated state highways. 
Proposals for a state speed law 
were rejected by the 1951 legis- 


lature. 
* * * 


Missouri Enacts ‘Parade’ Rule | 


For Trucks and Buses 
Gov. Smith has signed into Mis- 
souri law a bill requiring trucks 
and buses to stay at least 300 feet 
apart, except when passing. 
= . = 


N. Y. Permits Small Towns 


|on record that it “would not be | 


|For Massachusetts Buses 





To Assign Truck Routes 
Cities, villages and first and 
second-class towns in New York 
with a population of more than 
25,000, are authorized to estab- 
lish a system of routes for trucks 
of more than five-ton combined 





weight, under a bill signed by 
Gov. Dewey. 


* * 


Montana Highway Committee 
Seeks Gas Tax Increase 
Montana’s state highway advis- 
ory committee will circulate a pe- 
tition calling for an initiative meas- 
ure to be placed on November’s bal- 
lot to increase the gasoline tax | 
from six to seven cents a gallon. 
The additional $1,800,000 revenue 
would be used for matching federal 
highway funds allotted the state. 


Michigan Governor OR’s Bill 


Hiking Installment Sales Fees 

Michigan’s Gov. Williams has 
signed into law a bill to increase 
the annual license fee for install- 
ment sellers of cars from $10 to 
$20 and to permit them to carry 
their own paper without requir- 
ing a sales finance company li- 
cense. 





* * * 


Mass. Kills Prorate Bill | 

By a 60 to 50 standing vote, the | 
House killed a bill to prorate ve- | 
hicle excise taxes as of the date of 


sale. 
* * - 


Mass. Insurance Bill KO’d 
Another bill to establish a state- 
operated rating bureau to set com- 
pulsory auto insurance rates was 
dumped by the Massachusetts house 
in a 144 to 76 roll call. Leader of | 
the opposition declared that it 
would simply be another method 
of establishing flat-rate automobile 
insurance in Massachusetts. 

2 * * 


Stiffer Insurance OK’d 


For New York Minors 

In a further move against “hot- 
rod” drivers, Gov. Dewey signed 
into New York law a bill prohib- 
iting a minor from operating a 
motor vehicle unless he or the 
vehicle’s owner has_ standard 
automobile liability insurance. 

Required coverage, under the 
new law, is at least $10,000 for 
injury or death to any one per- 
son; $20,000 for more than one 
Person, and $5,000 for property 
damage. The new measure is in- 
tended to overcome evasions in 
the present law by youths who 
register vehicles in the names of 
Persons more than 21 years of 
age. 


* * * 


Toronto Councilman Backs 


Higher Auto License Fees 
Toronto Councilman Saunders is 





unfair” for the province of On- 
tario to set its annual automobile 
license fee at $20 or $25 a year 
instead of the present $10. 
Saunders suggested at a city 
budget meeting the province might | 
raise the fee and rebate the differ- | 


}ence to Toronto. “I don’t think it | geres 2 
would squeeze the motorist too —— , seein 
much,” d said. ° 

pace el ae Henry Hays, Fort Smith, Ark.— 


Henry Hays, Inc., Chrysler dealership in 


Emergency Rate Hikes Urged | 





Fort Smith, Ark., is said to have one of 


the largest and finest facilities in that area. Pictured above is the west side of the | 
| building facing Towson Ave., one of the Principal streets of the city. The showroom, 


Enactment of Massachusetts leg- sales department and parts department front the street. 








islation to permit financially-ill bus | 

companies to boost fares without | ated to study the problems con- 
awaiting a final decision on new| fronting the state’s transit com- 
rate schedules by the state depart- | panies. 

ment of public utilities has been A bus company operating in the 
recommended by a commission cre-'“red” now must wait sometimes | 


as long as six months before ob- 
taining approval of new rates, the 
commission pointed out. Under the 
proposed new procedure, the bus 
company would file financial state- 


|ments indicating that a fare boost 
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was necessary because of rising 
costs. Thirty days later, the com- 
pany could boost its fares while 
awaiting a hearing and final deci- 
sion. 
* * * 
Driver Training Bill 
A bill to help pay expenses of 


|} auto driver classes in schools has 


been introduced in the California 
legislature. It carries an appropria- 
tion of $1,500,000, and provides that 


| school districts get three-fourths of 





the extra expenses of driving in- 
struction from the fund. 





Stronger Planes Seen 

NEW YORK.—A new process of 
anodizing aluminum, giving Navy 
planes a surface as hard as sap- 
phire may soon be possible, accord- 
ing to Durward Armstrong, metal- 
lurgist, Grumman Engineering Co., 
and John A. Montgomery, refrig- 
eration engineer. 








Smee oe 


The new four barrel 


Carburetor 






that gives Substantially Increased Horsepower 


Smoother Operation . .. Improved Economy 


Stromberg now brings you a carburetor of such 
advanced design that it is surely destined to be the 
accepted standard of tomorrow’s car. 


Born out of Stromberg’s constant search for higher 
efficiency in carburetion—a research program that 
began 40 years ago and has never since stopped nor 
slowed down—the new four-barrel Aeroquad Car- 
buretor provides unequalled engine performance. 


The new Aeroquad helps to provide instant hair-trig- 


ger response and acceleration when the driver de- 
mands it! It makes that extra surge of power at high 


speeds . . 


. so often needed for passing . . . a firm 


reality. In every driving situation—on crowded city 


streets .. 


. on fast-moving super-highways . . . under 


heavy load—the Stromberg* Aeroquad Carburetor 
gives added engine power, silky-smooth performance, 


and reduced operating costs. 


Make your choice Stromberg—the name you can 


depend on for the finest in carburetion. 


*REG. U.S. PAT. OFF. 
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Associates Wins 


$91,228 Ward Claim 


DENVER. Frank McLaughlin, 
federal bankruptcy referee, has 
awarded $91,228.31 to Associates 


Discount Corp. in payment for 43 
automobiles which were sold by 
the court from the estate of Fred 


was entitled to the proceeds of 
their sale. 
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Associates also has a claim on 21| 
other cars from the property of the | 


bankrupt Hudson distributorship, 
but there are conflicting claims to 
these autos by the U. S. National 
bank of Denver and Continental 
Illinois National Bank & Trust Co., 
of Chicago. No payment of the pro- 


| 


Ward, Inc., this city. The judge had| ceeds of the sale of these cars will | 


ruled earlier that Associates had 
valid mortgages on the cars and 


|be made until the claims 


rosolved. 


THE EXTRA-COMFORT SEAT CUSHIONING 
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Used-Car Auction Prices 


Market Trend 


Prices on the wholesale used-car market continued to climb last 
week, marking the third week in a row that the overall average price 
has improved, according to Automotive News’ index. Last week’s $1,213 
was up $2 over the previous week’s price of $1,211. 

The price of ’52s led other models again with an increase of $6. This 
gain is modest, however, compared with earlier increases of $26 and 
$14 each week. Gains were also shown in ’49s, ’47s and °46s. 

The index showed that ’48s held steady at an average $813, while 
’5ls dropped $3, and ’50s $1. 

Buying activity dropped off for the first time in a three week period, 
with 68 percent of the offerings sold at 13 representative auctions last 
week. For the same 13 auctions a week earlier, 72 percent of the offer- 
ings were sold. Last week’s totals were 1,599 sales from 2,355 offerings, 
as against 1,671 sales out of 2,323 offerings a week earlier. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 





. if y 7 4-dr., $1,200*, $1,155*, $1,100*; RM se- 
LOS ANGELES danet, $1,200*; Super 4-dr., $1,175*, §$1,- 
(Los Angeles Auto Auction. Sale every | 150*. ‘48 Super 4-dr., $865. ‘47 RM) 
Tuesday and Thursday at San _ Gabriel, | cape hoo vn G i 94.018", | 
" dnt ; =.17.)| CA LL. —'5 Soupe de Ville 4,.015*, | 
Calif. Prices are for sale of Apr. 15-17.) $3,820*: (62) club coupe. $3.635*: 4-dr.. 
(Prices generally even, demand broader $3,600*. °50 (61) club coupe, $3,225* 
than at any other time in the last six (62) 4-dr., $3,105*, $3,060*, $3.020*: 
months. Sold 158 units out of 310 of- (61) 4-dr., $2,785*, $2,675*. | °49 (62) 
ferings.) conv., $2,420*; (60) 4-dr., $2,405*; (62) 
BUICK ’51 RM Riviera 2-dr.. $2,285*; 4-dr., $2,260*, $2,170*, $2,130*. °48 (61) 
Super Riviera 4-dr., $2,125*, $2,030*. '50 club coupe, $1,990*; (62) 4-dr., $1,770*. 
Super Riviera 2-dr., $1,905*, $1,820*; ‘47 conv., $1,670*, $1,625*. "46 (60) 


RM Riviera 4-dr., $1,645*; 
$1,550*; RM 4-dr., $1,450*. 


Super 4-dr., 4-dr., $1,100*. 
‘49 RM CHEVROLET—’51 Bel-Air, $1.995*; conv. 





PURE 
PENNSYLVANIA 





When you recommend and sell the New Wo.r’s HEap Motor Oil, 
you provide your customers with the superior protection of the 


SPECIALLY 
Nagi ial 


SCIENTIFICALLY 
FORTIFIED 








one motor oil that has all three: 


100% PURE PENNSYLVANIA . . . provides a richer, tougher, longer- 


lasting film of protection. 


SPECIALLY REFINED . . . to purify and further enhance its 


superior lubricating qualities. 


SCIENTIFICALLY FORTIFIED . . . cleans as it lubricates, and provides 
extra protection against corrosive acids, rusting and oxidation. 


When heavy duty oil is required, recommend and sell WoLF’s HEAD 
Heavy Duty. Approved by General Motors and Caterpillar, it exceeds 
every requirement of U. S. Army Specifications MIL-0-2104. 


To millions of motorists everywhere, the WoLF’s HEAD sign means the 
“Finest of the Fine.’’ You can’t be outsold on quality when you sell 





Wo.r’s HEAp—the one motor oil that has all three! 


WOLF'S i 

















FREE! 


“Guide to the Weather” 
Folder shows how to fore- 
cast weather by cloud for- 
mations. Write for a copy. 
Wotr’s Heap Ott REFIN- 
ING Co., INc., Ort City, 
Pa., NEw YorK 10, N. Y. 





MOTOR OIL AND LUBES 


100% Pure Pennsylvania 
Scientifically Fortified 


a> 


Member, Penna. Grade 
Crude Oil Association 


$1,.880*, $1,850*, $1,740; SL Deluxe 4-dr 


$1,685*, $1,410; club coupe, $1,485: § 
Special business coupe, $1,470; cli 
coupe, $1.345. ‘50 Bel-Air, $1.605*; S 
Deluxe club coupe, $1,410; FL Delux 
2-dr., $1,375*; SL Deluxe 4-dr., $1,32/ 
$1,225. $1,165; 2-dr $1,305; SL Spec 
club coupe, $1,130 49 SL Deluxe cl 
coupe, $1,255; conv $1,239; FL Delux 
2-dr., $1,095; club coupe, $1.085; SL De 
luxe 2-dr., $1,070; FL Special 2-dr., $1 
050; \%-ton pickup, $875, $750; Carrya 
$850 48 station wagon, $915 cor 
$890; SL Deluxe 4-dr., $850 46 F 
2-dr., $780, $590; SM club coupe, $70 
"42 conv., $430 

CHRYSLLR 51 NY Newport, $2,800 
$2.635*; Windsor Deluxe 4-dr $1,925 
‘50 Windsor club coupe, $1,575*, $1,425* 
NY 4-dr $1,495*. °42 NY 4-dr., $270* 
$265*. 

DeSOTO—'50 Deluxe 4-dr $1,500*: Cus 
tom 4-dr., $1,485* 

DODGE 51 Wayfarer 2-dr., $1,450 ae 
Coronet 4-dr. $1,450*; Meadowbrook 
4-dr., $1.445, $1.415; Wayfarer conv 
$1,010 ‘49 Meadowbrook 4-dr., $1,290 
‘48 Custom club coupe, $910. ‘47 %-tor 
pickup, $475. 

FORD—'52 (8) conv., $2,470*. ‘51 Vic 
toria, $2,010*. $1,955*, $1,830; Custom 
(8) 4-dr., $1.785*, $1.605; conv., $1. 
755*; Deluxe (8) 4-dr., $1,525. °50 Cus- 
tom (8) 2-dr.. $1,365*. $1,320*; Custom 
(6) 2-dr., $1,155. °49 conv., $1,280°* 
station wagon. $955: Custom (8) 4-dr.. 
$885; (6) 4-dr.. $875. ‘48 Deluxe (8) 
club coupe, $925. ‘47 Deluxe (6) 4-dr., 
$600. 

HUDSON—’51 Hornet (6) 4-dr., $1.710*, 
$1.700*. 46 Suver (6) conv., $530; 
Commodore (6) 4-dr., $320. 

KAISER—’51 4-dr., $1,510. 

| LINCOLN—’51 club coupe, $2,025*. °46 
4-dr., $655°*. 

MERCURY — ‘51 Monterey. $2.035*; club 
coune, $2,025*, $2,015*. ‘50 4-dr., $1.- 
525*. °49 club coune, $1,255*, $1,235*, 
$1,125. °48 4-dr., $910. 

NASH — ‘'51 Rambler conv., $1,285. ‘50 
Statesman 4-dr., $1,150. 

| OLDSMOBILE—'51 (98) 4-dr., $2.150*. ‘'50 
(88) conv., $1,920*: (98) 4-dr., $1.750*. 
"49 (88) conv., $1.590*; station wagon, 
$1,425*. °41 (98) 4-dr., $185*. 

PACKARD—'48 station wagon $840. ‘41 

| 4-dr., $145. 

PLYMOUTH 50 SD 4-dr.. $1,220. °49 SD 
club coupe $1,240. ‘48 SD 4-dr., $860. 
°46 SD conv., $725: 4-dr., $675. 

PONTIAC ‘51 Chieftain (8) conv.. $2.- 
310*; 4-dr., $1,810*. °49 Chieftain (8) 
4-dr.. $1.375*. ‘47 Chieftain (8) 4-dr.. 
$685. ‘46 SL (6) 2-dr.. $770 ‘41 SL 

| (6) 2-dr.. $195. 

| STUDEBAKER—'51 Champion 2-dr., §$1.- 






180. ‘50 Commander (8) club coupe §1,- 
330*; Champion 2-dr., $1,120*. $1,090 
4-dr., $1,085*; ‘4-ton pickup, $S05*. °'48 
Champion conv., $960*. °46 '%-ton pick- 
up, $385. 
N. PLAINFIELD, N. J. 
(Lebanon Auto Auction. Sale every Wed 
rnesday. Prices are for sale of Apr. 16.) 
(Prices slichtly off. Demand steady. 
Sold 72 units out of 111 offerings.) 
BUICK—’'50 RM Riviera sedan. $1.600* 
RM Riviera coune. $1.700*, $1,650; Su- 
per conv., $1.4°0*. '49 RM sedan, $1, 
150*; Super jan. $1.180*, $1,125*. °46 
Suner sedan, $550, $475. 
CHEVROLET—'5!1 Bel-Air. $1,885*; SI. 
Deluxe sedan §1,620*, $1,.575*, $1.500 
‘50 SL Deluxe sedan. $1,390. °49 SI. 
Deluxe sedan, $985, $975. '46 FM sedan, 
$640. 
CHRYSLER—'51 Windsor Deluxe sedan. 
$2,075*. ‘50 Windsor sedan. $1,550. °49 


Windsor sedan, §$1.260; NY sedan, $1,250 
'46 NY sedan, $740. 


DeSOTO—'50 Sportsman, $1,710*; Deluxe 
sedan, $1,400*. ‘49 Custom conv... §$1.- 
390*; sedan, $1,230*, $1,160, $1,150. °47 
Custom sedan, $800. '46 Deluxe sedan. 
$625. 

DODGE—'49 Wayfarer sedan, $860*. 

FORD—'51 Custom (8) Victoria, $1.825*; 
sedan. $1,700*. ‘50 Custom (8) sedan 
$1,200; Custom (6) sedan, $885. ‘49 
Custom (8) sedan, $925; station wagon 
$950; Deluxe (8) sedan, $810. °48 (8) 
sedan. $775. 

HUDSON—’49 Super (6) sedan, $960, $870. 





‘48 Commodore (8) sedan, $775. '47 Su- 
per (8) sedan, $425. 

LINCOLN—’49 sedan, $1,110. 

MERCURY—'51 sedan, $1.625. ‘49 sedan, 
$1.120, $1,000. 

NASH—'48 (600) sedan, $595; Ambas- 
sador sedan, $675*. 

OLDSMOBILE 52 (98) sedan $2,800* 
‘50 (88) sedan, $1.625*. °49 (88) sedan 
$1,250*, $1,095*. '48 (98) sedan. $1,075* 
$1,050*. '46 (78) sedan, $470* #9 190) 
sedan, $180*. 

PACKARD—’48 (6) conv., §775* 1h 3e- 
dan, $590, $430 

PLYMOUTH—'50 SD sedan, $1,275, §$1.,- 
230; Deluxe sedan $1,225, $1.190 

PONTIAC—’51 Chieftain (8) sedan. §$2,- 
075*. °’50 SL (6) sedan, $1,100. ‘49 
Chieftain (8) sedan, $1,260*. ‘47 SL ‘8 
sedan, $610. '46 SL (8) sedan, $550 


WILLYS—’51 Jeep (4) station wagon, §1.- 
169*. '50 Jeep (6) station wagon, $1,- 
100*. 


DANVILLE, VA. 
(Danville Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Apr. 16.) 


(Activity slowed down after Faster. 
Prices declined this week except on °46 


to °48 models, and prewar cars. Sold 
43 units out of 78 offerings.) 
BUICK—'51 Special sedan, $1,780, $1,- 
825*. °50 Special sedan, $1,125 
CHEVROLET —'51 SL Deluxe sedan. $§$1,- 
525; conv., §$1,805*; '%-ton pickup, §$1,- 


000. '50 SL Deluxe sedan, $1,155; 
pickup, $675. '49 FL 
48 SM sedan $595. '47 SM sedan, $615 
club coupe, $525. '46 SM sedan, $505 
FM sedan, $365, $415. 

DeSOTO—'52 Custom sedan, $2,115". 

FORD—'52 Custom (8) Victoria, $2.400* 
‘51 Custom (8) sedan, $1,545*. '59 Cus- 
tom (8) sedan, $1,015*; Custom (6) club 
coupe, $925. ‘49 Custom (8) club coupe. 


\% -ton 
Deluxe sedan, $950 





$935; sedan, $1,095*, $760. '46 SD (8) 
sedan, $535; SD (6) sedan, $410. ‘45 
%-ton pickup, $355. ‘40 (8) sedan, $175 
| KAISER—’51 Henry J sedan, $730. 
| NASH—’50 Statesman sedan, $825. 
OLDSMOBILE—'47 (68) sedan, $510*. ‘4 
| (76) sedan, $435*. 
| PLYMOUTH—'49 SD sedan, $900. ‘48 De 


luxe sedan, $775. '47 SD sedan, $510. ‘4 
SD sedan, $305. 
PONTIAC—'52 (8) Catalina, $2,725*. ‘5 


(Continued on Page 21, Col, 1) 





a 





~~ 





AUTOMOTIVE NEWS. APRIL 28. 1952 : 21 





_ Used-Car Auction Prices _ | rst "=~" Average Used-Car Prices 





860*; (SS) sedan, $1,675*, $1,560: (98) 
4-dr., $1,700*. ‘49 (98) 4-dr.. $1,250". 


} | 
| PLYMOUTH ‘51 Belvedere, $1,740; Cran- | 








brook sedan, $1,460. '50 SD sedan, $1,- (Compiled by Automotive News) 
(Continued from Page 20) 190. '48 Deluxe sedan, $500 

P Sy ain at a PONTIAC—'51 Chieftain (8) Catalina | Apr. 1952 March Feb. 

anel, $600 $9 (8) sedan, $1,200 41 + $1,630; SL Deluxe sedan, $1,590*, coupe, $2,150*; sedan, §2,000*, $1,925. | Model (to date) 1952 1952 
) sedan, $299 1,540, $1,525, $1,500; conv., $1,500, 50 SL sedan, $1,500. '48 Torpedo coupe Ons 9 2ng ° 

UDEBAKER.—'51 Champion sedan, §$1,- $1,660*. '50 SL Deluxe sedan, $1,330. $9380 | 1952 $2,366 $2,316 pe 
95. ‘50 Champion sedan, $975, ‘48 $1,285, $1,250, $1,190, $1,150; club coupe, | STUDEBAKER °50 Champion club ccupe, | $1,213* $1,220* $842 1951 1,670 1,709 $1,745 
‘hampion sedan, $745 $1,260; FL Deluxe sedan, $1,200, $1,- $1,090 1950 1,316 1,348 1,330 


MANHEIM, PA. 


Manheim Auto Sales and Auction. Sale 
ry Friday. Prices are for sale of Apr. 


(Market good. Sold 71 out of 148 offer- 
ings.) 

BLICK—'52 Super 2-dr., $2,500*, '51 Super 
t-dr., $2,300*; Special Deluxe 4-dr., $1,- 
30; Special 2-dr., $1,740. ‘50 Special 
i-dr., $1,220; 4-dr., $1,190. ‘49 Super 
-dr., $1,260; RM 2-dr., $1,260. 

CADILLAC—'51 (62) 4-dr., $3 510*, §3,- 
170*, $3,150*. °50 (62) 4-dr., $2.580*, ‘49 
62) 4-dr., $1,825*. °48 conv., $1,940*. 

CHEVROLET—'52 SL 4-dr., $2,150*; \%- 
ton pickup, $1,360. ‘51 station wagon, 
$1,740*; SL Deluxe 2-dr., $1,600; FL 
Deluxe 2-dr., $1,590. ‘49 FL Special 
i-dr., $1,130; SL Deluxe 2-dr., $1,040. 

CHRYSLER—'52 Windsor 4-dr., $2,470*. 
51 NY 4-dr., $2,250; Windsor 4-dr., 
$1,840. °49 NY 4-dr., $1,290. ‘48 NY 
2-dr., $890. 

DeSOTO—’52 Fire Dome club coupe, §2,- 
710; Custom 4-dr., $2,280. ‘50 Sports- 
man 2-dr., $1,700; Custom 4-dr., $1,560. 

DODGE—’51 Coronet club coupe, $2,060*. 
50 Coronet ciub coupe $1,390; Meadow- 
brook 4-dr., $1,350, $1,260. ‘48 Deluxe 
2-dr., $680. 

FORD—'52 conv., $2,370*; Custom (8) 2- 
dr., $2,200. °51 Victoria, $1,850*; Cus- 
tom (8) 2-dr., $1,625; station wagon, 
$1,750; Custom (6) 2-dr., $1,530; Cus- 
tom (6) 4-dr., $1,520. 

KAISER—’51 Henry J (6). $900. 

LINCOLN—'50 Cosmopolitan 4-dr., §1,- 
450*. 4 

MERCURY—’51 2-dr., $1,835*; 4-dr., $1,- 
710. °50 4-dr., $1,325. °49 2-dr., $1,350*. 
’47 club coupe, $780. 

NASH—’49 (600) 4-dr., $930. ‘47 (600) 
4-dr., $430. 

OLDSMOBILE—’50 (98) 2-dr., $1,625*. ’48 
(78) 2-dr., $780. '47 (76) 4-dr., $720. 
PACKARD—’51 4-dr., $1,800*. ‘49 4-dr., 
$850. °48 4-dr., $860*. ‘47 Clipper 4- 





dr., $690. 
PLYMOUTH—'52 Cranbrook club coupe, | 
$1,750. '51 Cranbrook 4-dr., $1,580; Cam- | 
bridge club coupe, $1,520. °50 SD 4-dr., | 
$1,310. '48 SD 2-dr., $800. | 
PONTIAC—'51 (8) Catalina, $2,375*. °50 | 
(8) Catalina, $1,860*; Chieftain (8) | 
4-dr., $1,300. °49 Chieftain (8) 2-dr., | 
$1,215; SL (6) 4-dr., $1,160. '48 SL (8) | 
2-dr., $1,040. | 
STUDEBAKER—’51 Land Cruiser (8) 4- | 
dr.. $1,460*; Commander (8) club coupe, | 
$1,270. °48 Champion 2-dr., $660. ‘47 | 
Champion business coupe, $520. | 
WILLYS—’50 Jeep (4) station wagon, $1.- | 
100. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 

Friday. Prices are for sale of Apr. 11.) 
(Sold 121 units out of 209 offerings.) 

BUICK—’50 Special sedan, $1,250, §$1,- | 
340, $1,470, $1,700*; Super sedan, §1,- 
675*. 

CADILLAC—’51 (62) 4-dr.. $3,600". ‘50 
(60) sedan, $3,150*, $2,900; (62) conv.. 
$3,250*. '48 (62) 4-dr., $1,690. 

CHEVROLET—’52 FL Deluxe sedan, §2,- 
000*; SL Deluxe sedan, $2,000*; SL| 
Special sedan, $1.800. ‘51 Bel-Air, §$1,- 
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NOTHING 
TO PUMP 


See 7age 25 
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220, $1,260; SL Special sedan, $1,100 


‘49 SM Deluxe sedan, §$1.150, $1,080, ALBANY. N. Y 1949 1,087 1,091 1,054 
$890. ‘48 SL club coupe $730; '-ton - og eg rf 1948 813 825 819 
pickup, $610. “47 FM 2-dr, .$740 (Tim Anspach’s Dealers Auto Auction 1947 672 676 677 
CHRYSLER—’'50 NY 4-dr., $1,435 pres ory Monday. Prices are for sale of 1946 584 575 603 

1490 00 —? Onn* Apr -) 5 9 
a $600. "46 tar 6900. Misfire, (Large consignment of Chevrolets 1942 : 257 
; ye. caused a $33 decline in Chevrolet prices. 1941 248 


FORD—'52 Victoriz 475 2 - 
ees SEAT", 25.000, 2, Dealers complained of dormant retail April March Feb. Overall 


360; Mainliner (6) 2-dr., $1,850; F-6 
truck, $2,250; (6) %%-ton pickup, $1,500. market on higher priced models, and Average $1,213* $1,220* §$ 342 
"46, °47 and °48 models. Sold 115 out *Includes ‘52s, but does not include 


‘51 Custom (8) conv., $1,600, $1,615. say they are loaded. Demand greatest on 
of 137 offerings.) ‘41s and ’'42s. 


Victoria, $1,800", $1,750; sedan, $1,620*, 
(6) sedan, §1'400°. $1,295. Deluse cn | BUICK—'52 RM sedan, $2,935°. ‘51 Super (The above figures are averages of used-car auction prices, all 











$1,525, $1,470, $1,450, $1,400; Custom | 











sedan, $845, $945, $1,340*. °50 Custom Riviera coupe, $2,180*. '50 Special sedan, 7 Je carrie °C, ; ine 

a ib wa aa ha Ge $1,400°; Super 4-dr.. $1,350". "49 RM | makes and models, carried regularly in Automotive News.) 

$870; Custom (8) sedan, $1,310, $1,025; “Ta $1,180. ‘48 RM sedan, $790, $800. | 

Deluxe (6) sedan, $700, $750. $850. °49| ‘47 Super sedan, $720. '46 Special sedan, $9 6R5* ° oe oo eene — n° +49 

Deluxe (8) sedan, $870, *$650:° Gaseun | $660. ‘40 Special sedan, $280. $2,685". "49 Saratoga sedan, $1,330*. (6) sedan, $870*. '47 Deluxe (8) sedan, 


(8) sedan, $850, $900, $930, $950, $1,- | CHEVROLET—'51 SL Deluxe sedan, $1.- | P°SOTO—'50 Deluxe sedan, §1,400; Cus- | wincury 51 sedan, $1.550°. '49 éailar 


060, $1,150. ‘48 SD sedan 700. '47 | 460, $1,540*, $1,420*, $1,375, $1,350; Bel- | tom sedan, $1,525*. $1,040*. $1,060. ’ 
- = | . j s y “ : | ’ ° 5 . '48 sedan, $845. 
SD sedan, $600, $550, $570, $475, $460. | Air, $1,825*; FL Deluxe sedan, $1,510; | DODGE—'51 Coronet Diplomat, $1,830*, | NASH—’47 (600) sedan, $o70" ‘ 
HUDSON—’51 Super (6) sedan, $1,400*.| SL Special sedan, $1,425, '50 SL Special 7eq* ° ¢ 4° , r om 
’48 Super (6) sedan, $350 | sedan, $1,150, $1,040) $1.270, $1,190: SI $1,760*. ‘49 Coronet sedan, $1,180*. '47 | PLYMOUTH—’52 Cranbrook sedan, §1,- 
ss ‘ . | . ’ »tuvu, , ’ ’ ’ »A9U, SL . ” ~ vs ‘ 
KAISER—'51 Henry J 2-dr., $950, $900;| Deluxe sedan, $1,295, $1,305, $1,345, $1,- | Custom club coupe, $690. ao. te ek ke 
4-dr., 2 at $1,160. | 290, $970, $1,370*; FL Deluxe sedan, | FORD—'52 Custom (8) sedan, $2,000*. '51 $1 180, $970 —r Sn) eédae “sTen 'an 
MERCURY "51 4-dr., $1,710*; club coupe $1,350*, $1,315; SL Special business; (8) %-ton pickup, $1,225; Custom (8) Deluxe sedan $195. Te mw. 
$1,605, $1,570. '50 club coupe, $895. '49 coupe, $990: SL Deluxe conv., $1,350.) sedan, $1,460, $1,300, $1,500. °50 Cus- PONTIAC—'51 ‘Chieftain (6) sedan, §$1,- 
sedan, $1,130*, $920, $880. ‘48 club 49 FL Deluxe sedan, $1,090, $985, $1,- | acti . : Mo * aete 5 . ' 
coupe. $780 | 110; %-ton pickup, $1,090: SL Deluxe | tom (6) sedan. $1,040, $800; Custom 650. ‘49 Chieftain (8) sedan, $930*, 
‘ wwe ; ies ° .090; SL os an. * uF 3 7 P 
NASH—'S1 Statesman 4-dr., $1,187, °48| sedan, §1,130, $1,110, $1,060. "48 FMu| ‘*) sedan, $1,225. $1,170; Deluxe (8) | $1,000°. (47 SL (8) sedan, $585. "41 (6) 
(690) 4-dr., $570. | club coupe, $630, $840. '47 FM conv.,| Sedan, $1,025; Custom (8) conv., $1,- cape dots 
OLDSMOBILE—'51 (98) Holiday, $2,420*; | $740. '46 SM sedan, $600. | 150, $1,350. '49 Custom (S) sedan, $975, | STUDEBAKER—’49 Champiun sedan, $910. 
(88) 4-dr., $1,785. '50 (88) Holiday, $1,- | CHRYSLER—’'52 Windsor Deluxe sedan, $900*; Deluxe (8) sedan, $880; Custom | WILLYS—'49 Jeep panel, $475. 
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Nine of eleven Globe Frame- 
Kontact Hoists installed ot 
McCorroll’s, Inc., prominent 
i ne alll “ F Cleveland car dealer 


Frame-Kontact Hoists permit better lubri- 
cation ... in less time ... . at less cost, 


E PROFIT PER SQUARE FOOT 
Ploor space really pays out with the Globe Frame-Kontact Hoist. Studies have shown 


that a lubrication or service bay earns $1200 in ADDED PROFITS when this modern 
Hoist is installed. With Hoist down, floor is available for parking or cross travel. 


MAXIMUM ACCESSIBILITY 


Frame-Kontact lifting means WIDE OPEN accessibility to all underside parts of a car. 
Service jobs get done faster. Work is done more expertly. BIGGER PROFITS result. 


IMPROVED LUBRICATION TECHNIQUE 


A car, lifted by its frame, is in the BEST POSITION for effective lubrication. Suspen- 
sions are relaxed. Lubricant flows easily into important wear points. 

















GLOBE HOIST COMPANY, E. Mermaid La. at Queen St., Phila. 18, Pa. 
World's Most Complete Line of Lifting Equipment 





City , Zone, State. 


Pet SSS SS SS SS SS SS SS SS SS SS SSS SSS SSS Se 
t 
n GLOBE HOIST COMPANY anas 
. E. Mermaid Lane at Queen St. 
i Philadelphia 18, Penna. 
: Gentlemen: 
: Please send ine full details about the Globe Frame-Kontact Hoist. 
. Name—____ 
THE SEST LIFT a Company. 
4 £ 

b 1 Street Address 
+ 
8 
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On the Financial Front .. . 


AUTOMOTIVE NEWS, APRIL 28, 1952 








Bears Lighten Position 
In Auto Stocks 


|} from 29,238; 


By George Deery 
Associate Editor 
i ey short position in the stocks 
of four car manufacturers de- 
clined in the month ended Apr. 15, 
a compilation by the New York 
stock exchange shows. 

There was a slight increase in 
Hudson to 11,301 shares from 11,- 
113 on March 14. Packard’s posi- 
tion remained unchanged with a 
total of 5,700 shares. 

Chrysler receded to 28,859 shares 





General Motors to 
56,549 from 60,770, Studebaker to 
52,169 from 56,778 and Nash-Kelvin- 
ator, 5,250 from 5,510. No truck 
makers are included in the latest 
tabulation by the Big Board. 


* * * 


HE Bears’ share of Goodrich 
was raised to 14,005 from 10,820. 
However, the two other rubber 
firms took a contrasting course. 
Goodyear’s aggregate declined to 





7,725 from 8,289, while U. S. Rub- 
ber’s dropped to 6,587 from 7,658. 
There was sharp drop in Amer- 
ican Bosch to 300 shares from 
2,500 and Thompson Products’ 
latest total was 1,650, compared 
with 3,850 a month earlier. Also 
lower was Gar Wood, which was 
credited with 9,300 shares, where- 
as at the middle of March it had 

11,100. 

Among the oils, Socony-Vacuum 
had 6,587 shares earmarked for 
those expecting a lower market. In 
the previous tabulation, it was cred- 
ited with 5, _— 





* 
SHRINKAGE is 6,683 from | 
7,518 shares was noted in Pure 


Oil; to 4,398 from 7,020 in Sinclair; 


to 8,928 from 11,962 in Standard Oil | approximately $220,000,000, an 
and to 5,468 from 5,793 in| crease of about 4 percent over the| the present one, for distribution on 


(N. J.), 
Texas Co. 
The short interest in al! types 


of issues 


ey AP 


1,907,952 





| common share, to an _ estimated 


shares, as against 2,178,075 a | $6, 225,000, or $2.80 a common share, 
month ago. This is the lowest 


sum 


since Sept. 15, 


1950, when 


the shortside total was 1,876,261. 


A short position of 5,000 or more | 


shares, or a change of 2,000 or more 
shares, was indicated for 105 issues. 
There were 1,505 individual stocks 
listed on the ne as of Apr. 15. | annual meeting in over 50 years 


i, Rubber Profit 
Slips to $6,225,000 
In First Quarter 


Sales of U. S. Rubber in the first stock dividend of 50 percent of the 


|three months of this_year totaled|new stock, 


in- 


| which is a drop of 30 percent, H 
|E. Humphreys jr., chairman, re- 
| ported at the annual meeting of 
stockholders. 

With the largest percentage of 
stock represented at a U. S. Rubber 





stockholders voted to reelect the 
present board of 20 directors; to 
split the common stock two shares 
for one, and to permit the annual 
| mesting to be held either in New 
| York City or New Jersey. 


| The board of directors voted a 


thereby providing in 
effect three shares of common for 


| first quarter of 1951, but profit de-| May 15 to common stockholders of 
‘clined from $9,077, 000, or $4.41 a record on Apr. 23. 





New Passenger Car Registrations, 12 States for March, 1952-1951 
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| 2 $ 
Car registrations by states are | a e } a 3 8 
released here weekly, as com- 2. | uw * 3 | = > € 
Hed by R. L. Polk representa. | © ° ° 3 | 24 © = = 8 ° 2 y af = = nf = A § z r) g = = 
nie ts chain cont 2/3 |S] 2 |es e|ezi/ex/s+/2] 5 |E| 2] se) 1b] se] S] ez Ff) 2/8 21/2 | 8 | F138 1 
tives in state capitals. z ¥ 2 E | fr ? fy 5 55 ¥ 2 & 3 <= Ei z e 2 ue | P=] % 3 z rs ~ 2 = 3 5 
Sis |S }E[G2|/ (SI |slL2@izi ds | Eloj;2 } el |] el Fiz elles eli gGilzri~Zzj ej aps | zie 
Arizona *52| 4% 37 77| =‘ 138| 298) 236| 6) 92 334 124 27 281 72 84 588 3 17 7 27 | 7 3 34 24 24 90) 14 8 1452 
OL a 93 138 296 290 8 75 373 156 35 452 87 137 867 23 20 43 4 4| 45 26 87 tl 16 1809 
Delaware i "52 22 22 56 89 189 240 12 45 297 84 18 237 69 66 474 15 12 27 | | 3 22 15 14 62 6 u 1112 
oe ee 2 le 4 0 7 293; 353] 8} S60}, 421] —1S I] 3 ii} 03} 717) 27 19) 46 | 33) 2? 13) 84 HI 5) __ 1653 
Idaho a 42 31 71, ONS 259 231 9 337, (138 25 270 81 8! 595 7 19 26 49 43 26 87 29 6) (1457 
‘SI| 56 64, 116) «189 425 311 10 84; 405|_— 731} ~— 33} S405} ~— 100}, 4] SOS} | TC | : on 66 31} (142 27 2|__ 2144 
Tilinois a ‘52 762 639| 1449; 2908 5758 3835 143 964 4942, 1967 551 4363, 1354. 1218 9453 2 91 222 315 3 ! 25 1076 385' 1059 % 205| 23898 
51] 1090) 753, 2198) 3915) 7956) 4304/1158) 1450, ©5912, 2996, = 583, 5871, (1863, 1738) 1305! 301) 552) 8533 36 1382 855, 573, 1164) 96, Bt 31912 
Kansas mie Pay "52/135; = 86) 266} «430, S917, 717) «15; 199) 931; 316; 57/959) 249) 247 1828 49, 67,116 4 119; «169; 68) 180) 21 || 4354 
eal “St 202 137 430 821) 1590 1442) 37 - __ 376) _1855) 695110) 1701 __ 409) 537) 3452)  * 74 128 202) I 10 229 232 105 262 16 5 7958 
New Jersey - ‘52 355 301 638 968 2262 2193, 70 527 2790 784 267 2020 606 671 4348 91 137 228 I 24, «12)~=«299),Ss2S 282 394 101 63) 11019 
SI) 69) 376) 1301) 1764) 4137; 3105) 87|_—«1036, 4228) «1755; +398, = 3883) 1339) 1372) 8747, 441; 420 B61, 4315542) 404) 351, 680) 127;_—72!_—-20199 
North Dakota s2; 49,27) 59) 177; 312) 316 7, 52; (375) 13], 491 200 2 Tr 20, «24—— 20, 50 5 1310 
— ‘SI 7) 58] 73] 227) 429) S393] Sb 64; 463) 143) 18) 489) 97105 852) 85 33 39|_ 38 34) 47 5 1960 
South Carolina "52 54 54 155 278 541 708 Wl 131 850 208 57 660 159 189 1273 41 17 58 a] 6 34 86 48 107 22 6 3042 
ne ‘S| 81 76 265 470 892 947 22 212 1181 415 57 1283 223 289 2267 92 37 129 7 | 3 64 80 62 132 18 5 484! 
Utah 52) 42,42; BB, :106| 278, 282 5) 77, (364) «110,33, 260, 7879 560 1 10) 30) 4 | 43; «55; «25; 0 65] 33 6 (1471 
= 7 51] 63) 54 107 180 404 405 12 73 490 220 32 445 143 162 1002 16 35 51 | 3 127 44 30 128 20 2 2302 
West Virginia "52 68 37 162 261 528 399 it 91 50! 184 28 561 115 139 1027 22 16 38 | 46 él 50 102 22 | 2377 
51} 161 75 294 47) 100! 697 i 143 85) 302 47 1050 224 291 1914 48 34 82 3 7 64 69 7\ 163 47 2 4274 
Wisconsin "52 225 200 457 765 1647 1494 36 308 1838 756 129 1680 483 429 3477 | 32 93 126 2 153 361 101 383 51 18 8157 
ts be ‘51/ 408 266 800! 1278 2752 1886 44' 497 2427| 1168 173 2386 838 784 5349 101 188 289 9 386 676 166 520 36 13; 12623 
Wyoming *52| 35 13 36 60 144 149 5 40 194 88 16 133 42 49 328 2 2 ! 18 14 17 31 15 764 
SI] 29 19 48 94 190 208 5 4) 254 9 19 250 76) 69 509 2 10) 12 38 18 16 28 14 1079 
12 States Reported "52; 1835; 1489; 3514, 6295; 13133; 10800 328; 2625; 13753; 4858; 1221) {1701 3351; 3311 24442 7 375 634 «1016 17 33 59, 1417 2143; 1060 2610 415 315) 60413 
To Date for March ‘51/2942, 1919) 5826) 9678) 20365! 14341 408) 4it) 18860) 8327) 1536! 18526! 5512) 5729 39630 1154, 1505, 2659 14 37 88 2999| 2556) 1478 3457 428 183) 92754 
Year "52; 20517; 14604; 37098) 80473) 152692, 90606) 2482 26858) 119946) 52150) 12041) 144420 35735 43338; 287684 203, 4680 6136 11019 596 827, 571 12356 20797| 9881; 33153) 4348 3037) 656907 
_To Date BHI 26915) 21025) 54555! 94968) 197463! 164910! 5629) 47731) 218270! 82918) 19346) 221752) 51134) 71206) 446356 10428 12414, 22842 552 759! 1118) 22348) 23752! 14590, 40187; 5025) 2482) 995744 
7 6 e 
New Commercial Car Registrations, 7 States for March, 1952-1951 
9 9 
| > | 
s ‘“ 
Truck registrations by states are 2 i ~ 3 Truck registrations by states are 
. y c 7 e e F 
released here weekly, as compiled = + 0 2 £ a = } € released here weekly, as compiled 
by R. L. Polk representatives in 5 2 ° s S is eo 2 a rs) 2 rt zs 3 2 2 ~ oe ry = ? by R. L. Polk representatives in 
state capitals. 2 8 & 3 E y +4 3 ? : = s E y 2 = ° 2 = |Sel = 3 * state capitals. 
< 3 o|oO] 4 Sis ci é&ie oj} Sie ie, sé 1 ate Ss isa) | 2 5 
Arizona ‘52 | | 157) 2 3 63| | 86, 69| 54 Q | | 2 a 13 2 18) 1 478 |'52 Arizona 
‘SI 176 | | 72 | 147 64 34 | | 2 16 ? I | 532|'5! 
Delaware ‘52 | | 60) | 25) I 46 12 27) | | 6 I | | 180 |'52 Delaware 
‘5 } tt} 68 | 6 | 14] | s7| | 8} 32 | 3 6 3 4 | 202) '5! 
Illinois ‘52 5 2) 1250 3 89) 10 554 4; 1038 340 636 31 22 110 89 69 14; 4266 |'52 Illinois 
‘5! 7 1; 1432} | 60 16 524 2 830 345) » 545 27 29 86 84 65 10 3763 ‘51 
Michigan ‘52 7 | 817 1 8 34 293 10 998 206 199 3 ! 19 45 13 27 9 2690 |'52 Michigan 
‘SI 6 1503 16 27 389 19| 1234 | 297 268 | 23 2 32 78 38 4) 3973 |'51 
Okiahoma "52 ! | 403 I 108 298) 7 99 173 5 | I 37 18 13 3 1168 | ‘52 Oklahoma 
51) 677 8 141 | 417 5 129 100 4 ! 5 30 14 30 1561 | ‘Si 
West Virginia ‘52 1; 219 3 91 5 120 | 65 65 3 | 8 13 7 30 631 "52 West Virginia 
‘S! ° | i) 302 | 7 129 | 255 4 105 70 14 1} 2 20 10 | 49 | 980 | ‘5! 
Wyoming ‘52 | | 98 | 20 64 38 46 1 3 l 12 2 16) |  300|'52 Wyoming 
pv eae ‘5! | 1420 | | 34 53 3! 31 ! | 8) | 20} | 299 | ‘51 
Seven States Reported ‘52 13 3' 3004) 6; 101 47; 1154 20; 2650) 8 829, 1200 5 46 4 54 236 132 174 27 9713 |'52 Seven States Reported 
To Date for March —. 13} 13) 3978] 1], 83] 59) 1303)_—2t|_ 2993) 9) 979)_—1080 5| 68 3) 71|_—244) 156 220|10|_—*11310/'5! To Date for March 
Year "52 302 257| 41970 62 681 534) 16431 129; 28829 118) 12763) 14720 121; 110 45 125 529, 4482 1871 33, 3036 439, 128587 |'52 Year 
To Date et ee Se nae 349 514) 60104 66 869 813) 20587 233) 42891 97| 17842! 16883 155} 2074 48 137 831! 5895) 2459 61; 4609) 291) 177808)'5! To Date 
The following advertised-delivered prices PLYMOUTH—Concord — 2-dr. sed., $1,- 
Se on er ae —_— oe at the ee e 757.23; bus, ee ae $2,- 
‘ac » &8 established by the Office of C C C 164.68; Savoy Suburban, ,287.99. Cam- 
Price Stabilization. These prices include T | p N bridge — 4-dr. sed., $1,825.61; cl. cpe., 
federal excise taxes and factory handling urren el in rices on ew ars $1,788.55. Cranbrook—4-dr. sed., $1,915.80; 
» and dealer delivery-and-handling cl. cpe., $1,884.99; Belvedere, $2,216.39; 
charges. They do NOT include transpor- | toga-y4-dr. sed., $3,217.40; cl. cpe., $3,-|601; stat. wag., $2,079. Customline 6— | tan—4-dr. sed., $2.568.38: 2-dr sed., $2.- | conv., $2,328.37. 
tation charges, state and local taxes or | 189.62; Town & Country wag., $3,922.37; | 4-dr. sed., $1,769; 2-dr. sed., $1,720.50; cl. | 515.91; cl. epe., $2,536.89; 2-dr. Traveler, PONTIAC—Chieftain 6—4-dr. sed., $2,- 
optional equipment. 8-pass. sed., $4,167.15. New Yorker—4-dr. | cpe., $1,730.50. Customline 8—4-dr. sed., | $2,620.84; 4-dr. Traveler, $2,673.31. (HyY- | 000.95; 2-dr. sed., $1,943.06; stat. wag., 
ALLSTATE — Four — 2-dr. sed., $1,410. | sed., $3,530.18; Newport, $3,965.99; conv., | $1,844.50; 2-dr. sed., $1,796; cl. cpe., $1,-|dra-Matie optional at $168.79 on all|$9597/24. Chieftain 6 Deluxe—4-dr. sed.. 
Six—2-dr. sed., $1,672. (Sold only by | $4,088.59. Imperial—4-dr. sed., $3,837.26; | 805.50; stat. wag., $2,248.50. Crestline 8— | models. ) $2,104.11; 2-dr. sed., $2,046.26; conv., $2,- 
Sears stores. ) Newport, $4,219.22. Crown Imperial — | Victoria, $2,104; conv., $2,213.50; stat. LINCOLN — Cosmopolitan — 4-dr. sed., | 427.54; stat. wag., $2,680.99. Chieftain 8 
AUSTIN—Somerset—2-dr. sed., $1,795; | 8-pass. sed., $6,870.54; lim., $6,992.53. | wag., $2,384. (Ford-O-Matie optional at | $3,489; cl. cpe., $3,592.50. Capri—4-dr.|_—4"ar’ sed, $2,075.40; 2-dr. sed., $2,- 
conv., $2,295. (Delivered at U.S. ports.) | (Fluid-Matic optional at $131.81 on Wind- | $184 on all models.) sed., $3,631.50; spt. cpe., $3,834.50; conv., | 017.63; stat. wag., $2,670.64. Chieftain 8 
BUICK—Special — 4-dr. sed., $2,192.92; | sor, standard on Windsor Deluxe and other FORD OF BRITAIN—Prefect 4-dr. sed., | $3,991. (Hydra-Matic standard on all | peluxe—4-dr. sed., $2,178.58; 2-dr. sed., 
2-dr, sed., $2,133.91; cl. cpe., $2,099.50; | series. Fluid-Torque standard on Crown | $1,379; Anglia 2-dr. sed., $1,203; Consul | models.) $2,121.78; conv., $2,500.48; stat, wag., $2,- 
bus. cpe., $2,040.48. Special Deluxe—4-dr. | Imperial, optional at $166.51 on all other | 4-dr. sed., $1,693; Zephyr Six 4-dr. sed., MEROCURY—4-dr. sed., $2,231.50; 2-dr. | 753.52. Catalinas — Deluxe 6, $2,288.60; 
sed., $2,239.14; 2-dr. sed., $2,181.13; Ri-| series except Windsors. Power steering | $1,890. (Delivered at U. S. ports.) sed., $2,174; cl. cpe., $2,296; 6-pass. stat. | Super Deluxe 6, $2,354.27; Deluxe 8, $2,- 
viera, $2,278.95; conv., $2,615.22. Super—| standard on Crown Imperial, optional at; HENRY J—Vagabond Four—2-dr. sed., | wag., $2,754; 8-pass. stat. wag., $2,802.50. | 363.77; Super Deluxe 8, $2,429.32. (Hydra- 
4-dr. sed., $2,545.16; Riviera, $2,460.16: | $198.90 on other series. ) $1,348.55. Vagabond Deluxe Six — 2-dr. | Monterey—4-dr. sed., $2,312; hardtop, $2,- | Matie optional at $178.35 on all models.) 
conv,, $2,848.38; stat. wag., $3,272.47. ROSLEY—stat. wag., $1,001.64; bus. | sed., $1,493.68. Corsair Four—2-dr. sed., | 430; conv., $2,585.50. (Mere-O-Matie op- ee 
Roadmaster—4-dr. sed., $3,177.88; Riviera, | coupe, $943.38; Hotshot, $952.07. Super— | $1,448.55. Corsair Deluxe Six—2-dr. sed.. | tional at $189.81 on all models.) ROOTES—Hiliman Minx—4-dr. sed., $1,- 
$3,282.83; conv., $3,428.29; stat. wag., | 2-dr. sed., $1,032.82; stat. wag., $1,076.77; | $1,593.68. NASH—Rambler Super—Suburban, $1,- | 533; conv., $1,840; stat. wag., $1,938. 
$3,948.70. (Dynafiow standard on Road- | conv., $1,035.38; Sports roadster, $1,028.72.| _HUDSON—Pacemaker — 4-dr. sed., $2,- | 990.35. Rambler Custom — Country Club | Hillman Minx Deluxe—4-dr. sed., $1,645; 
master, optional at $192.50 on Special and| DeSOTO—Deluxe—4-dr. sed., $2,336.24; | 296.54; 2-dr. sed., $2,250.13; cl. cpe., $2,-|sed., $2,080; conv., stat. wag., $2,104.30. |COnV., $1,890. Humber—Hawk sed., $2,- 
Super, GM_ power steering optional at|cl. cpe., $2,323.22; Carry-All sed., $2,- | 296.54; bus. cpe., $2,102.77. Wasp—4-dr. Statesman Super—4-dr.  sed., $2,159.85; | 295; Super Snipe sed., $3,369; Pullman & 
$198.90 on Roadmaster. ) 573.90; 8-pass. sed., $3,140.31. Custom—j|sed., $2,448.33; 2-dr. sed., $2,396.15; cl. | 2-dr. sed.’ $2,125.40. Statesman Custom— | Imp. lim., $5,110. Sunbeam-Talbot—sed., 
CADILLAC—Series 62—4-dr. sed., $3,-|4-dr. sed., $2,555.15; cl. cpe., $2,534.10; |cpe., $2,448.33; Hollywood, $2,789.68; | 4-dr. sed., $2,311.90; 2-dr. sed., $2,289.90. | $2,685; conv., $2,911. Rover 75—sed., $2,- 
636.48; cl. cpe., $3,542.32; Coupe de Ville, | Sportsman, $2,890.50; conv., $2,995.71; | conv., $3,025.78. ore’ Six — 4-dr. | Ambassador Super—4-dr. sed., $2,534.40; | 697. (Delivered at U. S. Ports.) 
$3,962.08; conv., $4,110.01. Series 60 Spe- | 8-pass. sed., $3,359.38; stat. wag., $3,- | sed., $2,654.60; cl. cpe., $2,627.91; Holly- | 2-dr. sed., $2,498.30. Ambassador Custom STUDEBAKER—Champion Custom—4-dr. 
cial — 4-dr. sed., $4,269.94. Series 75 — | 187.80; Suburban, $3,728.30. Fire Dome | wood, $2,976.59; conv., $3,223.65. Hornet | —4-dr. sed., $2,692.20; 2-dr. sed., $2,-|sed., $1,757.42; 2-dr. sed., $1,723.85; cl. 
8-pass. sed., $5,360.51; lim., $5,572.01. | Eight—4-dr. sed., $2,741.25; cl. cpe., $2,- | —4-dr. sed., $2,749.18; cl. cpe., $2,722.51; | 670.95. (Hydra-Matiec optional at $178.85 | cpe., $1,751.75. Champion Deluxe—4-dr. 
(Hydra-Matic standard on Series 62 and | 719.75; Sportsman, $3,077; conv., $3,181.50; | Hollywood, $3,071.19; conv., $3,318.24. | on Statesman and Ambassador.) sed., $1,849.30; 2-dr. sed., $1,815.76; cl. 
Series 60 Special, optional at $198.36 on | stat. wag., $3,374.25. (Tip-Toe Shift stand- | Commodore Eight—4-dr. sed., $2,749.18: OLDSMOBILE—Deluxe 88 — 4-dr. sed., | cpe., $1,843.64. Champion Regal — 4-dr. 
Series 75. GM power steering optional at |ard on Custom, optional at $131.97 onj/cl. cpe., $2,722.51; Hollywood, $3,071.19; | $2,311.25; 2-dr. vr" $2,246.23. Super 88 sed., $1,933.48; 2-dr. sed., $1,899.94; cl. 
$198.43 on all models.) Deluxe and Fire Dome Eight. Tip-Toe|conv., $3,318.24. (Hydra-Matic optional at |—4-dr. sed., $2,444.94; 2-dr. sed., $2,-|cpe., $1,927.82; Starliner, $2,220.35; conv., 
VROLET — Styieline Special — 4-dr. | Shift with Fluid-Torque optional at $298.48 | $175.71 on all models.) 378.94; cl. cpe., $2, 328.96; Holiday, $2,- | $2,257.50. Commander Regal—4-dr. sed., 
sed., $1,674.03; 2-dr. sed., $1,617.11; cl. |on Fire Dome Eight. Power steering op- JAGUAR—XK-120—Super Sports, $4,039; | 655.16; conv., $2. 833.12. Classic 98—4-dr. | $2,107.01; 2-dr. sed., $2,072.04; cl. cpe., 
cpe., £: 623.77; bus. cpe., $1, 532.92. Style- tional at $198.90 on Fire Dome Eight.) hardtop, $4,065. Mark VII—4-dr., $4,170. | sed., $2,766.81; Holiday, $3,001.11; conv., | $2,101. Co le itate—4-dr. sed., 
line Deluxe — 4-dr. sed., $1,764.94; 2-dr. DODGE — Wayfarer — 2-dr. sed., $2,- | (Delivered at U. S. ports.) . $3,206.77, (Hydra-Matic optional at $178.35 | $2,193.05; 2-dr. sed., $2,158.08; cl. cpe., 
sed., $1,710.96; cl. cpe., $1, 729.94; Bel- Air, | 037.50; bus. cpe., $1,890.36. Meadowbrook KA Special—4-dr. sed., | on all models. GM power steering optional | $2,187.14; Starliner, $2,497.52; conv., $2,- 
$2,010.16; conv., $2,132.30; stat. wag., $2,- | —4-dr. sed., $2,166 32. Corone -dr. sed., | $2,212.26; 2-dr. sed., $2,159.79; bus. cpe., | at $198.90 on all models.) 531.01. State Land Cruiser — 4-dr. se 
301.67. Fileetline Deluxe——2-dr. sed., $1,- | $2,258.24; cl. cpe $2,242.42; Diplomat, $1,991.89; 2-dr. Traveler, $2,264.72; 4- ar. PACKARD — 200 — 4-dr. sed., $2,528; | $2,349.33. (Automatic optional at $231. 24 
710.96. (Powerglide optional at $178.35 on | $2,602.72; conv., $2,696.88; Sierra Traveler, $2,317.21. Vi Deluxe — 2-dr. sed., $2,475. 200 Deluxe—4-dr. sed., | on Champions and $243.08 on Commanders 
Deluxe models.) 14. (Gyro-Matic optional at $102.61 on 4-dr. sed., $2,327.70; 2-dr, sed., $2,275.23; | $2,675; 2-dr. sed., $2,622. 250—Mayfair, | and Land Cruiser.) 
OHRYSLER—Windsor — 4-dr. sed., $2,- | all models. cl. cpe., $2,296.22; 2-dr. Traveler, $2,- | $3,293; conv., $3,450. 300—4-dr. sed., $3,- WILLYS-OVERLAND—Aero—Lark 2-dr. 
499.91; cl. cpe.. $2.476.79: Town & Country RD—Mainline 6—4-dr. sed., $1,677.50: | 380.17; 4-dr. a $2,432.63. Deluxe— | 094. Patrician 400 — 4-dr. sed., $3,767. | sed., $1,731.30; Wing 2-dr. sed., $1,988.96; 
wag... ag ay 8-pass. ant. $3.337.66. = at $1,629; bus. cpe., $1,525.50; | 4-dr. sed., $2,452. 2-dr. sed., $2,399.53; | (Ultramatic standard on 400, optional at | Ace ’2- dr. sed., $2,073.97. Four—stat. eo 
Windsor Deluxe — 4-dr. $2.726.54; $2.004. Mainline -dr. sed., | bus. cpe., $2,212. e: 2-dr. Traveler, $2,- | $189 on other models. Easamatic optional | $1,848.50 (four- wheel-drive, $2,260. 17). 
Newport, $3,084.24; conv., $3: 206.60. Sara- $1, 753,50; 50; 2-dr. sed., $1,704; bus. cpe., $1,- | 505.40: 4-dr. Traveler, $2.557.89. Manhat-|at $39.45 on all models.) —stat. wag., $1,934.55 (deluxe, $1,963.24 
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‘Ford Dealer Sons 
e e * G . J 
et Briefin 
Official Results—1952 Mobilgas Economy Run g 
From OPS Aides 
Total of 1,415 Miles—Los Angeles to Sun Valley, April 14-16 (AAA SANCTIONED) |! wrirr SULPHUR SPRINGS, 
CLASS POSITION CAR TON MILES MILES PER GAL. ENTERED BY DRIVEN BY foie cas dak, A “a 
- — -—— - | expe e ents e 
A 1 Ford Mainline a 53.8551 25.4634 Al Stuebing B. B. ty | Ford Dealers’ Sons Merchandising 
2 Studebaker Champion 52.4444 27.8220 L. A. Studebaker Metro. Dealers Assn. Vic Del oma | school here in the opening of a 
i 3 Plymouth Cranbrook 49.0433 23.5220 Art Frost Co. Ed Bishop projected nationwide program. 
4 Ford Mainline ‘8" 48.1744 22.1492 Ford Dealers Assn. of So. Calif. Al Cottle | oM th 100 Ford deal 
5 Chevrolet Styleline 42.8915 20.5714 So. Calif. Plating Co. Pete Novotny pede cama bay ges 
= ww coma - _ - - : “Billet | and scions | heard OPS analysts 
B 1 Kaiser Deluxe 53.6094 24.6480 So. Calif. Kaiser-Frazer Dealers Assn. ny ao ~ from Detroit and Richmond ex- 
| 2 Studebaker Commander 52.9854 25.5968 L. A. Studebaker Metro. Dealers Assn. J. R. Van Trigt | plain various aspects of Ceiling 
| Cc 1” Mercury Monterey 59.7118 25.4093 Bob Estes Bill Stroppe |Price Regulations 83 (new cars), 
i 2 Studebaker Land Cruiser 53.5586 25.3832 L. A. Studebaker Metro. Dealers Assn. B. Heimberger 94 (used cars), 67 (new trucks and 
D 1 Hudson Wasp 47.7830 20.4638 So. Calif. Hudson Dealers Assn. Jim Abbott | parts), 34 (service) and the Gen- 
2 Chrysler Windsor _ 45.9798 19.3599 Max Barish, Inc. Rudy Resnick __ }eral CPR (used trucks). 
E 1 DeSoto Fire Dome 6-pass. 54.7368 21.2777 So. Calif DeSoto Dealers Assn. Verne Holmquist “The whole idea is to secure 
2 Hudson Hornet ‘'6" 49.8816 20.8274 Hart Fullerton Hart Fullerton | uni formi ty of understanding 
3 Hudson Commodore ‘'8" 48.8516 20.3973 Storey-Ricketts Co. Joe Ricketts price regulations among automo- 
— Packard “200° _ 44.9930 19.2278 | __ Earle C. Anthony, Inc. > Harold Michelson tive dealers on the local level,” 
Ft 1 Chrysler Saratoga 6-pass. 49.1762 19.0237 Mel Alsbury, Inc. John Gerfen said oor ya L. Kale, chief of the 
| 2 | Pasckord 300" 40.8065 16.4211 Earle C. Anthony, Inc. |. Butts cit die ae eaeauaa an 
G 1 Lincoln Capri 58.9085 22.3562 Deaton Motor Co. Art Rene conference. : Be : 
2 __Chrysler Imperial a 52.1844 19.0802 _ Esquire Motors _ Danny Ames “Price eae laints resulting from 
H 1 Chrysler Saratoga 8-pass. 50.5729 17.6520 Lewis Jabro, Inc. Lewis Jabro misinter rere ca pan Seah teaaie 
Packard “400” 43.1400 16.9509 Earle C. Anthony, Inc. Willis Parkinson Ps Pp 
: ee ee : mnsenechinamaatnnsisncemesel in actions by local dealers, not on the 
a _ 1 Chrysler Crown Imperial 53.1736 16.2362 Greene-Haldeman Co. ___Bob Burns manufacturing level, although the 
Spec. Lt. Wt. automotive manufacturers are vi- 
4 Cylinder __ 4 Henry J Corsair ‘4" 51.3749 30.8558 So. Calif. Kaiser-Frazer Dealers. Assn. Woodward Bell tally interested and are cooperating 
Spec. Lt. Wt. 1 Plymouth Concord 47.0250 23.0797 Andrew J. Crevolin Bill Cameron fully with the OPS in this cam- 
6 cylinder 2 Henry J Corsair “6" 44.8908 26.3676 So. Calif. Kaiser-Frazer Dealers Assn. ___Willard McArthy || Palgn weve started. 
Z ... SD eee 49.9901 22.0057 James R. Fitzsimons, chief of 
eens Ae MERCURY a eee 59.7118 25.4093. {DeSoto deluxe 8-passenger car was disqualified for obtaining gas the Detroit district’s consumer sec- 
eee eae Pee . , at unauthorized refueling station after having carburetor trouble. tion, and Robert J. McElgunn, both 
business analysts under Kale, at- 
tended the meeting here. The Rich- 








mond office of OPS also was rep- 


e + | transferring a registration from liability insurance coverage on ceaediiel 

Gov. Dewey Signs 27 Bills sxe verice'se another. vehicles, effective immediately. | resented | 
Owners are prohibited from dis- A new law provides for an in- ace no hogar — + hes 
‘ *“ | erease in financial responsibility, |PTice executive, said his office 


Covering Motor Vehicles 


ALBANY.—Gov. Thomas E. Dew- | 
ey of New York killed 28 and signed | 
27 motor vehicle bills passed by | 
the 1952 legislature. 


Bills signed by the governor con- 
tain the following provisions: | 
All minors are required to in- 
crease liability insurance on motor | 
vehicles and motorcycles from $5,- | 
000/$10,000 to $10,000/$20,000 in or-' 


| playing a number plate issued for 
| motor vehicle or trailer on any car 


; ; ... | or trailer other than the one to 
der to register a vehicle, effective | Fi : = 

July 1; and $10,000/$20,000 coverage | Which it has been assigned. 

plus $5,000 property damage on ve- | 
hicle before it can be driven, the 


‘ , hicle engine number as identifica- 
latter effective Nov. 1 for registra-|.. , ‘ 
tion years beginning in January, | tion for registration purposes both 


1952. | for the engine and the vehicle. 


Effective July 1, a car owner Persons applying for motor 
must pay $3 in addition to charges | vehicle registration and renew- 





All owners must establish a ve- | 


| which must be proved by the own- 
| er of from $15,000 to $25,000 in 
| order to obtain registration. 
| Gov. Dewey vetoed bills that 
| would have called for the follow- 
ing provisions: 

A definition of new-car dealer 
and second-hand car dealer. 

Defined a second-hand motor 
vehicle as one where the title has 
been transferred to a person other 
than one holding a manufacturer’s 
franchise to sell vehicles. 


| 


' 


due to weight differential when ! 


als must state whether they have 


would handle the national series of ‘ 
explanatory meetings. The Detroit 
OPS is headquartered at 1000 Book 
Bldg. 

Ford dealerships in Michigan, 
Ohio, Indiana, Kentucky, western 
Pennsylvania, eastern Illinois and 
northern Tennessee were repre- 
sented at the session here. 





Wondering how new-car and truck pro- 
duction and sales are making out? AUTO- 
MOTIVE NEWS gives you the entire story 





every week throughout the year. 


eae 
owe 


300) 





. V-Belt Dynamometers 


. Constant Temperature 
Room 


. New Products Evaluation 
Laboratory 


Adhesion Laboratory 





3. Physics Equipment Shop . Pilot Plating Plant 
4. Physics Laboratory . Physical Testing Laboratory 
5. Technical Library Experimental Compounding 
: : 6. Micro-Balance Room and Mill Room 
One sizable section of U.S. Rubber’s Fort Wayne Plant is 7. Microscopy Laboratory . Product Engineering 
a modern, highly specialized development laboratory, the 8. Special instruments —— acon 
principal output of which is ideas—both for automotive poonanners » Sppeenanens Wark Shap 
pee and te ‘lite 9. Chemical Laboratory 20. Product Engineering Office 
manufacturers and the military. — eyo 10. Technical Office 21. Dark Room 
Here, carefully chosen technicians apply their skills and 11. New Products Laboratory 22. Metallographic Laboratory 
experience to the creation and perfecting of rubber-bonded- 12. New Products Pilot Plant 


to-metal, all-rubber, and plastic parts. Working closely with 
customers’ engineering staffs, they are producing many new 
and often revolutionary designs to meet changing needs. 

You will be interested in a booklet, “This is Your Labora- 
tory,” explaining the unique service this U.S. Rubber unit is 
performing. Address: Engineered Rubber and Plastic Parts. 
Mechanical Goods Division, United States Rubber Company, 
Rockefeller Center, New York 20, N. Y. 


Idea Factory for the 


Automotive Industry 














PRODUCT OF 


UNITED STATES RUBBER COMPANY 


MECHANICAL GOODS DIVISION - ROCKEFELLER CENTER, NEW YORK 20, N. Y. 
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C & C Motor Sales, Madison, N. J.— 


This is the new building of C & C Motor Sales, Inc., 


Madison, N. J. Located at 275 Main St., 


Degreasing Solvents 
DETROIT. Greatly 


able to industry, according to A. O. 
increased | Thalacker, vice-president and gen- 
supplies of trichlorethylene metal eral manager of Detrex Corp., De- 


degreasing solvents are now avail- | troit 32. 











own 23’ track. 





Washmobile Goro. of 


N. J. 
a guess 2, N. J. 


0. 
2161 Sh attuck. Ave. Y ead 4, Calif. 
Washmobile of Color 
P. 0. Box 1383, on Colo. 
washmobite Corp. of Florida 
34 2 ., Miami 37, Florida 


0 
p 58, wm. 


700 South 12th St., Springheld, i. 





e Washmobile fits your present wash 
rack without structural changes. ¢ Only 
8’ high and 8’ wide, it moves on its 
e The car stands still 
while Washmobile moves over it. ¢ 
Fifty high pressure nozzles spray the 
car first with water, then with detergent, 
then with water. ¢ Two high pressure 
water guns and two air guns clean 
wheels and under fenders. 
mobile can be installed in a morning 
and turn out 20 cars the same afternoon. 


e¢ Wash- 





Kentuchy Woshmebite Co. 

1817 S. Third St., Louisville, Ky. 
Washmobile Sales Corp. 

2300 Washington St. 

Newton Lower Falls 62, 
Washmobile Div. of Ace Dist ine, 
Dearborn, Mich. 


es Co. 
1163 Edmund Ave., , yew 4, Minn. 


Southern Washmobile 
2412 Second Ave., “North. 
Birmingham, Ala. 


|letter in part, as follows: 


Oldsmobile dealership in | 
the establishment features a modern show- | 
room ai and service facilities and was designed to allow full visibility from the street. 








Lawsuits Affecting Dealers . . . 





Court Decisions 


By Leo. T. Parker 


Attorney at Law 


A FEW days ago an automobile 


interesting 
“T have 
been a constant reader of your 
legal decisions in AUTomoTive News 
and I find I can avoid lawsuits by 
referring to my clippings which I 
file away. I find very few cases 
on injuries caused by hired drivers 
of automobiles and motor trucks. 
What can dealers do to prepare to 
win such suits? I have a suit pend- 
ing where by driver took my truck 
to his home without my permission 


dealer wrote an 


red. 


overnight. 


pleased. 


Clggion Company 
704 Broadway, Kansas City 6, Mo. 
Federal Washmobile Corp. 
225 Lafayette St., ew’ York 12, N. Y. 
Western Washmobile Co. 
2801 von, Buren ‘St, 
Ken Garff Comp 

State at Fifth ‘St. Salt Lake City, Utah 
Washmobile Service 

P. 0. Box 894, Santa Barbara, Calif. 
Washmobile Div. of Acme Equip., Ino. 

Central Trust Building, Altoona, Pa. 


Amarillo, Texas 


That’s how Joe Martin, Harris- 

burg Chrysler-Plymouth Dealer, 

describes his WASHMOBILE, after 
18 months of profitable use. 


to our store he killed a pedestrian. 
How can I win this suit?” 

The answer is: You can win 
this suit by proving that your 
truck driver exceeds the scope of 
his employment. 

For example, 
93 N. E. (2d) 662, it was shown 
that a dealer, named Straus, em- 
ployed one Reynolds to drive a mo- 
tor truck for delivery of merchan- 
dise. One day Straus 


truck to the Straus parking lot 
after making a delivery. Reynolds 
failed to return the truck to the 


|parking lot as directed, and sev- 
to eat lunch. When driving back 


eral hours later in operating the 















HERE'S WHAT HE SAYS: 


For years my wash bay was a loss 
department— maintained as a cour- 
tesy to customers—but always in the 


WASHMOBILE cured this headache 


From the day if was 


installed the department has paid its 
way and shown a profit. 


Before purchasing WASHMOBILE we 
had installed a second wash rack at 
considerable expense. With WASH- 
MOBILE, we now have no need for 
two wash racks. 


We think your plan of remuneration 
is timely and economical. It lets the 
machine pay for itself. 


WASHMOBILE 
pieces of equipment in our plant and 
we, of Martin Motors, are very, very 


is one of the best 


Joe Martin is one of hundreds of dealers who have modernized with WASH- 
MOBILE, and found that it turned a departmental loss into a consistent profit. 
Car washing is a necessary function in most dealerships, to build customer good- 
will, prepare new cars for delivery, maintain demonstrators, and appearance 
condition used cars. It can as easily be a profitable operation as an expense. 
WASHMOBILE will make it so for you, at a surprisingly small investment and 
with a financing plan, if you wish, that permits the machine to pay for itself. 


Washmobile Co. of Eastern Texas 

3916 Fannin Street, Houston |, Texas 
Merkle Sales Co., Manufacturer’s Rep. 

4969 N. Newhail St., Milwaukee it, Wis. 
Wasnmobite. McGee Co. 

1704 17th St., N.W., Washington, D. C. 
Northwest Kold-Draft, Ine 

, North, 


M 1 ° n. 
Hallidie Machinery Co., Inc. 
1419 Broadway, Seattle, Wash. 
525 N.W. 10th Ave., Portland, Ore. 








in Gulls v. Straus, | 


instructed | 
Reynolds to immediately return the | 





| truck, struck and severely injured 
a pedestrian. 

In subsequent litigation the high- 
er court refused to hold Straus lia- 
| ble in damages to the pedestrian 
| because Reynolds had exceeded the 
| scope of his authority in failing to 
| immediately return the truck to 
the parking lot as directed by his 
employer, Straus. The court said 

“No liability could be asserted 
against Straus ... because Reyn- 
olds had not only departed from 
the scope of the permission given 
him to operate the truck but had 
violated specific instructions by 
Straus to return the truck to the 
| parking lot.” 

* . * 


Must Prove Negligence 
 ewreny higher courts consis- 
tently hold that an automobile 
dealer never is liable in damages 
for injuries caused by his automo- 
bile driver, unless the testimony 
proves that the injury was caused 
directly by negligence of the driver. 
For example, in Pearson et al. 
v. Kansas City, 234 S. W. (2d) 783, 
the testimony showed that a boy 
12 years old was riding his bi- 
cycle when a motor truck ran 
| over him. 
The higher court refused to hold 
|}the owner of the truck liable in 
|damages because the testimony 
|failed to prove that negligence of 
the driver caused the boy’s in- 
| juries. 





* * * 


| Driver Liable 


A FEW days ago a reader wrote, 
as follows: “One of our em- 
| ployes, while driving our automo- 
| bile, seriously injured a pedestrian. 
|In fact the pedestrian was injured 
through negligence of our driver. 
“We had to pay $5,000 dam- 
ages to the injured pedestrian. 
How come that when an employe 
is negligent and causes an injury 
he is not liable?” 
The answer is: The negligent em- 
ploye is personally liable. 


Big Truck Sales 
Slump Sharply, 
GMC Aide Says 


BUFFALO. — Industry sales of 
heavy-duty trucks have slumped 
|sharply in recent months, while 
|sales of light and medium trucks 
| have held steady, Edwin T. Herbig, 
| manager of the GMC division’s fleet 
| sales department, 

The overall decline in sales re- 
sults from material shortages and 
the “spreading of restrictive legis- 
lation” on loading of trucks, Her- 
big declared. 

Herbig predicted that within a 
| few years 85 percent of all heavy 
| trucks sold will be diesel-powered. 
|'He cited industry sales of heavy 
diesel trucks in 1951 of 13,931, com- 
| pared to 4,885 two years earlier. 





25 CAR Sale 
‘= Overnight! 


WRITTEN MONEY-BACK GUARANTEE 





The best lighted avto sales agen: 

car lots get the business. You ons can ~y 3 the 
same with POST-LITES, the glamorous 
outdoor fluorescents that are sold on a 
written ntee to increase your busi- 
ness satisfactorily within 30 days or you 
may return the lights for full me th his 

guarantee is over two years old, yet not 
one Spe POST- LITE has been returned. > 
creases in patronage as much as 500% 
directly traceable to these lights. 


Act NOW! Beat your competition to the punch with these 
new miracle lights that give 10 times the light at half the 
cost. It’s the best and cheapest advertising you can buy. 
You can’t miss! 


mK COUPON FOR FREE CATALOG 






















Salesmen: Exclusive Territeries Open 
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Safety Kickoff Awaited 


20,000 Dealers to Take Part in Drive 
Opening This Thursday 


(Continued from Page 1) 


sted in safety. Darlington said the 
rganization has sent informational 

1aterial to the executive heads of 
he member organizations asking 
hem to help as they can to foster 
the program being carried on by 
the local safety committees. 

Darlington cited facts to show 
that 43 percent of all cars on the 
road today are nine years old or 
older, as compared with 24 per- 
cent in 1941. He pointed out that 
the older a car, the more the 
owner is liable to postpone need- 
ed repair work. 

It is not a coincidence, Darling- 
ton said, that the May safety pro- 
gram immediately precedes the 
rush of vacation travel. Dealers 
should urge their customers to have 
their cars safety-checked before 
the vacation trip is undertaken, he 
declared. 

x 7 * 

T WAS revealed that the Florida 

Automobile Dealers Assn. is co- 
operating with the Florida highway 
patrol in support of the May pro- 
gram. The patrol will honor a safe- 





Brand Names 
Prizes Awarded 
Before 1,700 


NEW YORK.—M. C. Gale, presi- 
dent of Monarch Buick Co., Inc., 
New York, received Brand Names 
Foundation’s plaque Wednesday 
night as “Brand Name retailer of 
the year” in the automotive field, 
at the Brand Names Day—1952 
dinner. 

“Certificates of distinction” were 
given to four other automobile 
dealers for their national leader- 
ship during 1951 in the presentation 
and distribution of manufacturer- 
trade-marked products, and for 
distinguished accomplishment in 
interpreting to the public the con- 
sumer benefits of the brand com- 
petitive system. 

More than 1,700 key leaders in 
government, manufacturing, adver- 
tising and distribution witnessed 
the presentation to Gale and to the 
runners-up. “Certificates of dis- 
tinction” were presented to: Hubert 
T. Crawford, president, Crawford 
Motor Co. of Benton, Benton, Ark.; 
Saul H. Rose, president, Grand 
River Chevrolet Co., Detroit; T. G. 
Mennen, vice-president, Masters 
Pontiac Co., Inc., Long Beach, 
Calif., and J. E. O’Daniel, president, 
O’Daniel Ranes, Inc., Evansville, 
Ind. 

At the seventh annual Brand 
Names day dinner, the foundation 
awarded its fourth annual “Brand 
Name retailer of the year” plaques 
to top merchants in 20 fields of 
retailing. In addition, four “cer- 
tificates of distinction” were award- 
ed to runners-up in each of the 
fields. The 100 merchants honored 
were selected from more than 6,000 
nominations in the national com- | 


petition. 


Olds Halts Streak | 
Of Hudson Firsts 


ATLANTA.—Driving a 1952 Olds- | 
mobile 88, Bill Blair won the 100-| 
mile stock car race sponsored here | 
by the National Assn. of Stock Car | 
Auto Racing. Previously, a Hudson | 
had taken first place in all this| 
season’s six NASCAR events. 

Blair’s Atlanta victory reportedly | 
has boosted the spirits of other 
Olds chauffeurs in NASCAR events. | 
The last four fields in NASCAR 
events have been top-heavy with 
Hudson entries. 











Original and time tested at N. Y. AAMA 







Show— | 
A, 1950, 
1951, 1952 
U.S. Pot. No. 2549753 “ 


we 


“« - 2 
be: eee tm 
i "y . 
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NATIONALLY ADVERTISED 
AUTOTRAY CO. 





39 N. PENNSYLVANIA, INDIANAPOLIS, IND. 


ty-check sheet, when properly cer- | 
tified by the dealer, and will issue | 
a windshield sticker to the motor- 
ist whose car has been checked. 
Stanley Peeler, president of 
the Florida dealers, has asked 
all local dealer associations to | 
appoint a safety chairman to 
promote the program. 
Darlington said he had just re-| 
turned from a trip through the | 
midwest and southwest, and had | 
been informed by dealers that serv- 





NADA Warns Dealers 


On Unordered CODs 


NEW YORK.—The practice of 
sending dealers merchandise 
which they did not order and 
attaching a bill to the package 
is creeping up again, NADA re- 
ports. 

“This practice is generally 
viewed as an attempt to high- 
pressure selling,” NADA warned 
dealers. The association is ad- 
vising dealers to return collect 
any merchandise they do not de- 
sire to purchase. “This will re- 
move any possibility of legal 
complications later,” NADA said. 





out of every three vehicles checked 


‘NUCDA Adopts 
‘(New Ethics Code 


|For Members 


DETROIT. — The National Used 
| Car Dealers Assn. has issued its 
|new membership certificates con- 
| taining a 10-point code of ethics. 

The preamble to the code states: 
|““This firm is a member of NUCDA 
and believes in treating its custom- 
| ers honestly and fairly. We believe 
| it is our duty to provide a place 
| of business where used automobiles 
| may be purchased with confidence. 
| To implement these principles, the 
}association has adopted this code 
|of ethics: 


| “1. We will employ truth and 


ice business is off. He asked that|last year needed repairs for safe | accuracy in advertising and selling. 
dealers everywhere consider sup-| operation. 
Full support of the program is | antee given with the sale of a used 
as a means of increasing service | being carried on by the auto and/| car. 

volume, since it is known that one! tire manufacturers, and the NADA. 


porting the safety-check program 


“2. We will stand by any guar- 


| “3. We will furnish every pur- 





chaser an approved bill of sale. 

“4, We will guarantee the title of 
every car sold by this business 
establishment. 

“5. We will not sell former taxi- 
cabs or other commercial cars 
without advising the purchaser 
that such is the fact. 

“6. We will comply with national, 
state, and local rules and laws pre- 
scribed to regulate the used-car 
business. 

“7, We will not perform any act 
which would bring disrepute to the 
used-car industry. 

“8. We will expose or halt, wher- 
ever found, any scheme designed to 
deceive or defraud the used-car 
buying public and will aid in prose- 
cuting those guilty of such acts. 

“9. We will strive constantly to 
improve our business methods to 
the end that the public will be 
better served. 

“10. We will encourage the Amer- 
ican system of free enterprise.” 





NO DRILLING! 


0 





of the wiping arc. 


by 12 million users! 


Washer. 


THE One. Windshield Washer that squirts 


right on the target at the touch of your finger! 
No dribble. No overshooting. Misses none 





The ONE Windshield Washer seen weekly 
on 16 million television screens. Talked about 


And now, with Trico’s exclusive installation 
kits, there are no holes to drill. A screwdriver 
or wrench is the only tool you need! 

Your nearby Trico Distributor or Jobber 
will show you in ten minutes how easy it is to 
sell and install the new Trico Windshield 


Trico Products Corporation, Buffalo 3, N. Y, 
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Park Circle’s Showroom 


Razed by $750,000 Fire 


BALTIMORE. — A six-alarm 
fire preceded by a series of ex- 
plosions completely gutted the 
main building of Park Circle Co. 
here and caused damage esti- 
mated at $750,000. Park Circle, 
founded in 1922, is Baltimore’s 
largest Chevrolet dealership. 

The blaze spread so rapidly 
after the explosions that fire- 
men pronounced the dealership 
a “total loss” within a half hour. 
A hollow brick shell was all that 
was left of the Park Circle deal- 
ership after a two-hour fight to 
bring the fire under control. 

Leslie Legum, dealership pres- 
ident, said a new showroom 
would be erected on the old site. 
Operations were moved to an ad- 
jacent used-car building. The 
firm employs 150. 





New Texas Office, Depot 
Opened by Binks 

DALLAS. — Binks Mfg. Co. an- 
nounces the opening of a new 


branch sales office and warehouse 
at 1209 Levee St., here. 








NADA Insists on 24 Months... 





Makers Join Battle 
To Kill Reg. W 


(Continued from Page 1) 


lions of people of average income 
from the market.” 

AMA asserted that this barrier 
affects principally wage earners, 
farmers and others of average in- 
come, and auto dealers who play 
a vital part in the economy as 
small businessmen. 

Hurt most, AMA pointed out, 
have been small auto dealers. 

* . + 


Holdup on Decontrol 
Seen as Temporary 


ASHINGTON, — Materials con- 
trols, price relief and other 
matters vital to American business 
were still caught last week in the 
vicious circle stemming from the 
steel mess, the communications 
strikes, the uncertain Korean truce 
negotiations and national politics. 
Until the steel problem arose, the 
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Radio Program Keeps Service Department 


Working at Capacity 


Brown Motors, Inc.. 


Dodge-Plymouth dealer for three counties 


in northern Michigan, has sponsored Fulton Lewis, Jr. on 
Petoskey’s Radio Station WMBN since May of 1947. 


“We use the first and middle commercials to sell service,” 
writes Mr. Floyd Brown, President of the firm, “and never in 
our history (we sold our first auto in 1911) has the Service 


Department been so busy. 


It takes good, hard selling to keep 


our large staff busy, and I feel that the drawing power of the 
daily program has given us repair work from many of our 
competitors for service on all types of cars. The sale of new 


and used cars has been consistently good. 


I know that the 


fearless reporting of Fulton Lewis, Jr. has made many friends 


for us.’ 


The Fulton Lewis program, with a ready-made audience and 
the prestige of the largest national network, is available for 
sale to local advertisers in individual cities at low, pro-rated 


talent cost. 
on more than 
623 advertisers 


370 stations 


ganizations) Fulton Lewis, 


pects. 


opening in your locality. 


1440 Broadway, NYC 18, 
Tribune Tower, Chicago 11. 


Currently sponsored 
by 
(including 122 
automotive sales and service or- 
Jr. 
offers a proved and tested means 
of reaching customers and pros- 
Since there are more than 
500 MBS stations, there may be an 
Check 
your Mutual outlet — or the 
Co-operative Program Department. 
Mutual Broadcasting System, 


or 








business seas seemed to offer 
smoother sailing ahead. But the 
Communist enemy took immediate 
advantage of the situation to stall 
for the final outcome while politi- 
cal hopes and ambitions in the U.S. 
were quick to seize upon industry- 
labor troubles to make voting 
friends. 

Meanwhile—but not for long, it 
is generally believed in Washing- 
ton—business moves uncertainly, 
waiting for what is going to hap- 
pen, and when. Proverbially, it is 
always darkest just before the 
dawn. If that is true, the rosy 
outlook of a few weeks ago 
should soon return. 

Despite the seemingly overcloud- 
ed situation, DPA Chief Manly 
Fleischmann said his agency plans 
to relax CMP controls on steel, 
aluminum and some other scarce 
metals before the end of the year 
and that a formal announcement 
outlining the decontrol method to 
be used will be issued shortly. 

* * * 


ON REGULATION W, some sharp 
Capitol Hill observers are of 
the opinion that Congress is not 
likely to strip the Federal Reserve 
Board of its authority to impose, 
relax, or re-impose credit restric- 
tions. 

Should the present national labor- 
industry contentions level off, and 
production and employment resume 
fairly normal proportions, it is be- 
lieved that the FRB will be influ- 
enced in behalf of softened auto 
terms by the now proven fact that 
many persons having a real eco- 
nomic need for a car simply can- 
not afford to buy one under present 
credit regulations, 

At OPS the disposition among 
officials there is to cooperate with 
the retail auto trade so far as 
possible, and the revamping and 
clarifying of regulations not in- 
tended to be troublesome is re- 
ceiving serious attention. 

Recent NADA presentations at 
the price agency are known to have 
made a favorable impression and, 
in behalf of better trade conditions, 
it is more than possible that at 
long last the dealer troubles with 
the government may be relieved in 
several directions at once before 
many months elapse. 

* * x 


_ amagyoenecart id relaxation of cop- 
per controls, according to DPA 
officials, are not in sight for the 
foreseeable future, notwithstanding 
that supplies of the red metal are 
not as tight as a few months ago. 
And any decontrol plan for steel, 
aluminum and such like, they say, 
will be strictly within the frame- 
work of the CMP. 

While the continuation of con- 
trols for at least a year is regarded 
as vital by the Administration, it 
was rather an open secret that the 
recently planned tour of Secretary 
of Commerce Charles Sawyer, 
which was interrupted by the steel 
situation, was for the purpose of 
“feeling out” the country on the 
subject of controls, and appraising 
sentiment for and against. 

Sawyer just got started at De- 
troit when he was called back to 
Washington to take charge of the 
government seizure of the plants. 
Thus, decontrol was given a set- 
back by the threatened steel 
strike. 

While no target date had been 
set, gradual liquidation of the 
agencies created by the Defense 
Production Act of 1950 was in mind, 
and Sawyer had planned to meet 
with every level of business life 
while en tour to get opinion, criti- 
cism, suggestions, etc. 

The steel debacle stopped that 
and also, in degree, it is felt, the 
Korean truce negotiations. 

* = . 

N EANWHILE, the Senate Bank- 

ing committee voted last week 
to put off action on the bill to 
extend price and wage controls 
until it has held further hearings 
on the economic questions raised 
by the steel dispute. 

Chairman Maybank emphasized 
the committee’s belief that what- 
ever is done in the settlement of 
the steel case will affect materially 

(Continued on Page 28, Col. 4) 


| Run 


(Continued from Page 2) 
| registered to the extent of at least 
aoe units in the previous 12 
months. 
| . * * 
eee a rule would eliminate the 
possibility of any company en- 
tering a car that might have an 
advantage in weight, horsepower or 
design over those other cars that 
are considered by the trade to be 
strictly stock models. 


5. It might be well for all the 
cars to be entered by the national 
dealer organizations of the differ- 
ent makes. This would tend to 
promote a keener national inter- 
est in the event. 

The interest in the run by the car 
dealers along the route this year, 
as compared with the citizens of 
the cities and towns, was in mark- 
ed contrast. While in practically 
every town and hamlet along the 
route, there were crowds of people 
waiting for the cars to appear, 
schools had been let out and, in 
many places, the school bands were 
on hand to welcome the caravan, 
not a sign or banner of welcome 
was observed in a franchised deal- 
er’s window. 

In at least one city a group of 
auto dealers, plus Mobilgas sta- 
tions, had sponsored a running 
broadcast of the run as the cars 
went through, but it is believed 
that the local radio station inspired 
the broadcast. 

= > = 

HE 1952 RUN was more than a 

spectacular automotive parade 

from seaboard to Sun Valley. Its 
1,415 miles of gruelling driving, un- 
der all climatic conditions, devel- 
oped the run into an event that al- 
ready is known to have prompted 
engineering research by at least 
one manufacturer that had cars in 
the grind. 

The route was plainly marked 
and, on every turn where there 
could have been any question as 





to which was the right road to 
take, there was a flagman to di- 
rect traffic with but one excep- 
tion. That one exception was 
where a city had begun to tear 
up a short piece of road at the 
last minute. 

Checking of the cars and driver 
by both AAA officials and Cal 
Tech observers was done systemat 
ically and carefully. There was n 
complaint of unfairness or lack o! 
complete control by any driver. 

Yet competition was keen and at 
the fever heat from the takeoff in 
Los Angeles right through to the 
finish in Sun Valley. 

A magnificent job was done on 
pathfinding the route, on handling 
not only the details of the run but 
housing and transporting the hun- 
dreds of observers. 

And with the above enumerated 
changes, succeeding runs should be 
even better. 


Goodrich Spikes 
Rumor of Drop 


In Tire Prices 


AKRON. — B. F. Goodrich Co. 
wrote its dealers last week that no 
reduction in replacement tire prices 
was contemplated for the near fu- 
ture. 

Taking cognizance of trade ru- 
mors that tire prices will soon 
decline, B. F. Goodrich pointed out 
that recent decreases in crude rub- 
ber prices will not be reflected in 
factory costs for at least six 
months after the lower prices take 
effect. Crude rubber is an impor- 
tant cost factor only in large-size 
truck tires, the company added. 

“Present replacement tire prices, 
established Nov. 1, 1950, have re- 
mained unchanged although every 
major item of tire cost, except 
crude rubber, is as high or higher 
than when present tire prices were 
made,” Goodrich said. 














W. K. BRAASCH 


No. 
knows how to sell automobiles. 


more _tomorrow. 


fifty percent. 





ANNOUNCING TWO NEW MANUALS ON 


AUTOMOTIVE 
SALESMANSHIP 


By W. K. BRAASCH 
Dean of Automotive Sales Trainers 
EACH MANUAL (size 84x11) CONTAINS OVER 10,000 WORDS 
AND IS COMPLETE IN EVERY DETAIL. 
BETTER BUY BOTH MANUALS TODAY 


—"THE AUTOMOTIVE SELLING PROCESS" 

After reading this informative Manual you will quickly agree that the author really 
What is more, you will be convinced that your own 
sales can be increased very substantially. 


No. 3—"EIGHTY WAYS TO FIND PROSPECTS" 
You will never run out of good Prospects if you follow the FIELD-TESTED methods 
explained in this important Manual. You will also learn how to develop a practical 
PROSPECT-FINDING PLAN of your own, one which has increased sales up to 


PRICE $1.00 EACH Postpaid 


Be sure to specify which Manual is wanted, or buy both for $2.00 


W. K. BRAASCH, 332 s. MICHIGAN AVENUE 


Invest a dollar today to earn hundreds 


CHICAGO 4, ILL. 

















Detroit « 
New Orleans 


Bemis 





Brooklyn « 


Now You Can Use Bemis BURLAP 
In Seat Cushions Again! 





Burlap prices are substantially 
lower and supplies are plentiful. 
You can again have seat cushions 
the way you... and your custo- 
mers .. . want them. 


Chicago °¢ 
¢ Boston « 


Indianapolis 
New York ¢ St. Louis 


Also offices in Other Principal Cities 
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iearing Set for May 6... 





Vore Makers Blast 
Ford Quota Plan 


(Continued from Page 1) 


ulations in their present form 

infairly and improperly” favor 
‘ord and General Motors, at the 
expense of Chrysler. 

Protests by Nash, Hudson and 
Willys took about the same stand 
previously taken by K-F and 
Packard; namely, that Ford is 
seeking government aid to help 
drive independent makers out of 
business, 

Nash Vice - President George 
Romney said Ford’s proposal would 
slash Nash production by more 
than 20 percent and “deprive the 
company of hard won competitive 
gains.” 

* +- * 

T IS Nash’s feeling, said Romney, 

that the 3.45 percent of industry 
passenger car output now allowed 
his company does not make proper 
allowance for the Rambler, “which 
cost Nash more than $20,000,000 to 
engineer and develop.” 

Willys called the Ford proposal 
one “which would sacrifice the 
smaller independents within the 
industry to a giant’s dream of in- 
creased dominion.” 

Willys said adoption of the pro- 
posal would result in putting one 
of every four Willys employes out 
of work. 

Hudson contended the Ford pro- 
posal “would push the small inde- 
pendent companies below their sur- 
vival point.” 

2 2 * 

HRYSLER’S protest took the 

position that when production 
is curtailed by government con- 
trols, “special consideration mav 
have to be given to the position of 
smaller producers.” 

Along with International Har- 
vester, Reo and Four-Wheel Drive. 
Chrysler also vigorously protested 
the portion of the Ford request for 
changes in truck production quotas. 

“Ford’s claims in this field,” 
said Chrysler’s brief, “are even 
more unjustified and far-fetched.” 
Chrysler advised NPA to sum- 

marily dismiss the Ford proposal, 
or as an alternate, “assign to ma- 
jor car and truck makers the 
shares of industry they actually 
earned in the base period, with no 
adjustments except those that the 
special circumstances of some 
smaller producers may call for, and 
these should be on a proportionate 
basis.” 
= * . 

HRYSLER took special issue to 

Ford’s suggestion that the year 
ended June 30, 1950, be used as a 
base period for determining com- 





petitive positions in the auto indus- 


try. NPA now uses the three-year 
period, 1947-1949. 

“Only a period of several years 
can be truly representative,” 
said Chrysler, pointing out that 
it had previously suggested that 
NPA use a base period from Jan. 
1, 1946, to June 30, 1950. 


“Not unnaturally,” charged 
Chrysler, “Ford demands a base pe- 
riod most favorable to itself.” 


Chrysler said the year ended June 
30, 1950, might have represented 
a competitive sales period for Ford, 
but that such was not the case for 
Chrysler. 

. = 

URING the period, Chrysler 

said, when Ford, General Mo- 
tors and others “were curtailing or 
planning” to cut production, Chrys- 
ler was working full time and over- 
time to fill the demand for its 
products. 


Had not a 41-day steel strike be- 
gan on Oct. 1, 1949, Chrysler con- 
tinued, “it is obvious that Chrys- 
ler’s position in the last half of 
1949 would have shown still greater 
improvement.” ’ 

With some _ recognizable in- 
nuendo, Chrysler also said: 


“Ford and General Motors plan- 
ned to reduce output in the fall of 
1949. As Ford admits, both these 
companies and others, but not 
Chrysler, made price reductions, 
Ford as early as April, 1949. On the 
other hand, there was no slacken- 
ing of the tremendous demand for 
Chrysler’s products.” 

* ” ~ 


A™. Chrysler continued: 

“Competing to produce in a 
sellers’ market is as important and 
as vigorous as competing to sell in 
a buyers’ market, and one kind of 
competing is as normal in the auto 
industry as the other. 

“Ford says that competing, as 
Ford understands the term, be- 
gan in early 1949. By this it 
means, presumably, April, 1949, 
when it reduced its prices.” 

Reo told NPA that the Ford pro- 
posal to revise truck production 
quotas would reduce its production 
substantially below the break-even 
point “both from the standpoint of 
manufacturing and maintaining 
sales outlets.” 


Williams Nash, Inc. 


Williams Nash, Inc., Wausau, 
Wis., has been incorporated with a 
capitalization of $40,000. Jack R. 
Williams, James F. Wendorf and 
Lucille A. Holtz are principals. 








Dean Quits, Cronin Named 
In GM Executive Shuffle 


DETROIT.—Appointment of 
John J. Cronin as General Motors 
manufacturing chief and executive 
changes in five divisions were an- 
nounced Thursday by President 
Cc. E. Wilson and division man- 
agers. 

As supervisor of the corporation’s 
manufacturing staff Cronin will 
succeed Hugh Dean, who is retiring 
May 1 after 37 years’ service with 
GM. Cronin has spent 34 years with 
Fisher Body, from whose general 
managership he moves to Dean’s 
position. 

Other transfers announced by 
Wilson, all effective May 1, are as 
follows: 

James E. Goodman succeeds 
Cronin as general manager of 
Fisher Body; James L. Conlon 
succeeds Goodman as_ general 
manager of the Buick-Oldsmo- 
bile-Pontiac Assembly division 
and Leo R. Schreiner succeeds 
Conlon as general manager of 
the Ternstedt division. 


Chevrolet General Manager T. H. 
Keating revealed three appoint- 
ments: E. H. Kelley to general 
manufacturing manager; W. J. 
Scott to executive assistant in 
charge of manufacturing, and Ed- 
ward N. Cole to chief engineer. 

Succeeding Cole as manager of 





the Cadillac-Cleveland tank plant 
will be Harold R. Boyer, it was 
announced by Cadillac General 
Manager D. E. Ahrens. 

Dean managed general manufac- 
turing for Chevrolet before advanc- 
ing to GM manufacturing vice- 
president in October, 1949. Cronin 
has been Fisher Body general 
manager since September, 1948. 

Before joining B-O-P in June, 

1947, Goodman had served 22 
years with Fisher Body, He as- 
sumed the B-O-P top position in 
January, 1948. Conlon is a 27-year 

man and has_ supervised 

Ternstedt since 1949. 

Schreiner joined Ternstedt 29 
years ago and has been resident 
manager of the division’s plant in 
Trenton, N. J., since June, 1948. 

Scott, whom Kelley succeeds at 
Chevrolet, has been with the divi- 
sion for 37 years. Kelley advances 
from the chief engineer’s position 
and boasts 24 years with Chevro- 
let. Cole was graduated from the 
GM Institute 20 years ago and 
became chief engineer of Cadillac 
in 1946, moving to the tank plant 
in September, 1950. 

Boyer has held positions with 
Chevrolet and GM since 1943. He 
recently has been on leave of ab- 
sence while serving as chief of 
aircraft production for DPA. 


DeSoto Parleys 
Called to Launch 


Demo Program 


DETROIT.—From this week un- 
til May 19, DeSoto executives will 
conduct informal business meetings 
with DeSoto-Plymouth dealers in 
49 cities across the country. 


The meetings, which are now in 
progress, will help launch a na- 
tional DeSoto car demonstration 
program called the “Five Mile 
Trial.” The program calls for each 
dealer to develop a special demon- 
stration route that will permit the 
public to test DeSoto cars over 
varying terrain, road surfaces and 
traffic conditions. 

The executives are C. E. Bleicher, 
president; J. B. Wagstaff, sales 
vice-president; R. M. Rowland, 
western sales manager; A. B. Niel- 
sen, eastern sales manager, and 
Paul Herpolsheimer jr., national 
field supervisor. 

The meeting schedules of each 
are as follows: 

Bleicher—Columbus, O., Apr. 30; 
Cincinnati, May 1; Indianapolis, 
May 5. 

Wagstaff—Los Angeles, May 12- 
13; San Francisco, May 15-16. 

Rowland—Spokane, Apr. 28; Seat- 
tle, Apr. 29-30; Portland, Ore., May 
2: Salt Lake City, May 5; Denver, 
May 7; Dallas, May 12; Houston, 
May 13; San Antonio, May 14; El 
Paso, Tex., May 16. 

Nielsen—Albany, Apr. 30; Svra- 
cuse, May 1; Buffalo, May 2; New 
York, May 6; Brooklyn, May 7; 
Newark, May 8; Paterson, N. J., 
May 9; Portland, Me., May 12; 
Providence, May 13; Springfield, 
Mass, Mav 15; Boston, Mav 16. 

Herpolsheimer—Evansville, Ind., 
Avr. 28; St. Louis, Apr. 29-30; 
Memphis, May 1; New Orleans, May 
2; Oklahoma City, May 5; Wichita, 
May 6; Kansas City, May 7; Des 
Moines, May 8; Omaha, May 9; 
Charlotte, N. C., May 13; Raleigh, 
N. C., May 14; Columbia, S. C., May 
15; South Bend, May 19. 


Utah 


(Continued from Page 3) 


even though he did not know 

what the OPS charges were. 

Another dealer in a nearby town 
was cited for 35 cases of over- 
charging. When this dealer went 
over the cases cited, he found that 
he was guilty in only three in- 
stances. The total overcharges 
were $177. These, he said, were 
unintentional, resulting from lack 
of information from both his fac- 
tory and OPS. 

This dealer readily agreed to re- 
fund the money, but OPS insisted 
that he pay twice this amount or 
face prosecution on all 35 cases 
and the bad publicity involved. 

Another dealer, who said that 

his normal charge for prepara- 
tion and delivery was $145, re- 
duced the charge to $70, He said 
this was done because his cars 
from the factory were coming 
through in better condition than 
before, because he wanted to be 
sure to be below the OPS allow- 
ance and also in an effort to 
obtain a competitive advantage 
in his area. 

However, after the reduction in 
charge, he was cited for over- 
charging on prepaartion and de- 
livery. 

It was said that the OPS claimed 
also to have a witness prepared to 
swear that he had seen a charge 
for advertising in the billing of 
this dealer, although the dealer 
said his records show that he had 
never made such a charge. 

This dealer has obtained counsel 
and is fighting the charge. 

Charles Freed, NADA director 
and DeSoto-Plymouth dealer 
here, is the authority for the 
statement that while both new 
and used-car sales are being hit 
hard in the Salt Lake area by 

Regulation W, they are still bet- 

ter off than dealers in Seattle 

and the Northwest. 

It is claimed by dealers in this 
area that, with a freight cost of 
approximately $200 or more per car 
and a higher preparation and de- 
livery cost, the present terms of 
Regulation W work a terrific han- 
dicap on sales. 

Some relief must be had in both 
down payment and length of time 
or many people who sorely need 
ears for personal transportation 
are not going to be able to buy, 








it is pointed out. 





Quigley Motors, Orange Park, Fla.— 


This is the new home of Quigley Motors, Inc. (Chrysler-Plymouth), Orange Park, Fla. 
President of the organization is Bruce Quigley, who has had broad experience in the 


automotive field. 





OPS Heeding Industry 


Tailored Ceiling Price Regulation 
Issued for Used Parts 


(Continued from Page 6) 


and Cadillac decreases was being 
carefully watched in the trade de- 
spite the fact that the two makes 
are not so-called volume makes. 
Many dealers anticipated a wait- 
and-see response on the part of 
prospects in the wake of the wide- 
spread publicity given the price 
cuts. a 


EED-MERRELL, INC., 1217 Og- 

den Ave., Superior, Wis., last 
week was named defendant in in- 
juctive and treble damage actions 
filed by OPS in the U. S. District 
Court at Wausau. 

The Wisconsin new-car dealer is 
alleged by OPS to have charged 
over-ceiling prices for various ac- 
cessories on 69 new automobiles. 
Treble damages sought are $21,- 
046.26 with the actual overcharges 
alleged by OPS totaling $7,015.42. 
An injunction to restrain the firm 
from future violations of OPS reg- 
ulations is also sought. 

The Reed-Merrell case is one of 
many similar cases brought be- 
cently by OPS against new-car 
dealers in Minnesota and Wis- 
consin. Week before last, 14 
cases were filed in St. Paul and 
four in Minneapolis, Previously 
more than a dozen similar cases 
have been filed in the two states. 

Federal Judge Patrick T. Stone 
will preside May 12 in Wausau at 
the hearing on issuance of a tem- 
porary injunction in the Reed-Mer- 
rell case. NADA has promised to 
assist the Minnesota and Wisconsin 
defendants. 

* = * 

Ors DIRECTOR ELLIS ARNALL 

announced adoption of a “prod- 
uct standard” to give price relief 
to a manufacturing industry if, on 
the average, it produces a particu- 
lar product or product line at a 
loss. The standard has been ap- 
proved by Economic Stabilization 
Administrator Roger L. Putnam. 

This relief is permitted even 





K-F Audit Urged 
As Firm Reports 


$12 Million Loss 


WILLOW RUN.—An immediate 
independent audit of Kaiser-Fraz- 
er’s books was being sought last 
week by the Kaiser-Frazer Stock- 
holders Protective committee as 
the company reported a net loss 
of $12,300,000 in 1951. 

The committee, headed by Lt. 
Col. K. O. Cuttle, of Crestline, 
Calif., charged “wasteful and inef- 
ficient management” and said that 
the company was losing about $1,- 
000,000 a month “despite huge war 
contracts.” 

A letter reportedly sent to the 
company’s 30,000 stockholders as- 
serted that K-F was “disregarding” 
the stockholders interest by failing 
to issue quarterly financial state- 
ments, 

The committee, which lists its 
address as the Union Commerce 
Bldg. in Cleveland, has retained 
Charles W. Steadman, of a law 
firm in that city, as chief counsel. 

The letter further stated that the 
committee had filed a brief with 
the U. S. Court of Appeals in a 
case involving alleged transfers of 
aluminum plants formerly owned 
by K-F to Permanente Metals, a 
company controlled by Henry J. 
Kaiser and his associates. 

Sales at K-F in 1951 totaled $145,- 
652,685 compared with $238,035,683 
in 1950, while last year’s production 
was 99,536 automobiles compared 
with 151,415 in 1950, according to 





the company’s annual report. 


though the over-all earnings of a 
particular industry meet the test 
of the OPS industry earnings 
standard, Arnall said. (The OPS 
industry earnings standard, as 
announced last April, provides 
that general price relief will be 
granted to any industry that can 
show its current earnings are less 
than 85 percent of its earnings in 
the best three of the four years 
1946-1949.) 

The product standard requires 
that the ceiling price for a partic- 
ular product be high enough to 
cover the average total cost of pro- 
— and distributing that prod- 
uct. 


But OPS made it clear that it 
would exclude any unreasonable, 
excessive, or improperly allocated 
costs in adjusting ceilings under 
the new standard. 

2 ° 7 

|! GENERAL, under CPR 139, 

ceilings for rebuilt and used 
parts are established at the same 
percentage of current prices of new 
parts as was maintained by the 
rebuilder of used parts or the sell- 
er of used parts during the pre- 
Korea base period Jan. 1 through 
June 24, 1950. 


Resellers of rebuilt parts are re- 
quired to determine ceilings on the 
basis of the rebuilder’s published 
list price or on the basis of a cus- 
tomary percentage markup over 
net invoice cost or delivered cost. 
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Ward Trial Resumes 


Dealer Tells Court How He Bought Invoices 
And ‘Resold’ Each at Profit 


By Ira Alexander 
Staff Correspondent 

DENVER. —The trial of Fred A. 
Ward, bankrupt auto distributor, 
resumed in Denver district court 
last week following a recess due to 
the illness of Frederick E. Dick- 
erson, defense attorney. 

A Boulder (Colo.) auto dealer 
was one of the chief witnesses dur- 
ing the week. He testified that he 
had purchased Hudson car invoices 
from Ward and sold them back two 
days later for a $50 profit on each 
listed car. 

Frank C. Holitza, operator of 
Holly Hudson Motor Co., of 
Boulder, said that he had made 
arrangement with Ward shortly 
after the start of the Korean 
war, and explained the deal as 
follows: 

“At that time there was a thought 
in mind that motor cars would be 
scarce and that if I bought cars 
from Fred, I could sell them back 
at a small profit. I would say I was 
buying automobiles from Mr. Ward 
and selling them back to him. 
That’s the way I made my living. 
No cars actually changed hands, 
however.” 

Ralph B. Mayo jr., certified pub- 
lic accountant, was brought back 
to the stand, and was questioned 
on conditions of Fred Ward, Inc., 
before it failed. He outlined with 
chalk on a blackboard a financial 
statement used by Ward to borrow 
$200,000 from J. K. Mullen Corp. 


Scholarship Plan 
To Train Youths 
Launched in N.Y. 


ALBANY.—An educational pro- 
gram to train young men for ca- 
reers in auto dealer management 
opened last week with 2,200 mem- 
bers of the New York State Auto 
Dealers Assn. sponsoring three $500 
technical scholarships. 

Application forms will be avail- 
able starting this week at each 
member dealer’s place of business. 

Scholarship winners will study 
automotive technology and busi- 
ness procedures at State univer- 
sity technical institutes. 

“Our scholarship program is the 
first step in a comprehensive plan 

to find and train the young men 
needed to carry on intelligent lead- 
ership of this unique, community- 
level industry in New York State,” 
C. D. Henderson, executive vice- 
president of the state association, 
said. 

Plans to expand the initial phase 
of the program, from three scholar- 
ships to a system in which individ- 
ual dealers will sponsor their own 
scholarships and offer on-the-job 
experience in their businesses, are 
now being worked out by Hender- 
son and State Education Commis- 
sioner Lewis A. Wilson. 

“There aren’t enough young 
men with the sound business 
training, administrative capacity 
and technical background that 
the retail automobile industry 

needs,” Henderson said, “so we 
decided to create an educational 
program that will give high 
school graduates the _ specific 
background that will make them 
valuable to dealers who need 
‘executive trainees.’ ” 

The directors of the New York 
association voted Dec. 3, 1951, to 
start the program with $1,500 and 
to investigate the possibilities of an 
individual-dealer scholarship plan 
that will serve as a continuing pub- 
lic relations effort and at the same 
time solve dealers’ personnel prob- 
lems. 

To be eligible for one of the 
scholarships, a youth’s record must 
show that he is assured of gradua- 
tion in June. Applications must be 
certified by the student’s high 
school guidance officer and princi- 
pal, and then forwarded to State 
university of New York. 

Winners, to be selected by State 
university officials on the basis 
of their scholastic records and 
their leadership qualities, will en- 
ter technical institutes in the fall. 
Announcements of the scholar- 

ship opportunities have been dis- 
tributed to all secondary schools in 
the state by the education depart- 
ment, 











This one was dated June 30, 1950, 
and was a comparison of Ward’s 
statement with what the books of 
Fred Ward, Inc., showed. 

It revealed a gaping $500,000 
difference in inventories Ward 
claimed to have and those which 
showed on the books. The key 
points of Mayo’s comparison be- 
tween the financial statements 
and the books were: 
Cash—Books, overdrawn  $24,- 

874.45; statement $45,125.55 in the 
black. Receivables—Books, $29,- 
996; statement, $55,033.76. Invento- 
ries—Books, $211,946.58; statement, 
$777,321.43. 

Securities—Books, $4,136.83; state- 
ment same. Fixed Assets—Books, 
$134,642.60; statement same. De- 
posits and Miscellaneous—Books, 
$18,114.40; statement same. 

Treasury Stock—Books, $175,000; 
statement, $62,500. Discounts Re- 
ceivable—Books, $62,635; statement, 
$9,444. Accounts Receivable From 
Fred Ward Personally — Books, 
$314,977.97; statement, $8,122.89. 

Total Assets—Books, $1,317,530.08; 
statement, $1,180,441.46, 

Liabilities were listed on the 
books as $1,060,028.35 as against 
those on the statement, which 
were $922,266.35. 

Regarding as most telling for the 
prosecution were the differences in 
asset listings on how much Ward 
owed the company and the inven- 
tories. 

Ward in this case is charged with 
selling $2,500 worth of stock in Hud- 
son Finance Corp., to Sam G. Rus- 
sell, Denver realtor, by means of 
confidence game, false pretenses 
and misrepresentations. 

The prosecution further is seek- 
ing to show scheme and design in 
all of Ward’s many and complicat- 
ed financial transactions. 

Mayo stated that he and his 
firm had spent around 1,200 man- 
hours in auditing the books of 
Fred Ward, Inc., and had an- 
other 400 to 600 hours to go to 
complete the job. 

Mayo testified that the Ward 
firm’s account in the United States 
National Bank was overdrawn $33,- 





‘Driver of Year' 
ATA Honors Sagerhorn 


For Safety Record 

WASHINGTON.—A family man 
who saved an unconscious boy from 
a burning car at the risk of his 

— own life has been 
named the truck- 
ing industry’s 
“driver of the 
year.” 

He is Allen C. 
Sagerhorn, of 
Barnesville, 
Minn., 36-year-old 
driver for Con- 
solidated Freight- 
ways, Portland, 
Ore. Sagerhorn is 
employed at the 
company’s Fargo (N. D.) terminal. 

Judges in the contest sponsored 
annually by the American Trucking 
Assn. chose Sagerhorn over nomi- 
nees from all parts of the country 
because of his long safety record— 
he has been driving commercial 
vehicles since 1941 without an acci- 
dent—and for two outstanding ex- 
amples of aid on the highways. 

Besides saving Rodney Lenz- 
meier, of St. Cloud, Minn., who was 
knocked unconscious when his car 
crashed into a concrete bridge and 
caught fire, Sagerhorn also was 
cited for having rescued three in- 
jured motorists after their car 
overturned, pinning one of them 
beneath it. 


DPA Hikes Output Goals 
On Antifreeze Chemicals 


WASHINGTON.—The Defense 
Production Administration last 
week announced expansion goals 
for ethylene glycol, ethylene oxide 
and carbon black. Ethylene glycol, 
it was pointed out, is an important 
industrial chemical. 

Total requirements are estimated 
to increase 333,000,000 pounds from 
1950 to 1955. About 220,000,000 
pounds of this increase will be for 
“permanent” antifreeze needed for 
the increased numbers of trucks, 
automobiles, combat tanks and air- 
craft, 
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A. C,. Sagerhorn 





1}150.97 on Aug. 


17, 1950, the day 
before the first Mullen loan was 
received. It again was overdrawn 
on the evening of Aug. 29, although 
a total of $168,323.82 was deposited 
meanwhile, Mayo said. 

District Attorney Bert M. Keat- 
ing said that the state’s case is 
complete, except for the possible 
introduction of one more witness. 
He did not name the witness, but 
said the man might be called to 
testify concerning freight charges 
paid by Fred Ward, Inc., in Sep- 
tember, 1950, after the company 
had received the $200,000 loan from 
J. K. Mullen Corp. 


Us Ge Brothers 
Charged with 
Reg. W Plot 


DETROIT.—Federal grand jury 
indictments charging conspiracy to 
violate Regulation W were handed 
down here Wednesday against two 
brothers operating used-car lots in 
Detroit and Pontiac. 

Named in the indictments were 
Robert Green, owner of Green Mo- 
tor Sales, Detroit; his brother-in- 
law and manager, Robert Finkel- 


man, and his brother, Leonard 
Green, owner of Magic Motors, 
Pontiac. 


Investigators for the government 
charged that the defendants ac- 
cepted illegal side notes from pur- 
chasers through a fictitious credi- 
tor named “James Wilson.” The 
“Wilson” office was allegedly lo- 
cated in the office of a Detroit 
secretarial service. 

Finkelman and the Green broth- 
ers declined comment. Arraignment 
was slated for Friday morning 
(Apr. 25) in Detroit’s federal build- 
ing. 


[NADA Insists on 24 Months . . . 





Makers Join Battle 
To Kill Reg. W 


(Continued from Page 26) 


ithe action taken on controls legis- 
lation. 

As the committee agreed upon 
|the new working schedule, these 
| developments occurred: 

1. The government’s side of the 
steel dispute was discussed before 
the Maybank group, in closed ses- 
sion, by Economic Stabilization 
Chief Roger Putnam; Price Di- 
rector Ellis Arnall and Nathan 
Feinsinger, chairman of the Wage 
Stabilization Board. 

2. Charles Wilson, who resigned 
as director of defense mobilization 
over the issue of steel price in- 
creases, and representatives of the 
steel firms and the CIO United 
Steel Workers will be asked to give 
the committee their side of the dis- 
pute at further closed sessions Apr. 
29 and 30. 

3. On May 1 the committee will 
hold an open hearing participated 
in by representatives of the gov- 
ernment, the steel industry and the 
union, for a public airing of the 
arguments put up by the various 
disputants. 

5. During the week of May 12 
the committee proposes to get down 
to the job of writing a bill on the 
extension of price, wage, rent, 
credit and other controls, hoping to 
complete work by May 16. The 
present controls legislation expires 
June 30. 


* * * 





to Senate Banking committee, 
legislative observers point out, 





Dick Rathman, of Los Angeles, receives 


was the fifth successive win for Hornets 


North Wilkesboro, N. C. 





Co., Hazel Park, Mich. 


Among the Racers 





Hudson Sweeps Fifth Straight Victory— 


the checkered flag following his victory in 


a 100-mile grand national circuit stock car race at Martinsville, Va. Rathman drove 
a Hudson Hornet owned by T. W. Chapman, Hudson dealer in Strattanville, Pa. It 


in the first five races of the 1952 season 


sponsored by the National Assn. for Stock Car Auto Racing. A week previously, Herb 
Thomas, of Olivia, N. C., drove to victory with his Hornet in a 125-mile grind at 


Jim Robbins Entry for 500-Mile Classic— 


The Jim Robbins Special will be entered by Jim Robbins, Detroit, again this year 
in the Memorial Day race at Indianapolis. With Johnny Parsons at the wheel, it won 
the 1950 race. It was second last year. Mike Nazaruk, East Meadow, Long Island, who 
piloted the car last year, will be at the wheel again this year. Left to right are Naza- 
ruk, Bill Toia, Gratiot Auto Supply Co., Detroit, and Robbins, president of Jim Robbins 








occupies a key position with respect 
to President Truman’s request for 
an extension of the present con- 
trols law. 

In some quarters it is contended 
that if the steelworkers’ union gets 
its full wage increase and the com- 
panies get their full price increase, 
the effects on other wage and price 
levels could be so great that Con- 
gress might scrap further price 
and wage ceilings. 

While before the committee, 
both Putnam and Arnall, it was 
learned, stressed the point that 
the OPS has no intention of per- 
manently “decontrolling” com- 
modities at this time. 

The Senate group took no action 
on the matter of putting “decon- 
trol” provisions into its bill. 


Nash Appoints 
Chiefs at Toronto 
And Minneapolis 


DETROIT.—Appointment of two 
Nash Motors zone managers and a 
Mid-Eastern parts warehouse man- 
ager is announced by H. C. Doss, 
sales vice-president. 

V. J. Gillis, formerly zone man- 
ager at Toronto, has been appointed 








V. J. Gillis T. D. Hand 


Minneapolis zone manager. Gillis 
joined Nash in 1946 as a district 
manager in Minneapolis. He was 
transferred to Nash Motors of 
Canada as Western representative 
in 1947, and was named Winnipeg 
zone manager the 
same year. He 
became Toronto 
zone manager in 
1949. 

T. D. Hand, pre- 
viously assistant 
Toronto zone 
manager, replaces 
Gillis. Hand start- 
ed with Nash in 
Canada in 1945, 
and was appoint- 
ed district man- 
ager in the Toronto zone in 1947. 
He was advanced to assistant zone 
manager at Toronto three years 
later. 

R. H. Lundgren, former Minne- 
apolis zone manager, has been 
named Mid-Eastern parts ware- 
house manager with headquarters 
in Philadelphia. The Mid-Eastern 
warehouse will serve Nash dealers 
in several Nash zone territories in 
the eastern states, Doss said. 


Lundgren joined Nash in 1945 as 
service representative in Chicago. 


Arkansas Dealer 


Cited for Fraud 


LITTLE ROCK, Ark.—Monroe 
Treadwell, Morrilton (Ark.) Dodge- 


R. H. Lundgren 





| Plymouth dealer, has been named a 


defendant in a suit filed by the 
State of Arkansas, charging con- 
spiracy and fraud in connection 
with the sale of crushed stone to 
the Arkansas highway department 
in the spring of 1950. 

Treadwell is named with former 
State Highway Purchasing Agent 
John K. Brown and Sheriff Mar- 
lin Hawkins of Conway county in 
charges of alleged conspiracy and 
fraud totaling $10,850 in loss to the 
state. 

The three are charged with using 
their influence with office employes 
and friends of Gov. Sidney S. Mc- 
Math to suppress competitive bid- 
ding on a contract for stone used 
in construction of a _ section of 
—— highway near Atkins, 
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EED CASH 
RESERVES? 





CARLIFE GUARANTY “72” 
Is The Profit Making Plan That 


ACCUMULATES CASH FOR YOU 


and Nobody But You! 


MAIL THIS COUPON TODAY FOR FREE INFORMATION 
————— a we we OO ee so Oe eee eee eee see 7 


——— — — — — — -— -— 


The Carlife Guaranty Co. Phone Diamond 1-2388 
16501 Wyoming, Detroit 21, Michigan 


RUSH us more information concerning CARLIFE GUARANTY “72" 
without cost or obligation. Show us what other dealers are 
doing. 
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; dealers in the Buffalo area, died 


| 
| 





All Officers Reelected .. . 





Ky. Dealers Consider 


Show Next 


LOUISVILLE. The Kentucky 
Automobile Dealers Assn. discussed 
plans for an automobile show 
sometime early in 1953 at the an- 
nual directors’ meeting here last 
week, 


This would be the first show 
since World War II and would 
probably be presented in Lexington 
and Ashland, as well as Louisville. 

All the officers of the associa- 
tion were reelected. 


Orville R. Harrod, Frankfort, 
was reelected president, with 
Charles B. Wilson, Paducah, vice- 
president; Ben F. Long, Louis- 
ville, secretary-treasurer; Lew 
Ullrich, Louisville, managing di- 
rector, and Turner A, Summers, 
Louisville, NADA director. 


Directors reelected were C. E. 
Brents, Lebanon; C. F. Glenn, Lex- 
ington; Virgil Gray, Pikeville; 
Harry Holder sr., Owensboro; Ben 
F. Long, Louisville; C. P. Roberts, 
Harlan; J. Clif Ware, Covington; 
Charles B. Wilson, Paducah; W. B. 





Obituaries 


Schlecht, 73, Led 


St. Louis Dealers 


ST. LOUIS.—Joseph A. Schlecht, 
73, secretary-manager of the Great- 
er St. Louis Automotive Assn., died 
of a heart attack at his home Apr. 
17. He had been a director of the 
association for 24 years before be- 
coming an officer in 1935. 


He was manager of the Missouri 
Automobile Dealers Assn. until its 
headquarters were moved to Jeffer- 
son City two years ago. Schlecht 
was once a district manager for 
DeSoto. 


* 


H. H. Seeley, 77, 


Parts Producer 


DETROIT. — Halstead H. Seeley, 
77, one of the founders of Motor 
Products Corp., local auto parts 
manufacturing firm, died here Apr. 
19. Mr. Seeley had retired several 
years ago. 


During his lifetime, Mr. Seeley 
formed several automotive parts 
manufacturing concerns, one with 
his brother, Dana, and another with 
Horace W. King, University of | 
Michigan engineering teacher. The | 
latter is King-Seeley Corp., Ann 
Arbor, which produces gasoline 


gauges. 
. . * 


W. K. Thompson 
MIAMI, Fla. — Willis Keith Thompson, | 
49, owner of Thompson Motor Used Car | 
Agency, 1900 W. Flagler St., died here | 
Apr. 14. He had lived in Miami since 
1926, coming from Kingfisher, Okla. 
* * * 


Frank H. Bowen 

DETROIT. — Frank H. Bowen, 80, re- 
gional director of the National Labor Rela- 
tions Board in Detroit and one of the 
nation’s first automobile dealers, died Apr. 
19. He was a dealer from 1905 to the 
late 1920s. 

* * a 


Herman O. Schmitt 
BUFFALO.—Herman O. Schmitt, 63, of 
Bowmansville, one of the oldest Chrysler 
Apr. 12 
in a Buffalo hospital after along illness. 
A car dealer for 34 years, Mr. Schmitt 
operated Schmitt’s Garage, Inc. 
* * * 
Carl O. Nelson 
JAMESTOWN, N. Y. — Carl O. Nelson, 
59, president of the former Holmlund- 
Nelson Motor Sales Co. here, died suddenly 
in Cleveland. Mr. Nelson was widely known 
in the automobile field in Jamestown and 
was a former treasurer of the Jamestown 
Automobile Club. 


* * * 
James E. Carhart 
AKRON.—James E. Carhart, 57, assist- 
ant manager of the B. F. Goodrich service 
department, died Apr. 15. He had been 
with Goodrich for 33 years, serving as 
assistant service manager since 1947. 





J. M. Lee Is President 


Of New Pensacola Assn. 


PENSACOLA, Fla.—J. M. Lee 
(Buick) has been elected president 
of the newly-organized Franchised 
Automobile Dealers of Pensacola. 

Ed Lee (Studebaker), is vice- 
president; H. Guy Green (Kaiser- 
Frazer), secretary -treasurer, and 
Mort Sullivan (Pontiac), and Rob- 


Year 


| Werts, Ashland; O. H. Wallace, 
| Bowling Green, and W. H. Mac- 
| Lean, Louisville. 


| New directors elected were J. T. 
|Hale jr., Mayfield; Leslie Moran, 





Ohio High Court Shuns 
Dealer Insurance Case 


COLUMBUS.—Ohio’s Supreme 
court has refused a rehearing in 
the case of the Motors Insurance 
Corp. against the state division 
of insurance. The case is ex- 
pected to be carried to the U. S. 
Supreme Court. 

The case involves the issuing 
of licenses to automobile dealers 
to write insurance, The depart- 
ment had refused to issue the 
licenses, under a new Ohio law 
upheld in the lower courts. 








Glasgow; Ed N. Weber, Newport; 
Henry M. Cooper, Georgetown; W. 


E. Venters, Pikeville; Dallas 
Queen, Mt. Sterling, and M. L. 
Tucker, Harlan. 


KADA also discussed plans for 
the annual membership meeting 
to be held this year at Cumber- 
land Falls, Sept. 14-16. The group 
is planning to have committee- 
men from NADA speak at the 
meeting, along with Col. Jack 
Majors, Paducah. 

At the morning session the di- 
rectors heard from Gen. Roscoe L. 
Murray, district director of the 
OPS; Walter L. Kallbrier, acting 
district price executive, and Wil- 
liam R. Lyon, chief of the fuel, 
chemical and service sections. 

Discussing the press reports of an 

easing or dropping of Regulation 
W, some directors felt that if it 
were dropped it might encourage 
some dealers to sell cars with prac- 
tically no down payment. Others 
held that they did not see any such 
conditions as likely because financ- 
ing companies were not likely to 
accept such deals. 

It was reported that there are 
418 members in the Kentucky Auto- 
mobile Dealers Assn., which is 85 
percent of potential. 

—A. W. WILLIAMS 
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Large tubing with 
= Large Adapter 


DEALERS! 


Clip Me Out for your Service Manager 
He'll Want to Know About 


Crushproof Tubing 


It Springs Back Into Shape After Car Wheels Run Over It . . 
Neoprene Rubber, With No Wires or Coils 
Takes Full Bend Without Kinking . . . It’s Unaffected by Fumes, Water 
or Oil . . . Nothing to Rust or Scratch Cars . 
Because Mechanics Like to Use It . . 


. It’s All 
. .. It Takes the Heat... 


. . You'll Get Rid of Fumes 
. It's So Easy to Handle . . . Thou- 


sands of Dealers Are Finding It the Answer to The Monoxide Menace! 


Sold in 50-foot rolls . . 
Order—20 ft.) 


. You cut the lengths you need . . . (Minimum 












Regular tubing 
with adapter 


Adapters easily removed by hand when not needed 








Brass turn-buttons hold 
adapter tight to tailpipe 














Slip first ring of tubing into 
slot in adapter collar, like this: 


Won’t blow 
off under 
pressure 





Over Tubing for Tight Fit . . 
Satisfy or Money Back! 


over 120 h.p.) 





ert Brockett (Hudson), directors. 


All-Neoprene Adapters Thick Where Thickness Counts... 


Easily Slipped 


. Both Tubing and Adapters Guaranteed to 


SOLD ENTIRELY BY MAIL ORDER TO KEEP COST DOWN TO YOU— 
AT THESE PRICES: 
LARGE SIZE TUBING (2), in. inside Diameter, 2 15/16 in. 
O.D.) $1.09 per ft. (Recommended for dealers in cars 


REG. SIZE TUBING (2 in. I.D., 214 in. O.D.), 79%¢ per ft. 
(For dealers in cars under 120 h.p.) 
ADAPTER FOR LARGE TUBING—$3.99 each. 
(12 in. long, 16 in. circumference at open end.) 
ADAPTER FOR REG. TUBING—$3.89 each. 
(11 in. long, 16 in. circumference at open end.) 
(2% — 10 days; Net — 30 days) 
(Special discounts, only in quantity lots, to manufacturers of exhaust ventila- 
tion systems and firms installing such systems.) 
YOU TAKE NO CHANCES IN ORDERING BY MAIL .. . IF NOT 
FULLY SATISFIED, RETURN TO OUR FACTORY, SHIPPING 
CHARGES COLLECT, FOR FULL REFUND. 
SEND ORDER ON YOUR PURCHASE ORDER BLANK 
OR LETTERHEAD TO: 


Crushproof Tubing Company 


POST OFFICE BOX 796, CLEVELAND 22, OHIO 
(Phones SKyline 1-5515 er LOngacre 1-8383) 
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SENET, -cduunesousbegsvei woswnoendives 20,960 26,327 20,652 78,005 461,623 277,740 
TEE: ddehovutencteostecvevssevbotetee 16,355 20,098 16,116 61,414 358,822 216,178 
Monoury sevesessnessensesssoeonees 566 622 507 = «1,885 = 10,433 8,719 HELP WANTED POSITION WANTED DEALERSHIPS AVAILABLE 
pnb aaa 4,039 5,607 4,029 14,706 92,368 52,843 ARE YOU INTERESTED in a sound busi- | GENERAL MANAGER thoroughly famillar | sLLNESS REQUIRES SALE of dealership 
GENERAL MOTORS.... - 47,294 42,404 149,569 862,546 575,769 ness future? We offer an _ exceptional in every respect with large new and used cae Ga gg i nrg agg Fae 
opportunity to young men between the car operation. Have supervised volume over 3u years, wishes to retire. Excelien 
aa oan ‘lan viene “ae ages of 23 and 30 who desire a career wholesale and retail parts and service ac- large trade territory. Located in Colo- 
’ 9 y 4 in sales and want to become permanently tivity. Also well versed on business man- rado, growing county seat city of 8,U00 
SUNOS. csscesscesvccsccsneess 20,840 23,766 20,688 71,018 428,820 281,218 situated. Experience is not necessary. oe Can furnish best of references popuiauon, ye a oo. a 
smo 600 Our representatives are thoroughly trained rom associates of ‘‘Big Three’’ opera- vuu a year, fell equipped new building 
Old: BHO on eseeeveee - 5412 6,287 5,485 ean ieee nani at our expense in the products we manu- tions as a well qualified manager. Age 15,UuU square feet. Used car lot adjoin- 
PONE 00... eeeeo. eee veeee 6,247 6,472 6,635 3 ’ facture as well as our selling and sales 41, married, college graduate, excellent ing on highway U.S. No. 5U. Long term 
2,007 1,208 5,034 20,668 19,853 promotion procedure. They are also given health. Will consider part ownership. lease if uesired. Service wrecker, service 
ii | ea supervised training in the field. When Box 1410, c/o Automotive News, De- truck, Teens Gone te inven- 
‘oann 1990 #<KnQeh O9082 100% assigned to a territory, they receive troit 26. tory approximately ,uuv. ‘Lerms on 
2,007 1,208 5,034 20,668 19,853 weokty advances and guasemnes of $488 part can be arranged if desired. Buyer 
112 64 237 2,899 973 monthly until they become fully estab- | GENERAL MANAGER willing to invest in must qualify with factory. Shown to 
1,610 1,603 5,943 66,371 28,504 lished. 1951 commissions paid to our agency and provide vigorous full time buyers with cash. No brokers, 
4 ¥ 7 13 58,299 36,893 leading producers averaged $53 per day. management or buy outright 100 to 150 lsu2z, c/o Automotive News, Detroit 26. 
1050 3,56 1503 1951 commissions paid to all full year car deal in W. Va., Ohio or Indiana. DSALERSHIP AVAILABLE IMMEDIATE- 
2,169 1,439 5,478 32,271 20,922 salesmen averaged $35 per day. You are Eighteen years experience automotive ‘LY now handling Cheyeter-Piymouth 
4,928 3,280 12,728 90,074 60,271 invited to consider your future in our selling and management with best ref- Subject to factor 4 coval. A real £000 
r 4: 4 12.905 18,739 | oreanization. Write fully, in your own erences both as to results and integrity. J ad ae oe a 
WILLYS-OVERLAND;{ 1,200 822 1,200 738 ’ ’ handwriting, stating age, education, Pre-war Chrysler-Plymouth dealer. How- going tea rennet : "$40 600, includes ai 
marital status, business records and ref- ard Meek, 21 Delaware Ave., Charles- pad gg 4 .s ettiee equigenent 
Total Cars, U. S. ........ 97,252 119,642 96,100 352,743 2,054,849 1,346,993 erences to P. O. Box 177, Memphis, Ten- ton, W. Va. Phone 3-7029, parts, accessories, signs, wrecker, service 





tincludes station wagons. *Revised. 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 

















Week Week dan. 1 Jan. 1 
Ended Same Ended Apr., to to 
Apr. 26, Week, Apr. 19, 1952 Apr. 28, Apr. 26, 
1952 1951 1952* to Date 1951* 1952* 

11,915 6,940 24,333 159,084 105,986 

11 10 37 292 137 

169 199 670 3,143 2,408 

119 60 249 1,565 1,145 

3,658 3,626 13,249 54,387 55,342 

55 36 166 713 649 

8,040 4,783 18,280 116,790 75,370 

2,801 2,483 9,083 46,197 54,902 

3,226 2,940 11,021 60,012 55,279 

381 177 815 5,502 4,066 

390 373 1,458 5,467 6,134 

348 1,180 4,695 14,510 21,169 

339 321 1,205 6,039 5,007 

2,002 2,265 8,350 28,170 34,271 

338 301 1,144 5,091 5,129 

Total Trucks, U. S..... 25,880 34,292 25,694 94,755 506,962 426,994 
Total Cars, Trucks 

ee 123,132 153,934 121,794 447,498 2,561,311 1,773,987 
Total Cars, Trucks 

MINED: ‘densrccsstootenecesssensas 9,196 9,826 9,308 33,734 160,074 122,139 

Grand Total 


bata 132,328 163,760 131,102 481,232 2,721,885 1,896,126 





*Revised, 
Drive, ae = 
N.B.: All 


gg oy includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
» ote. 
U. Ss. rarer include cars and trucks for military orders, 





Output of 521,000 Units 
Is Makers’ Goal in April 


(Continued from Page 1) 


U. S. passenger car output, leaving 
16.49 percent for the independents 
(.08 of car output is assigned to 
Checker Cab). 
o > * 
IHE battle in the industry last 
week over Ford’s request for a 
change in government - assigned 
output quotas to individual makers 
almost overshadowed a promise of 
further relaxation of production re- 
strictions for the fourth quarter of 
this year. 
» which 


Aati 
ion 


Under ar 
reportedly had the support of the 
Defense Transportation Adminis- 
tration, NPA will allow the auto 
industry to make 1,150,000 cars 
and 315,000 trucks in the last 
three monthe of 1952. 

About the same production vol- 
ume has been decided on for the 
third quarter of this year, but ma- 
terials for this period are being 
allocated on the basis of 1,050,000 
cars and 300,000 trucks. 

It is reported that the govern- 








Auto Stocks 


i - 1952 

Ohrysler 74% 72% 76% 68% 
Crosley 2% 2% 3% 2% 
GM 53% 53%. 55% 50 
Hudson 14% 13% 4% 12% 
K-F 5% 5% 7 5% 
Nash 20% 20% 21% 18% 
Packard 4% 4% 4% 4% 
Stude. 365% 36 38 31% 
Willys 9 9% 10% 8% 
Average 2444 2440 

Compiled from reports of trading on the 
N. ¥. Curb and N. Y. Stock Exchange. 








ment plans to dole out 100 percent 
of the materials necessary for al- 
lowable production in the fourth 


quarter. 
* 


A UTO a neabe generally 
£4 are not excited about govern- 
ment plans for production in the 
fourth quarter, because opinion 
now is that material controls have 
become more or less meaningless. 

With the exception of copper, the 
outlook is bright that materials of 
nearly all kinds will be available 
in ample supply for production in 
the last half of this year. 

Unless credit restrictions are 
eased soon, some makers think 
that sales volume may be the 
dominating factor in determining 
production schedules through the 
rest of this year. 

Meanwhile, tool shops around De- 
troit are working top speed on the 
machines that will be needed in 
body changes for 1953 models. 

For example, Chrysler has or- 
dered suppliers to be ready to start 
production of parts for its 1953 cars 
by July or early August, it is re- 
ported. 


Parts makers say their volume 
of new model work for Chrysler is 
unusually high, due to the aban- 
donment of interchangability on 
parts going into Dodge and DeSoto 
cars. 





Wis. Truckers Strike 
MILWAUKEE.—AFL truck driv- 
ers have gone on an unauthorized 
strike, demanding a 44-hour week 
and 48 hours pay. This would mean 
a 16-cent-an-hour pay increase. 


nessee. 
graph of yourself, 
the 


Also inclose a snapshot photo- 
if available. If you 
Pp ry qualifications, in- 
terviews will be arranged. We will gladly 
present the facts concerning our business 
and discuss your future with us without 
obligation on your part. You will be given 
every opportunity to thoroughly familiar- 
ize yourself with our operation before 
making your final decision. ARTHUR 
FULMER, Automobile Seat Cover Manu- 
facturer, Trim Supply Wholesaler—Mem- 
phis, St. Louis, Charlotte, Louisville, Lit- 
tle Rock, Dallas, Indianapolis. 








DISTRIBUTORS !! 





Sales Tested, Exclusive 
Product with 6623 Percent 
Profit 


A top quality auto coating that in- 
stantly restores original paint finish. 
Produced by AAA manufacturer and 
unlike any product on the market. 

Protected terriiories available to pro- 
gressive, qualified distributors to auto- 
mobile dealers or supply trade. Product 
is patented, repeat item with proven 
sales experience in 14 states. 

Mail description of your organiza- 
tion and territory desired to 


Box 1408 
c/o Automotive News 
Detroit 26 














SALESMAN (2) with new car dealer fol- 
lowing North and South Carolina. One 
of the larger distributors of body hard- 
ware, parts and accessories. Established 
territory. Salary, commission, car ex- 
pense. National Automotive Parts, Inc., 
310 W. Cumberland, Philadelphia, Pa. 





MECHANIC—Yop-notch Cadillac and Olds 
specialist; also must be tops on Hydra- 
Matic work. A very good position with 
high earnings for an exceptional man, 
in Phoenix, Arizona. Give complete back- 
ground and references. Ample housing 
available. Box 1374, c/o Automotive 
News, Detroit 26. 

SALESMEN, now calling on car dealers, 
to handle sideline of headlight rims and 
moulding. High commission and bonus 
plan. Write J. B. ~— Co., 1255 Kaighn 
Ave., Camden 3, N. 


PART TIME SALESMEN, calling on bars, 
hotels, night clubs. Sell hats, k- 











Export Representative 


Just back from long automotive assign- 
ment in Europe, Africa, near East, 
seeks similar assignment or export man- 
agement position. Long experience in big 
volume sales, service and export adminis- 
tration. Solid technical and lingual quali- 
fications as well as grass root knowledge 
of territories. 


etc., 


Box 1416, c/o Automotive News, 
Detroit 26 





CHEVROLET PARTS MANAGER—Twenty 
years’ experience in all phases factory 
and medium dealer operations; 43, mar- 
ried and family, responsible, finest refer- 
ences. South or Southwest preferred; 
presently employed; dealership size sec- 
ondary to good relationship between em- 
ployer and employe. Box 1379, c/o Auto- 
motive News, Detroit 26. 





TRUCK MANAGER or sales manager. 
Thoroughly experienced in all phases re- 
tail and wholesale truck selling, truck 
servicing and used truck merchandising. 
20 years with large manufacturer—sales- 
man, sales manager, national fleet sales. 
Also 3 years sales manager ‘‘Big Three’’ 
dealer. Can furnish best of references. 
Available 15th of May. Box 1377, c/o 
Automotive News, Detroit 26. 


SERVICE MANAGER, age 37, familiar 
with Chevrolet’s forms and policies. Ca- 
pable of training mechanics in repairing 
Powerglide transmissions, high gear hop- 
outs, Rodchester carburetor. Would pre- 
fer work in a Chevrolet dealership in a 
town of 50,000 or more. Would consider 
foreign work. Box 1401, c/o Automotive 
News, Detroit 26. 








SALESMAN, age 35, married, children, de- 
sires connection with accepted parts man- 
ufacturer, car manufacturer, motor oil 
company. Thoroughly familiar with parts 
wholesaling, P. and A. programs. Desire 
Indiana, Kentucky and Tennessee terri- 
tory. Box 1402, c/o Automotive News, 
Detroit 26. 


truck, etc. No real estate or cars to buy. 
Lease real estate from present owner 
operator. Nice salesroom, large service 
department, used car display iot, large 
yard tor parking and storage. Best loca- 
tion of any dealership in town. Real 
opportunity for immediate action. Locat- 
ed in central Massachusetts. Write Box 
1406, c/o Automotive News, Detroit 26. 





LEADING INDEPENDENT car and truck 
dealership available in N.E. Texas city, 
25,u0U population. Trade area 150,000. 
Money maker for last tive years, Price, 
$24,500, includes tools, machinery, signs, 
turniture, tixtures and approximately $8,- 
Suu parts. Lease modern building and used 
car lot, $250 a month. Deal should net 
$18,000 per year. Keason for selling, 


interested in larger deal. Buyer must 
have factory approval. Box 1396, c/o 
Automotive News, Detroit 26. 





DEALERSHIP, middiewest location, han- 
dling one of ‘‘Big 3’’ car lines with GMC 
truck in addition. City of 10,000 agricul- 
tural community with hundreds of oil 
wells, many recent discoveries in area 
covered. Approximately 25,000 to handle 
and will take substantial part in sharp 
used cars—prefer Buicks, Cadillacs, De- 
Sotos. Building arrangements suitable on 
lease basis. Upportunity for independent 
income—not too expensive to operate in- 
dividually with minimum heip, Good 
profit assured to a worker. Box 1404, 
c/o Automotive News, Detroit 26. 





FORK SALE: Small dealership, now have 
Chrysier- Plymouth and international 
farm machines franchises, in beautiful 
resort area of northern New England. 
Well equipped service department, iubri- 
torium, wrecker and weil stocked parts 
department. Gross income 1951 well over 
$iouv,vuv. Box 1384, c/o Automotive 
News, Detroit 26. 


DEALERSHIP, now handling “/?-~ 
U. High- 





in western Nebraska on 

way No. 30. Handles 100 new oe 300 
used units per year. Good gas business. 
Averages 12,000 gallons monthly. Very 
prosperous community surrounded by 
wheat farmers and cattle ranchers. In 
1951, business grossed $446,UU0. Long 
term lease at very reasonable rates. 
Write Box 1413, c/o Automotive News, 
Detroit 26. 





CENLRKAL OHIO DEALERSHIP AVAIL- 
ABLE, handling one of ‘Big Three.’’ 
Very weaithy tarming community. Mod- 
ern buildings. Books open for inspection. 
Factory approval necessary. Will sell all 
or one-haif interest, or business without 
the buildings. Box 1383, c/o Automotive 
News, Detroit 26. 





BUSINESS MANAGER - ACCOUNTANT. 
Now employed as assistant manager in 
charge of accounting, large GMC con- 
tract. Present business changing hands. 
Experienced all phases retail auto busi- 
ness. Best references, including employers 
and zone. Box 1400, c/o Automotive 
News, Detroit 26. 





ers, novelties. Old line, well rated house. 
Saunders Mfg. & Novelty Co., 708 Frank- 
fort Ave., Cleveland 13, Ohio. 





EXECUTIVE 
SERVICE MANAGER 


Large Buick dealer located in Metropolitan 
New York requires an experienced service 
manager. Must be fully capable of taking 
complete charge of entire service opera- 
tion; be proficient in handling customer 
relations and have full knowledge of per- 
sonnel problems. Excellent starting salary 
with attractive bonus arrangement. 


Box 1409 
c/o Automotive News 
Detroit 26 











POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Holf-rate 
does not apply to display ads in this 
section.) 











BUSINESS MANAGER - ACCOUNTANT, 
Florida. Fifteen years large GM dealer 
experience, taxes, controls; capable of 
complete management. College graduate, 
married, responsible and steady. Box 
1378, c/o Automotive News, Detroit 26. 


ACCOUNTANT - OFFICE - BUSINESS 
MANAGER, Los Angeles. Experienced 
all phases automobile business including 
tax, finance, organization, etc. Familiar 
all accounting systems, budgets and daily 
controls. Box 1294, c/o Automotive 
News, Detroit 26. 





GENERAL MANAGER with sixteen years’ 
experience in the automotive industry 
desires position with one of the ‘Big 
4’’ in Michigan, Ohio or the west coast. 
Have necessary capital to purchase part 
interest. Box 1411, c/o Automotive News, 
Detroit 26. 





DEALERSHIPS AVAILABLE 


DEALERSHIP—lIndependent 
lished sixteen years, same owner, same 
line, in fastest growing city on west 
coast, $1,750,000 gross sales 1951, indus- 
try penetration 9% our territory, much 
greater potential. 18,530 square feet new 
modern buildings, 19,000 square feet 
paved lots. One of the most accessible 
and attractive agencies in west. Owner 
retiring. Price for property, buildings, 
equipment—$400,000. Plus parts, acces- 
sories, new and used cars if wanted— 
not compulsory. One half down. Further 
information on request. Write Box 1362, 
c/o Automotive News, Detroit 26. 





line. Estab- 








DEALERSHIP, now handling Ford. Well 
established with complete trained per- 
sonnel, 1951 sales over one million dol- 
lars, 130 car contract and well estab- 
lished truck business. Excellent location 
and facilities in industrial town of 10,000 
population in northwestern Pennsylvania. 
Owner must go to different climate for 
health. Will sell all or partial interest to 
party willing to operate business, if you 
can furnish limited capital. Box 1414, 
c/o Automotive News, Detroit 





Dr&ALERSHIP AVAILABLE, now handling 
Studebaker cars and trucks. North cen- 
tral lowa—county seat, Population ap- 
proximately 5,000. Modern up-to-date 
and fully equipped. Reason for selling— 
out of state interests. Box 1405, c/o 
Automotive News, Detroit 26. 





WHEN BUYING or SELLING 
ap 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 


411 Curtis Bidg. Detroit 2, Mich. 





DEALERSHIP, now handling Chrysler- 
Plymouth. Kentucky city of 10,000. Very 
fine territory and consistently a big 
money-maker. Will inventory at approxi- 
mately $30,000 which is less than twice 
annual net. Central Business Exchange, 
303 Central Bank Bidg., Lexington, Ky. 

FOR SALE—Agency, now handiing Chrys- 
ler-Plymouth, located in north central 
Indiana city of 40,000 population. Write 
Uptown Sales, Inc., 545 8S. Washington 
Ave., Kankakee, Illinois, or phone Kan- 
kakee 3-3373 for information. 


GM DEALERSHIP in southwest, including 
popular line of trucks. Invoice parts and 
equipment with excellent facilities for 
sale or lease. Confidential Box 1289, 
c/o Automotive News, Detroit 26. 

SEVERAL “BIG 3’’ AGENCIES in small 
towns in Illinois. Leonard J. Schrader, 
509% E. Green St., Champaign, IIl. 


DEALERSHIP WANTED 


DEALERSHIPS WANTED. We specialize in 
automobile dealerships and handle all 
matters confidentially. Have qualified 
buyers, experienced and financially re- 
sponsible. Interested in ‘‘Big Three’’ lo- 
cated in midwest states only. McHugh, 
Inc., Realtors, Long Building, Kansas 
City, Mo, 
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DEALERSHIP WANTED 


USED CARS FOR SALE 


PARTS FOR SALE 


PARTS FOR SALE 


ANTIQUE CARS FOR SALE 








FORD OR GM 
200 Car Minimum 


Uriimited cash. Factory approval | 
Information treated in strictest confidence 


Box 1337, c/o Automotive News 
Detroit 26 


—AUTO— 
AUCTION 


emnfibum 





BIG THREE DEALERSHIP wanted with- 
n 100 mile radius New York City. Fac- 


ory acceptance assured. Confidential. 
Box 1386, c/o Automotive News, De- 
troit 26. 





1S COMPETITION HURTING YOU? 


Am present dealer. Want to expand into Ford 
or GM with 400 or more units. Any territory. 
| have idle cash. What do you have? Replies 
confidential. 


Box 1415 


c/o Automotive News, Detroit 26 





WANT TO INVEST IN 100-300 car fran- 
chise with option to purchase balance 
after a year’s operation as general man- 
ager. Young married man, college de- 
gree, excellent management and automo- 
tive experience, can qualify. Box 1403, 
c/o Automotive News, Detroit 26. 





WANTED AUTO AGENCIES 


We have qualified buyers for all size auto 
agencies throughout the United States. All re- 
plies held in strictest confidence. 


DAVID JARET CO. 
Established Over 29 Years 
150 Montague St. Brooklyn 2, N. Y. 
ULster 2-5600 





vooklet on Parts Department operation sent 


DESIRE ‘‘BIG THREE’ DEALERSHIP— 
300 or more units. Prefer south, but will 
consider any other locality. Ample 
finances and factory approval assured. 
All replies kept strictly confidential. Box 
1412, c/o Automotive News, Detroit 26. 





confiden- 
c/o Automotive News, 


GM WANTED, factory approval, 
tial. Box 1387, 
Detroit 26. 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 





—At— 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 
Jos. E. Johnson Tex Rickard 


Auctioneers 











Oldsmobile 


Parts 
24-HOUR-DELIVERY SERVICE 


€ 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 
21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-5600 











ATTENTION! 
USED CAR BUYERS 


GOING NORTH? GOING SOUTH? 


Stop in at one of our two big lots 
in Richmond, Virginia — down where 
the south begins. 
Plenty of Fords, Chevrolets and 
Plymouths. 
Lot No. |1—2024 West Broad St. 
Lot No. 2—Lombardy at Chamberlayne 
(On U.S. No. I) 


COMMONWEALTH MOTORS, INC. 


BUICK PARTS 


“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 











DEALER SERVICES 








INVENTORY SERVICE 
Parts and Accessories Depts. 
sull-time experts. No pickup, part-time help; 
:onfidential and unbiased. Certifi fied reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 


om request. Call or write for ~onoang “ei 
ive Inventory Servic 


Automoti 
°900 Freeland Detroit 27, Mich. WE’ 3-6449 








INVENTORY SERVICE 
Parts Accessories 

Large and Small Dealerships 
nventories taken, price extended and sum- 
aarized within 24 hours. Expert partsmen 
© all the work. Accurate, unbiased and 
onfidential. Inventories accepted by all 
ccountants and by the government. 

ALLIED INVENTORY ee: INC. 
1831 E. Chicago, Illinois 
"Ros 5-8300 


NVENTORY SERVICE mj all auto deal. 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham. 
Michigan, or 4690 Newport, Detroit 
Phone Midwest 4-5355. 


USED CARS FOR SALE 


—BIG— 
AUTO AUCTION 


12:30 P.M. 
at 


MONTPELIER, OHIO 


New, modern sales pavilion 
(Dealers only buy) 


EVERY MONDAY OF EVERY WEEK 
WE NEVER MISS 


One visit and you will return 


We honor checks on cars sold 
in our auction 


Out of state buyers always in attendance 
PLEASE COME AND SEE US 


MONTPELIER AUTO 
AUCTION COMPANY 


Woodruff, Jenkins, Drake—Co-Partners 
Members of Auto Protective Association 

















ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 
1948-1949 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
Morris Freedman, Mgr. 
SARATOGA 17-2300 SHERWOOD 7-1700 








We Carry a Complete Line of 
PONTIAC PARTS 
Also parts for other GM cars. 
Shipped Anywhere 
Write, Wire or Phone 2-1454 
NELSON PONTIAC, INC. 
215 S. Main St. South Bend, Ind. 








Genuine Studebaker Parts 


We Ship Anywhere — Wire, Phone, Write 
Any Scarce Items - - Body Engine Parts 


NORTH SIDE MOTORS 
4232 Natural Bridge 





EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 














BEST in the MIDWEST! 
Carl E. Marker's 
FORT WAYNE 
AUTO AUCTION 
Sale Every Tuesday — 11:30 A.M. 
Open all night Monday night 
Dealers Only 
Phone — E-1254 Phone — E-5209 
Where You Buy and Sell RIGHT! 


324 West Main St. Fort Wayne, Ind. 
WE GUARANTEE ALL CHECKS 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
ay ory ree INDIANA 


Grandi, Auctioneer 


715 N. Ittineve St. Phone Lincoln 5383 








PARTS FOR SALE 











ATTENTION! 
USED CAR BUYERS 


‘e currently have for sale a nice selection 
low mileage 1950 and 195! Chevrolets, 
erds and Plymouths in coupes, two and four 
soor sedans. 
These cars can be seen at— 


ROBINSON AUTO RENTAL, INC. 


Please note change of address 
° S. HANSON ST., PHILADELPHIA 39, PA. 
1. E. Spatig, Used Car Manager 


Phone: Granite 2-3013 


HARD-TO-GET 


BUICK PARTS 


Large Inventory 
All the Scarce Items 
Orders Shipped Same Day 


Phone — Wire — Write 


MASSEY BUICK CO. 


2676 W. LIBERTY AVENUE 
PITTSBURGH, PA. 





LEhigh 1-9800 





LU 4860 St. Louis 15, Mo. 
TIM ANSPACH 
POE RE » 4 B U i Cc K 
“ALBANY, NY. WHOLESALE 
(For Dealers Only) PARTS 


ONE OF THE EAST'S 
LARGEST INVENTORIES 
Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
New York 19, New York 








Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 
GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 








GENUINE 
LINCOLN-MERCURY 
PARTS 


$100,000 Stock 


Freight prepaid on order over $100 net 
Prompt delivery and express service 
ENSLEN & WELTER 
MOTORS, Inc. 


5920 Hohman Avenue Hammond, Ind. 
Call Shef. 8105 








ALL AUTOMOTIVE PARTS 
From a Speed Nut to a Complete Body 
Shipped Anywhere — Try Us 
Direct Phone AM 2-7117 


FRANKLIN-WEBER PONTIAC 





6101-25 N. Clark St. Chicago, Ill. 


AUXILIARY TRANSMISSION. Watson 
model No. 40. Excellent condition. Used 
only 11 months. Harner Motor Co., 
Shamokin, Penn. 





ACCESSORIES FOR SALE 








PRICES REDUCED 


SUN SHIELDS 
Plymouth 1949-1952 


m=” } 1949-1952 
$8.75 


DeSoto 
Transportation charges paid — 24 or more 
Parts and Accessories Division of 


HOLT MOTOR COMPANY 


1307 Harmon Place Minneapolis 3, Minn. 








TIRES FOR SALE 
NEWEST SENSATION. Beautiful colored 
rubber-sidewall tires. Green, yellow, red, 
chartreuse. Special introductory offer. 
Royal Sales Co., 1121 N. 66th St., 
Philadelphia, Pa. 








TRUCKS FOR SALE 
FOR SALE: 1948 Chevrolet 2-ton: 2%-ton 
GMC tandem rear end, with auxiliary 
transfer; 12-ply tires, 825x20. Equipped 
with heavy duty Holmes spread booms, 
5-inch telescope outrigger. Fully equipped 
to do any highway job; also additional 
heavy back winch for drag-in or pick-up. 
This equipment is all in A-1 condition 
and ready for duty immediately, Cannot 
be appreciated until it is seen or tried 
out by the interested party. Can furnish 
photo upon request. Quoted price $3,200. 
Cadiz Body Works, Inc., corner Mus- 











kingum and Spring Sts. r Cadiz, Ohio. 
Phone 25 b 30 r 
HOLMES WRECKER FOR SALE. 1947 


Diamond T, 1% ton truck, model 404 
HH with 515 E Holmes double boom and 
rear carrying cradle. Low mileage, per- 
fect condition. Will accept any reason- 
able offer. Alexander-Evans Nash Co., 
2271 Garrett Rd., Drexel Hill, Penn. 
Clearbrook 9-4616. 


1950 DODGE WRECKER, deluxe model 
with 515 E Holmes wrecker complete 
with 802 Holmes body. Fully equipped. 
Less than 3,000 miles, like new. Write 
or call Bill Fishel, Vandeventer Auto 
Sales, 717 S. Vandeventer, St. Louis, Mo. 
Phone Franklin 1750. 


HAVE TWENTY-FOUR brand new 1951 
model Chevrolet cab chassis trucks, Two 
ton; two speed axle; 161’’ wheelbase; 
2—750x20 8-ply front and 4—825x20 10- 
ply rear. Price $2,140 each. F.O.B. here. 
Wire or write P. O. Box 762, Summer- 
ville, 8S. C. 











TRUCKS WANTED 
WANTED — Late model car carrier or 
would buy with tractor. Write price and 
details to Shaw Nash Motors, Inc., 1301 
Scott, Wichita Falls, Texas. 








WANTED 
WRECKER — 112-2 TON POWER 
Prefer Dodge with Holmes Crane 
Will Take Any Kind 
late Model 


BURNS & BURNS 
Plainwell, Michigan 


STUDEBAKER 23 touring, running. $150. 
1433 Clinton Ave., San Rafael, Calif. 


MISCELLANEOUS 

WE ARE LOOKING for a 1949 Lincoln 
Cosmopolitan club coupe, California li- 
cense No. 686437, motor No. 9EHO- 
37130, color, two-tone blue. Driven by 
Clarence E. Moore, colored, 6 feet tall, 
mustache, well dressed. Please wire any 
information collect Automobile Exchange, 
345 Oxnard Bivd., Oxnard, Calif. Phone 
66-5109. 

FOR SALE—1951 DeSoto suburban, New, 
platinum gray, radio, heater, luggage 
rack, booster brake. Priced for quick 
sale. Address Box 1407, c/o Automotive 
News, Detroit 26. 

ENGIN REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S8t., 
Lynchburg, Virginia. 


EQUIP CAR OR TRUCK with Sharp Brake 
Lock. Write for 15-day free trial offer. 
Sharp Mfg. Co., Nelsonville, Ohio. 

















AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 


Guide Cables and $61 45 


BRAKE HOOK-UP..... oe 


Price includes Federal Excise Tax 
Meets all 1.C.C. requirements 





QUICK-TOW, Bumper- 
to-Bumper Tow Bar 


TRI-KING 3-Point Hook-Up 


Intra-State Tow Bar...... $42.50 


Folding "V" Type) 











ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 


WE STOCK PARTS 
Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES CO. 


w eeigluslve Factory Distributors 
A 4-485 
Nite\00 3-6373 


ry Fahy Cliaton St., Chicage’ 6, Wlineis 
YOU CANNOT MATCH 


THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 


FACTORY $44* Federal Tax 
NET PRICE Included 


Factory Sales Division 
PILOT DISTRIBUTING CO. 


BATTLE CREEK 9, MICH. 


AUTOMOTIVE NEWS 














WANT ADS GET RESULTS 











Friends a Fleet 


WHOLESALE ONLY 


6146 Limekiln Pike, Philadelphia, Pa. 


Once Again We Offer to Our Dealer 


1951 FORD V-8 TUDORS 
All Colors 


“Here is your chance to make real money!"’ 


OGONTZ MOTOR COMPANY, INC. 


of City Official 


CALL GEORGE LILES 


WA 4-1600 











po eee 





New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [[] or send bill [_] 





wee eee eee eee eee eee eee eee ee 








AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


i DEG, 4. oo kc a bacdeke beeen ceeey sae nee behae se NS Vee 
hrc ccc bane bonekee 0b bnenendeweranesnas tas Bk. 5 caak a san ee eee 
TRADE CONNECTION: 

Car Dealer (] Truck Dealer [] Manufacturer [] 
Jobber [] Insurance [J Financial [) Supplier 1 
eT A ee eC Te ere OF: ccadaweasdadenesecsaan ee 

4-28-52 















Late-model cars and trucks operate at 





















EAB as 
That’s why they need 


FULL-FLOW RING SETS 


TOP COMPRESSION RING 
HAS SOLID CHROME FACE 
factory-lapped to a light-tight finish 



















MD-50 STEEL OIL RING 
HAS CHROME-FACED SIDE RAILS 
The only ring with the FULL-FLOW SPRING 


Best for oil control even in 


| sADLY TAPERED 


and 
QUT-OQF-ROUND BORES 


All rings in KromeX Ring Sets are beveled or tapered 
to thread-line contact for quick seating 


and blow-by control. 


A PREMIUM SET FOR LATE-MODEL CARS AND TRUCKS! 


Sealed Power Piston Rings 


SEALED POWER CORPORATION, MUSKEGON, MICHIGAN 
Sole manufacturers of KromeX Ring Sets, MD-50 Steel Oil Ring, Full-Flow Spring, and GI-60 Groove inserts, 





Leading producer of Automatic Transmission Rings and Non-Spin Oil Rings, 





